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= THE ‘TIDEWATER RED’’ 
Big Selling News--- | | woopsMan SAYS: 


IT CAN’T LEAK 


The new S & K Inswinging Casement unit is so de- 
signed that water positively cannot seep in. 


Made by the makers of the famous line of S & K 


na y the x 2A 2. "In these days when folks watch close what 
“Weathertite” Window and Door Frames, this “Can't 
Leak” casement sash is the logical one for you to recom- they buy, it's a comfort to know that every 
mend to your customers. The illustration above shows i i a i 
how this window turns water under 90 lbs. nozzle pres- piece of genuine Tidewater Red Cypress is 
sure—within 6 inches of the junction of sash and jamb d d k d d d 
without one drop seeping through. guaranteed —trade marked—and grade 
This “Big Selling News” offers you new profits. marked. 
Send today for descriptive circular showing—full 
for eae tn eee ate a le ee "Customers is too hard to get to risk losing 
nswinging Casement unit. 


a by selling them something not good enough." 
SEGELKE & KON, US COMPANY, 
OES iii FLORIDA LOUISIANA RED CYPRESS CO. 


coe \f eel JACKSONVILLE, FLA. 
7S ANNIVERSARY 


Cheap?NO! Inexpensive? YES! 
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Handy— Accurate 


HE ACTUARY 


Does a Man’s Work 


TRY IT! 


The Actuary tables are designed 
especially to cover all the ordin- 
ary calculations made by lum- 
bermen. However, the Actuary 
will answer equally well for many other purposes 
where figuring is required. 


Your Problem May Be: 


Money or Feet 
Shingles or Freight 
Wall Board or Odds 


























Every dealer has a class of trade that wants a good garage door set, but don't 


want to pay much for it. If you have been unable to fill the bill and make any So or waren 
money doing it, you haven't tried Frantz No. 40 "EZ" Fixtures. While not ages or Moulding 
elaborate, this set operates doors as efficiently as equipment many times more The Actuary will give you a Quickly 
costly. It is priced right and there is a nice margin of profit in every sale. ’ ye _ A 
Write today for complete information. an ccurately. 

FRANTZ MFG. CO., Dept. AL, Sterling, Ill. Latest revised edition bound 
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Timidly Touching a Provoca- 
tive Subject 


OW about that prospect list ? 
Yes, yes, we know. But we 


didn’t ask about sales. We didn't 
even ask about the local outlook. It may 
be you're lucky, as one dealer says he is, 
that people don’t tear down their houses, 
scrape off the paint, putty up the nail 
holes and bring the lumber back to the 
yard for credit. We just asked about 
that prospect list. 

Of course you’re going to need it. Of 

course you're going to make active efforts 
to create sales. When bigger lumber bills 
are sold, they’re going to be sold; not 
bought. 
Pos- 
sibly if you fold up and hibernate long 
enough, some exploratory prospect may 
edge in, with a hand in a pistol pocket; 
and if he detects fluttering signs of life 
he may recover from his surprise suff- 
ciently to ask the price of roofing. Maybe. 
Even two of these adventurers might 
come in. But if twenty of them show 
up on their own power, we've got a 
plugged quarter that says you'll find the 
depression’s been over for six months and 
that you’ve lost a lot of time and a lot 
of sales. The people who should have 
been warming the old cash register for 
you will have been approached by pro- 
ponents of power refrigerators, cars, 
farm machinery and trick bridge tables. 
They'll figure that since the old roof has 
gone a couple of years without drowning 
anybody it can wait a while longer; and 
that bedroom suite is just too ducky to 
pass up, and dirt cheap, too. 

So what about that prospect list? No, 
we didn’t mention anything of the sort. 
We didn’t even whisper about busting 
out with expensive sales campaigns, like 
measles in the fifth grade. Don’t get us 
mad. P-r-o-s-p-e-c-t l-i-s-t! That’s right, 
prospect list. Now we understand each 
other. You probably know all about your 
stock. You know all about your stand- 
ing with the banker, if your banker is 
anything like ours. But do you know 
enough about your customers? 

Sure, you’ve lived in your town for 
umsteen years. Graduated from the old 
high school and all that. But hasn’t any- 
thing happened since then? There are 
some new poor. Quite a few who used 
to buy it when they wanted it don’t take 
in so much territory in these less com- 
fortable times. Several who lived on the 
wrong side of the tracks are going to do 
more buying, and pay cash. Several oth- 
ers who used to worry so much about 
their own credit that no one else had to 


3usiness is going to recover. 


are going to buy, if they can, and let a 
flock of merchants worry. 

What do you know about local houses? 
Sure, you see them every day; but do 
you look at them like a tourist or like a 
lumber merchant? Try this one some 
time. Drive the whole length of a street; 
and if there are 5,000 population in the 
town and you can name 30 percent of the 
people living on that street and tell 
whether they own or rent, you’re good. 

So about that prospect list; have we 
mentioned it before? Make it out alpha- 
betically and by streets. Check it for 
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owners and renters. Check the houses 
for the needs you can see from the car: 
paint, porches, roofs, storm windows, 
steps. Find out what you need to know 
about the owners. Then when you be- 
gin the job of creating sales, you'll save 
some money in postage and salesmen’s 
calls. You'll not write a renter all about 
modernizing or make a proud owner mad 
by asking him to re-roof, when he did 
that little job last fall. 

Don’t fool yourself; your town isn’t 
the same town it was three years ago or 
even one year ago. Maybe it’s a lot 
better place than you give it credit, so 
go ahead and find out. And by the way; 
if you're not getting ready for intelligent 
sales promotion, what highly valuable 
thing are you doing with your time? 


Chemical Treatment of Lumber 
for Permanence 


NE PRACTICE of the lumber 
industry, which has been known 
and followed to a limited extent 

but which seems not yet to have pene- 
trated far into general building prac- 
tice, is the chemical treatment of lum- 
ber. 

This treatment is of various kinds 
and is aimed at various objectives. 
Doubtless the best known is fortifi- 
cation against decay; but in addition 
there is treatment for fireproofing, re- 
sistance to termites and the like. 

These chemical processes must be 
appraised in terms of use. There are 
places in construction where by rea- 
son of protection against exposure and 
dampness there is small need for 
chemical impregnation. There are 
some woods endowed by nature with 
rot-resisting qualities. There are 
buildings of so temporary a nature 
that long life of the timbers is not an 
objective. But as every builder knows, 
there are situations and conditions 
where untreated lumber fails to give 
the desired service. 

The economic value of using so- 
called inferior woods, that is, woods 
which in their native state do not offer 
much resistance to decay, is becoming 
important. In many places’ such 
woods, protected by preservatives, can 
be used at low cost. Properly treated 
piling, used in waters infested by ma- 
rine borers, is far superior to any prac- 
ticable substitute. 

Up to the present time the most ex- 
tensive use of treated wood has been 
in such structures as bridges, docks 
and industrial buildings. But treated 
lumber is equally useful in dwelling 


houses; for such stock can be used 
wherever untreated stock is practic- 
able. The chemical used must be 
chosen with the final use in mind; but 
any place where lumber is exposed to 
dampness, contact with the ground, 
destructive insects or the like is a 
place where treated stock can be used 
to advantage. 

Probably the greatest obstacle to 
the use of chemically fortified lumber 
lies in what Hermann von Schrenk 
designates as the state of mind of the 
industry and of the consuming public. 
Few people except chemists specializ- 
ing in the field really understand the 
practical advantages and possibilities 
of this stock. For this reason its use 
has not yet expanded to fit its impor- 
tance; material men and architects 
easily forget it, and so, lacking de- 
mand, it is not available in regular 
stocks. 

But it seems clear that lumber can 
hardly hold the place its quality war- 
rants so long as the general public 
thinks of it as a poor thing, suited for 
temporary uses but out of the picture 
when years of service are desired. A 
rotted timber in a porch may turn a 
whole community to substitute ma- 
terials. So while there is no practical 
or scientific point to a whole-hog cam- 
paign to send every stick of lumber 
through the impregnating cells, there 
is a point in promoting the use of 
treated lumber where experience indi- 
cates it will be useful. Promotion of 
this idea will undoubtedly be accom- 
panied by practical methods of making 
such stock available whenever and 
wherever its use may be indicated. 
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“Weace to fen of Good Will” 


A Retailer Addresses the December Meeting of His Local Group 


I’m glad to hear you boys talk about the holiday season and 
the holiday spirit at a meeting of this kind. It’s a good sign 
for the future, and it indicates that your hearts are in the 
right place. Everybody here 
seems to feel an anxiety and 
a responsibility for the people 
who are pushed up against 
the ragged edge. 

But there’s one idea that 
one or two have at least im- 
plied that I don’t accept. 
You're just all wrong if you 
think Christmas can’t be Christmas unless everybody has a 
job and a bank account and two cars in the garage. If every 
person had all the collateral he could wish for, I wonder if 
he’d remember to think of Christmas at all. 

There’s a story in an old book about a fellow who was 
well fixed. Crops were fine, bills were all paid, and the 
financial statement was highly satisfactory at the bank. In 
fact he had so much goods to lay up for many years that he 
called a contractor in and had his old barns pulled down and 
bigger ones built. You might think he had everything a rea- 
sonable man could want; but on the highest authority he was 
classified as a fool. I guess he wasn’t a fool just because he 
was rich; but he forgot that there were people on the Jericho 
Road who needed not only food and money but also sym- 
pathy and personal help. He forgot the thing that’s so hard 
for us moderns to remember; that life is more than meat and 
the body than raiment. 

Maybe that’s the reason that only the poor seem really able 
to understand and comfort the poor. They share their meager 
goods, but they don’t toss them over like a dime to a pan- 
handler. They go along with their gifts and multiply them; 
sit by when a neighbor is sick, prepare the food, mend the 
clothes, comfort crying babies. And all the while they bring 
that gift you can’t put your finger on; a feeling that some- 
body understands and really cares; that distress is made bear- 
able and happiness is multiplied because it matters to a good 
neighbor. 

That first Christmas wasn’t much of a feast and wouldn't 
have rated much notice in the society columns. A little family, 
overtaken by nightfall, stopped at a village inn. But with all 
those crowds going up to Jerusalem to be taxed, the place was 
crowded. The inn-keeper did the best he could for them, 
and I’ve always thought he deserved more credit than he’s 
ever gotten. With the ingenuity of the lowly, who have to 
meet many emergencies, he fixed them up in the shelter of the 
stable. And there the King of Kings was born and cradled in 
a manger. 

I sometimes speculate about the guests in that hotel. Let's 
say there was a timber dealer, named Hezekiah or something 
like that, who had a good business down at Hebron; special- 
ized in cedar which he bought from the Lebanon Manufactur- 
ing Co., handled quite a bit of poplar and oak and carried a 
little acacia for repairs on the synagogue. He’s sitting around 
after supper, eating a handful of dates, when Joseph comes 
in. Hezekiah hears the story about there being no room left 











and about Joseph’s anxieties. It occurs to him that maybe 
he ought to give up his room to this distressed family; but he 
remembers that it’s pretty chilly outside and not any too safe 
either, with these Jericho gangs ranging all over the country 
and looking for a chance to knock off a prosperous looking 
citizen with a pocketful of tax money. Anyway, people like 
this family from Nazareth oughtn’t to be out traveling. He 
never did think much of Nazarenes. Nothing good ever came 
out of that town. So he yawns a couple of times, leaves a call 
for six o'clock and goes to bed. And because he was inter- 
ested in being comfortable instead of generous he lost one of 
the great chances in all history to live through the centuries in 
the memories of millions of people. 

About the first people to reach that hotel stable after the 
baby was born were a group of shepherd lads who had been 
bedding down the sheep on the plains of. Bethlehem; working 
men who knew the fears and the happiness of lowly people; 
ready to help if they could and ready to worship at the man- 
ger where that tiny spark of hope and of promise lay wrapped 
in swaddling clothes. I can guess that the visit of the shep- 
herds, with no gifts but kindly hearts, struck a deeper chord 
in the feelings of Mary and Joseph than did the coming of the 
Wise Men with their gold and frankincense and myrrh. The 
shepherds practiced in their simple way the thing that is one 
of the glories of the Babe’s teachings: “‘All ye are brethren.” 

When the angels sang their songs they didn’t seem inter- 
ested in two ox carts in every garage. ‘They didn’t mention 
amortized bonds or favorable trade balances or even a chicken 
in every pot. I don’t think they had no interest in physical 
comfort, for when the Babe grew up He fed the hungry and 
healed the sick. But in this great moment the angels put first 
things first and sang of peace to men of good will. Peace! 











That’s always the Christmas promise, offered to men of good 
will. One of the things that make for peace is hope; and in 
this present world hope seems to be the fruit of true neighbor- 
liness. We need it in good times as well as in bad. The 
“healing of His seamless robe beside our beds of pain’’ is no 
less and no more a part of the great story than is His gracing 
the happiness of that marriage feast in Cana of Galilee. 

Fair weather or foul, we best travel the Pilgrims’ road in 
company. Neighborliness, hope, peace. When we under- 
stand these things as some lowly people do, the Christmas 
meaning will be clearer to us. 
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BRIDGE 
of WOOD 


TacoMA, WaASH., Dec. 17.—A wood sus- 
pension bridge has been fabricated for the city 
of Tacoma water department, in the plant of 
the Monarch Pipe & Creosoting Co. here, and 
is to be installed at the city water headworks 
on Green River in the foothills of the Cascade 
mountains east of here, where it will replace 
a simple type of foot suspension bridge con- 
structed twenty-five years ago. The old bridge 
had become so inadequate, and so dangerous in 
bad weather, that city officials decided it was 
imperative to replace it. 


Adopt German Construction Method 


It is believed that the construction of this 
bridge marks the beginning of an entirely new 
period in American lumber utilization, by the 
adoption of European engineering and fabricat- 
ing methods. When it is considered how rela- 
tively dear wood is in Germany, especially as 
compared to steel, it is obvious that the increas- 
ing use of wood there can be explained only 
as the consequence of some outstanding achieve- 
ments in wood design. The new features do 
not alone concern engineering, nor the elimina- 
tion of costly metal members used in older de- 
signs, nor the species of wood employed. The 
fundamental aspect is precision based on a 
knowledge of the strength and behavior of wood 
under various conditions of dryness, exposure, 
innate strength as determined by straightness 
of grain, location as well as size of knots, spe- 
cific gravity and other considerations of even 
more technical character. 

The specifications of the bridge require it to 
be capable of withstanding a snow load of 30 
pounds per square foot, in addition to 40 men, 
or to hold up 40 men and a 2'%-ton cart when 
heavy articles, such as pumps etc., must be 
moved across the river. A wind pressure of 30 
pounds per square foot, which would be ex- 
erted by a gale of 75 miles an hour, is also 
provided for. The entire bridge is estimated to 
have a life at least equal to that of the sus- 
pension cables, fifty or sixty years. 


New Ring Type Joint Is Used 


The bridge will be suspended from two steel 
cables 154-inch in diameter, swung across the 
river between reinforced concrete piers, and 
held by heavy concrete anchors buried in the 
shores. The cables will pass over 24-inch 
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Fabricated and Assembled, 
Dismantled and Creosoted, 
—Erected Without a Hitch 


sheaves set in the tops of the concrete piers. 
The trusses will be hung from the heavier 
cables with 54-inch cables. 

The new bridge was designed by W. A. 
Kunigk, superintendent of the Tacoma water 
department, assisted by the department’s design- 
ing engineer, O. A. Abelson, under the direc- 





FIRST PHOTOGRAPH— 

E. G. Rice (left), manager Monarch Pipe & 
Creosoting Co., of Tacoma, Wash., is holding one of 
the galvanized rings that are an integral part of the 
German type of ring joint employed in wood suspen- 
sion bridge built for the Tacoma water department 


Ernest Dolge (right), president Ernest Dolge (Inc.), 
Tacoma, is examining the slots into which the iron 
rings will fit 

SECOND PHOTOGRAPH— 

On this wood bridge section are shown, center, the 
galvanized rings and bolts used to tie the timbers 
together, and also a group of the special bits em- 
ployed to cut the circular slots into which the rings fit 





tion of Commissioner Ira S. Davisson. One 
of its important features is that it is linked to- 
gether by a ring type of joint, invented and 
patented in Germany. Tacoma lumbermen be- 
lieve this to be the first time this type of joint 
has been employed in the Pacific Northwest. 
The ring joint has been incorporated in the 
new bridge to overcome a weakness of the old 
type of wood construction, and to insure a joint 
that will not vibrate loose through use. 

The main span of the new bridge is 160 feet 
in length. There will be a 4-foot approach at 
one end. The deck or roadway of the bridge 
will be 7 feet wide. The trusses, which are 
to be bolted together, are 26% feet long and 
4'4 feet high, and will form a railing 3 feet 8 
inches above the deck which extends between 
them. Timbers 3 by 8 inches in size are used 
for the bottom chords, and 3 by 6 inch timbers 
are used for the top chords. The chords em- 
ploy 224 joints, with 4-inch rings, and 224 joints 


with 5-inch rings. The diagonals of the trusses 
contain 600 ring joints with 2-inch rings. The 
floor braces have 94 ring joints. 

When Superintendent W. A. Kunigk, of the 
Tacoma water department, decided to use the 
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new European engineering methods for the 
Green River bridge, he had the support of Ira 
S. Davisson, commissioner of public utilities. 
They saw an opportunity to demonstrate mod- 
ern progress in wood technology, and to en- 
courage the budding interest of lumbermen in 
engineering problems. The Washington Wood 
Promotion Committee, composed of lumber 
manufacturers and employees banded in the 
Loyal Legion of Loggers & Lumbermen, 
pledged unstinting support, as did the technical 
representatives of the National Lumber Manu- 
facturers’ Association and of the West Coast 
Lumbermen’s Association, J. E. Mackie and 
Chester Hogue. Lumbermen took pride in the 
project and from the first appreciated its sig- 
nificance. 
Take Loss to Demonstrate Merits of Wood 
As is customary in public work, the city 
called for bids on the entire job, and awarded it 
to the low bidder, Jenkins & Nilsen of Tacoma. 
There is every reason to believe that, instead 
of securing lumber and fabricating quotations 
in advance, the contractor gambled on his abil- 
ity to beat down suppliers to required prices, as 








Here is a view of new 
type of wood suspension 
bridge erected at Ta- 
coma, Wash., as assem- 
bled at plant of Monarch 
Pipe & Creosoting Co., 
that city. After being as- 
sembled, with all slots cut 
for ring joints and bolt 
holes bored, it was dis- 
mantled and creosoted. 
Then it was re-assembled 
in 30-foot panels, which 
were shipped in box cars, 
and final assembly across 
the Green River was with- 
out a hitch. At side will 
be seen the galvanized 
steel braces that take up 
side sway 
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The result was 


soon as the award was made. 
that a creditable job became impossible under 
the bid, unless some one pocketed a loss. Rather 
than spoil an undertaking so conceived and so 
far advanced, the lumbermen and fabricators 


took the loss. They gave a demonstration of 
the superb quality of material that is available 
at Tacoma, but also served notice that the pro- 
cedure of furnishing quality material at sacri- 
fice prices will not be repeated. Quotations are 
available and contractors will ignore them at 
their own peril. Moreover, the Washington 
Wood Promotion Committee intends to use its 
influence to enforce conformity to specifications 
in the grade of lumber used in public projects. 


Requirements Are Thoroughly Studied 


Jenkins & Nilsen have the contract for in- 
stalling the bridge, at a price of approximately 
$3,300. The Monarch Pipe & Creosoting Co. 
holds the sub-contract for fabricating and 
cresote-treating the wooden parts of the bridge. 
Ernest Dolge (Inc.), Tacoma lumber manu- 
facturing concern specializing in the manufac- 
ture of heavy structural timbers, has furnished 
all of the lumber and timber used in the bridge, 
using a remarkably perfect grade of straight 
and hard grained Douglas fir. 

Before beginning production of the lumber, 
the manufacturer consulted the engineers con- 
cerning the stresses required in various mem- 
bers. The fabricators also were consulted as 
to methods by which both manufacturing and 
fabricating might be accomplished most advan- 
tageously and economically without sacrifice of 
quality or service. Appearance was taken into 
account. Treating requirements were con- 
sidered. Mr. Kunigk’s assistant engineer, L. 
Crosby, and the water department designer, 
OQ. A. Abelson, developed the plans. Sugges- 
tions were made by all parties interested, in- 
cluding the Monarch Pipe & Creosoting Co., 
and Ernest Dolge (Inc.). Production was 
carried on, delivery made on time, and the 
material was entirely acceptable to Mr. Kunigk 
and the water department. So carefully was 
the work done that, when fabrication was com- 
pleted, the assembly was without a hitch. 

Old structural methods called for boring 
holes through each of two or more members, 
that were being brought together at a joint, 
and then bolting them together with an iron 
bolt of such size as was deemed sufficient to 
bear the strain to be placed upon the joint. As 
a rule, the timber members were not treated 
with preservative, but even when they were, 
boring the holes through them afterwards 
offered new surfaces for moisture and decay to 
begin their work. No matter how firmly the 
bolts were set up at the start, the holes tended 
to wear larger, and vibration tended to slip, the 
members, one on the other, until looseness de- 
veloped at the joints. If there was a shearing 
strain on the timbers, only the diameter of the 
bolt presented resistance to the tendency to 
jerk the bolt out through the end of the timber. 


Slipping and Shearing Made Impossible 


The new ring joint is said to overcome all of 
the old weaknesses in joining timbers. A sec- 
tion of iron pipe, of a diameter to correspond to 
the size of the timbers being joined, is sawed 
off. Usually, the pipe is about one-half of the 
face of the timbers to which it is applied. The 
ting of iron is galvanized. Circular grooves 
are bored into the adjacent faces of the timbers 
at the joint, in such manner that the ring will 
sink a half inch into each of the timbers as they 
are pressed together. A galvanized bolt is then 
passed through holes that are centered within 
the ring, and the nut is drawn tight. The result 
is a joint with great resistance to shearing. 
Slippage of the members on each other is im- 
possible. Creosoting of the timbers after they 
have been fitted together, insures that the 
preservative will enter every pore, cut and hole. 
The creosote is applied under pressure. 

Almost everyone has a vague notion that dry 
lumber is better than green. How much better 


it is in the smaller sizes the United States 
Forest Products Laboratory reveals in its latest 
Bulletin No, 332 


(October, 1932) on “The 
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Bearing Strength of Wood Under Bolts,” by 
George W. Trayer, which says: “Joints of 
green material were assembled, and _ then 
allowed to air season for a time. . . The maxi- 
mum loads were approximately half of what 
would be expected had the material been 
allowed to season before assembly.” The want 
of such definite knowledge in the past accounts 
for the use of green lumber. When the results 
of seasoning become more generally known, 
engineers and lumbermen will confer to de- 
termine upon a moderate range of sizes suitable 
for structural design, agree upon a reasonable 
division of the resulting benefits to make it 
commercially practical and profitable to season 
lumber, as well as to use it seasoned. 

Seasoning is only one of the contributing fac- 
tors to assure the strength of wood in a struc- 
ture. Of equal importance is intelligent selec- 
tion for inherent strength properties. The lab- 
oratory has stated that, in almost all species of 
wood, it is not uncommon to find some pieces 
twice as strong as others, and that the differ- 
ence in the strength of species ordinarily used 
for structural timbers is less than this varia- 
tion within a species. 


LUMBER ¢s 4x 


|The architect's viewpoint, presented by E., J. 
Russell, president of the American Institute of 
Architects, and the lumberman’s viewpoint, pre- 
sented by J. F. Carter, of the Southern Pine 
Association, were briefly reviewed in Dec. 10 
issue, page 32.—EpiTor. | 


Treating lumber to make it resistant to de- 
cay, fire and other destructive agencies came in 
for extended discussion at the fall district meet- 
ing of the American Society for Testing Mate- 
rials. This meeting was held in New York. 
During the discussion, J. E. Neubert, chief en- 
gineer, maintenance of way, of the New York 
Central Lines, stated that railroads are among 
the chief users of lumber. There has been some 
replacement of lumber by other materials in 
railroad uses, but at few if any points has this 
replacement been complete. After mentioning 
the part played by lumber in the history of 
railroad construction, Mr. Neubert gave much 
of his time to the discussion of cross ties. After 
a hundred years of experience, cross ties are 
still predominantly of wood. 


Treatment Lengthens Life of Cross Ties 


It is estimated that there are more than a 
billion cross ties in American railroad tracks. 
The first practical efforts to apply preservative 
were begun in 1884; but railroad men did not 
fully appreciate its advantages until about 1905. 
Traffic, axle loads and speed incréased until 
the length of service given by a tie became of 
serious importance; and investigation indicated 
that an untreated tie of good quality had a life 
of from eight to twelve years. It was estimated 
that if preservative treatment would increase 
this life to fifteen years, it would be justified. 
3ut experience has shown that such treatment 
will extend this period of usefulness to twenty- 
five or thirty years. The process permits the 
use of wood that without treatment would have 
but a brief life. A treated tie can serve a long 
period in a main line track, and then be worked 
down into branch lines or sidings. A wooden 
tie is lighter in weight, more resilient and easier 
installed than a composite tie, and the latter is 
still in the experimental stage. 

Hermann von Schrenk, consulting timber en- 
gineer, of St. Louis, Mo., in continuing the dis- 
cussion stated that all building materials de- 
teriorate. There is no great point to building 
the average structure to last much longer than 
a generation, but there usually is a need to 
make it last that long. Wood disintegrates 
through weathering, decay, attacks by insects 
and fire. Protection depends upon the force 
to be resisted, the kind of wood and the use to 
which it is to be put. But the chief form of 





17 





Erected, Then Dismantled for Creosoting 


The bridge was assembled and set up in a 
shed in the yard of the Monarch Pipe & Creo- 
soting Co., where it was inspected py lumber- 
men from all parts of the Pacific Northwest 
before being knocked down for creosoting. 
After being treated with preservative, it was 
re-assembled in 30-foot panels for shipment to 
Green River, in 50-foot box cars. Tacoma 
lumbermen said this marked the first time a 
structure of this character had been completely 
assembled at a manufacturing plant here, before 
being taken to the place where it was to be 
installed. 


Even a casual examination of this subject 
makes it clear that the production and fabrica- 
tion of really fine dependable structural timber 
is not what might be considered a universal 
enterprise but, on the contrary, is of a highly 
specialized character calling for much study, 
agree Ernest Dolge and E. G. Rice, of the Mon- 
arch Pipe & Creosoting Co. On the other hand, 
they add, the demand is still very limited, and 
in all probability the supply will keep pace 
with the demand. 


ENGINEERING 
MATERIAL 


protection consists of impregnating the wood 
with chemicals; and in twenty-seven years the 
number of treating plants in the United States 
increased from 25 to 204. Wood treated prop- 
erly may be expected to give as long service as 
the needs of the building require. Treated rail- 
road ties usually break down, not from decay 
but from mechanical injury; and this lasting 
quality is further illustrated by the fact that 
trestles and bridges built of properly treated 
timbers apparently will last indefinitely. 


Framing Should Precede Treatment 


Factors of successful use include high quality 
of wood, proper preparation, proper treatment, 
good chemicals in sufficient quantities, and fram- 
ing the wood before treatment. This last is 
especially important; for treated wood should 
not be cut or wounded after treatment. When 
properly treated, preserved wood will have 
practically the same strength as untreated, and 
may be used for the same purposes. This last 
applies to residence construction; an important 
field not yet fully developed. While relative 
costs need to be worked out in each case, the 
most practical way of figuring the relation be- 
tween treatment cost and added length of use- 
fulness is to inquire if the additional life will 
justify the additional cost. Experience shows 
rather clearly that in service returns the treat- 
ment more than justifies the additional expense. 
But this must depend upon the intended length 
of service and similar factors. 


Must Think in Terms of Treated Wood 


Dr. von Schrenk referred to the importance 
of the “frame of mind” in which wood users 
approach the matter of treated timber. Few 
people really understand preserved wood and 
what it will do. They still think in terms of 
untreated wood, its length of life and the fac- 
tors which must be looked to for reasonable 
service in an untreated stick. Sapwood, for 
instance, when treated is as strong as heart; 
and the treated stick does not diminish in size. 
Telephone and telegraph companies have found 
that they can use treated poles of smaller diam- 
eters. It is still difficult for a railroad man to 
“look at a creosoted tie and think thirty years.” 
So-called inferior woods can often be treated 
at less cost for the treated pieces than the high- 
priced untreated pieces. 

“Well-treated timber,” said Dr. von Schrenk 
in closing, “is one of the longest lived materials 
available and, while there is much to be learned 
concerning various details in the preservation 
of wood, the art has been advanced to a stage 
where no one need fear risking the use of 
treated wood.” 


18 


AMERICAN LUMBERMAN 


December 24, 1932 














Retailers Round Table 











Believes It Good Business to 
Carry Full Stocks 


BIRMINGHAM, ALA., Dec. 19.—Completeness 
of stocks is the lever for increasing its sales 
that is being used by the Grayson Lumber Co. 
This concern has always advertised itself as 
the “Most Modern Lumber Yard in the South,” 
and now it is bearing down on the point that 
its stocks are the “most complete.” The idea 
is put across to the public that there is no use 
shopping around all over town when everything 
in the building material line can be purchased 
by a single call, received in one delivery, and 
paid for by a single check. 

No doubt somebody will immediately raise 
the point that a full stock involves an in- 
vestment not justified by present volume of 
business,” said C. H. Grayson, president of 
the company and also president of the Bir- 
mingham Lumberman’s Club But. con- 
versely, there can be no volume if there is 
not investment in stock. Chain stores do a 


being made to get those who for one reason 
or another are not buying, to open charge ac- 
counts. A slight carrying charge is added to 
the price where credit purchases are made. 


Model House Gets Attention 


The merchants of Paris, Ky., decided last 
fall that something was needed to call attention 
of the community to the fact that goods of a 
wide variety and attractiveness were being of- 
fered for sale locally, so they planned and car- 
ried through a Fall Festival. This fair was 
held in a tobacco warehouse; for these big 
sales pavilions are in use only when the crop 
comes in, and they have ample floor space. A 
series of prizes were offered for the best dis- 
play, and the first prize went to E. T. Sheeler 
& Sons for an elaborate model house. This 
model is larger than is usual and measured 
some six feet square. It is a southern man- 
sion, complete in all details and built exactly to 
scale. E. T. Sheeler & Sons engage in gen- 

eral contracting as well 
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as in retailing building 
materials. 

V. P. Drake, of this 
company, said the model 





Model house built and 
displayed by E. T. 
Sheeler & Sons, Paris, 
Ky. V.P. Drake, of this 
company, said that the 
model attracted a great 
deal of attention, and 
that people came back 
again and again to study 
and admire it 





attracted no end of at- 
tention and that people 











big business only because they carry an as- 
sorted line to cover the demands of their 
customers. Of course, the matter of rising 
or declining prices has to be taken in con- 
sideration when there is a large investment 
in stock. But my theory is that no man 
knows whether prices are going up or down 
and that the dealer can only hope for an 
even break in that particular. With prices 
now at the bottom for many years past my 
opinion is that the dealer henceforth will en- 
joy an increase in the value of his stock, 
whereas the opposite has been true in the 
last few years 

There are a number of advantages of a 
full stock from the dealer’s standpoint. He 
must maintain a delivery service if he is 
to stay in business. Trucking costs are 
plenty high and if with an order of lumber 
he can also sell the roofing, the cement and 
the hardware, he can spread his trucking 
costs over a greater volume which will make 
the unit expense less. 


An inspection of the Grayson yard shows 
the completeness of the stocks, which include 
long- and short-leaf yellow pine, sugar pine, 
white pine and California pine, red oak and 
white oak, red gum, cypress, redwood, walnut, 
cedar, hickory, fir, birch, maple, and poplar, 
oak and maple flooring, and cedar closet lining. 
Heavy materials include lime, cement, sand and 
plaster. Other items handled are insulation 
materials, shingles of different types, roofing, 
sash, doors, hardware, paints, grates, ironing 
boards, medicine cabinets and coal chutes. 

It is being found that more people are pay- 
ing cash for their purchases, which is per- 
fectly all right with Grayson, but an effort is 





came back again and 
again to study and ad- 
The company is making considerable 


mire it. 
use of the model in an effort to stimulate in- 
terest in building; shows it in adjoining towns 
and loans it, under proper conditions, for use 


in other displays. Mr. Drake thinks it is one 
of the best advertising features employed by 
the company; for it never fails to attract at- 
tention, and it serves immediately to fasten 
the name of the company in the mind of the 
observer. 





Co-operate in Practical Way 


One of the strongest regional groups of re- 
tailers in the East is the Lehigh Valley Lumber 
Dealers’ Association, comprised of lumber deal- 
ers throughout the Lehigh Valley section. A 
co-operative plan through which the members 
help each other in a very practical way has 
been in successful operation for a number of 
years. Through the workings of this plan, 
when any of the dealers run short of a par- 
ticular item, he can always secure the stock 
from one of the other yards. Settlement for 
such interchange of stock has always been made 
on a cash basis, with discount agreed upon by 
the parties interested. 

“We feel that the above policy helps reduce 
inventories,” says Jesse E. Laubach, treasurer 
of the Zearfoss-Hilliard Lumber Co., Easton, 
Pa., “as well as to break down competitive 
bidding; as in our locality we have five lum- 
ber yards and planing mills serving a popula- 
tion of about 60,000 people, and by helping one 
another in this way certain items are kept out 
of the competitive field.” 





"One Dollar" Sale Is Success 


Recently reference was made in these columns 
to the real value of special bargain sales cal- 
culated to permanently focus the attention of 
the entire community. A sale of this type is 
now in progress at the yard of the Pope Lumber 
Co., in the West Roxbury district of Boston, 
Mass. It is a “One Dollar Sale’ and has run 
through November and December. 

Thousands of homes within a radius of five 
miles of this West Roxbury yard were reached 
by the circulars announcing this “One Dollar 
Sale.” 

It differs from many so called “dollar” sales 
in that the offerings are limited to two items, a 
patent storm window with hardware equipment, 
and shellac. Any stock size 4-light window 
sells at the regular price, $2.28, and the charge 
for a second window is one dollar, or $3.28 for 
a pair. A limit of twenty to a customer was 











Lumber dealers handling panel 
board in various widths need some 
sort of a rack in which to store it so 
the stock will be kept in order. An 
AMERICAN LUMBERMAN cor- 
respondent ran across such an ar- 
rangement in the shed of the John 
Suverkrup Lumber Co., San Bernar- 
dino, Calif. It consists of a. series of 
stairstep shelves, separated by about 
8 inches. The rack is 8 feet long and 
8 feet high. The lowest shelf is 4 
feet wide and the highest 20 inches 
wide. Two of these racks stand end 
to end along the wall. One holds %- 


cl 





inch panels while the other is used 
for %-inch stock. With this rack each 
width of stock has its own shelf, and 
there is no danger of narrow pieces 
getting into the wrong compartment 
and being pushed in back out of sight. 
The stairstep arrangement of the 
shelves permits the yardman easily to 
climb up to reach the contents of the 
topmost shelf without a ladder or 
other aid. 























set 


pu 
the 


M/ 
suc 
the 
Sa 
yal 
ton 
we 


hot 
mil 
inc 
bo 


of 





932 








\ 











December 24, 1932 


set:. A 5-pound cut of white or orange shellac 
put up in a gallon glass jar sells at $1.50, with 
the second gallon a dollar. 

A representative of the AMERICAN LUMBER- 
MAN was informed that the sale had been a 
success, and had brought many new buyers to 
the office. In a brief 15-minute call on a cold 
Saturday afternoon, when business at many 
yards is at a standstill, there were many cus- 
tomers and at least three sales of storm windows 
were made. 

And there was a gift for the lady of each 
household, as each caller was presented with a 
milled piece of inch Arkansas soft pine 8x12 
inches, with molded edges, for use as a bread 
board. The mill work was done in the plant 
of the Pope Lumber Co. 





Effective Display Preaches 
Home Ownership 


“The Achievement of Achievements Is to 
Build and Own Your Home’—this was the 
slogan blazoned forth in connection with one 
of the most attractive exhibits of “Achievement 
Week,” promoted by the Chattanooga (Tenn.) 
Chamber of Commerce, and featured by a local 
exhibit of articles manufactured or merchan- 
dised in Chattanooga. There were over 125 
exhibits, in show windows, bank -and theater 
lobbies, hotels and vacant store fronts. 

R. L. Park, secretary of the convention and 
publicity bureau of the Chamber, conceived the 
idea that really the “achievement of achieve- 
ments” is to build and own one’s own home. 
To emphasize this idea plans were drawn for 
the front elevation of a modest but very attrac- 
tive bungalow, which was erected with the co- 
operation of the lumber dealers, building supply 
men and brick and tile manufacturers. A site 
was selecetd one block from the busiest down- 
town corner, and the front elevation was built, 
as seen in accompanying photograph. A flood- 
light was played on the house from across the 
street. A large sign placed beside the bunga- 
low front gave credit to the co-operating con- 
cerns, as well as the various labor organiza- 
tions which donated the skilled workmanship. 

The building permit taken out for erection 
of this bungalow front was limited to thirty 
days, but the exhibit proved so attractive that 
it has been allowed to remain almost a year 
and a half, the “Achievement Week” of which 
it was a feature having been held in July, 1931. 
All this time it has been silently preaching the 
gospel of home ownership. The display is 
shortly to be redecorated, and new awnings, 
draperies and shrubs are to be supplied, after 
which the attention of the public again will be 
called to it and invitations extended to all to 
view it and learn anew the lesson that “The 
Achievement of Achievements Is to Build and 
Own Your Own Home.” 
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Attractive Modernizing Job 


The accompanying illustrations show a home 
modernizing job at DeKalb, Ill., for which E. E. 
Embree, local lumber dealer, supplied every- 
thing except the mason materials. The cost 
of the job was approximately $4,000, not in- 
cluding new equipment put in at the time. The 
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needs of the home owners ‘can be supplied from 
the land. 

The small, compact homes, featuring quality 
rather than quantity of room space, require no 
down payment, and only a small monthly pay- 
ment, as easy as rent, for full ownership in ten 
years. 

Large acreage in Spokane valley is owned by 
the Standard company. The first of the new 





Showing the home of Perrie Still, DeKalb, Ill., before (left) and after (right) modernization 


owner, Perrie Still, 326 South 3rd Street, De- 
Kalb, said that the difference in comfort was 
worth all the cost. It is interesting to note, 
in this connection, that this is the third change 
that has been made in the building, the original 
structure having been a barn. The job caused 
considerable favorable comment, because of the 
improved appearance of the house. 








Lumber Company Builds Homes 


An innovation in lumber merchandising was 
recently launched in Spokane, Wash., by the 
Standard Lumber Co. This experiment in- 
cludes an unusual home-building plan which 
dovetails with the: requirements of customers. 
The compreheg 
pany, of which omer Kendall is general man- 
ager in the Inland Empire, embodies a number 
of features. 

Ten years are given for the home-owner, 
building through the new Standard plan, to pay 
for a comfortable four-room dwelling, of con- 
venient one-floor type, with hardwood floors 
and a host of attractive built-in features. 

Since the depression has taught the need of 
gardens, with each of the four-room dwellings 
an acre of land is included. Domestic and irri- 
gation water is provided on each of the spacious 
home lots, so that a large part of the living 
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Attractive display, consisting of a bungalow front, which silently promotes home ownership in 
Chattanooga, Tenn. 


plan of the Standard com; * 


homes has already been started on Bradley Road 

near Orchard avenue in that fertile valley, and 

the company plans to build next spring ten 

more such homes on this acreage. 
—_——— 


First-Aid for Injured Dolls 


Woopwarp, Oxta., Dec. 19.—Three local 
retail lumber concerns are giving Santa“ Claus 
a hand by donating repair materials for the 


amg 3a | “doll hospital,” which is headed by 
Mrs. H. S. Judy. The Osborne-Peebles: Lum- 
ber Co, donated plastic wood, to fill cracks 


and cavities in the injured dolls, while the 
C. E. Sharp Lumber Co. contributed ivory 
enamel and the Long-Bell Lumber Co. supplied 
¥ tube paints for making the “patients” look like 
new. 


Adds New Hardware Store 


Meapow Grove, NeEs., Dec. 19.—The local 
branch of the Chicago Lumber Co. of Omaha 
has quite recently improved its plant by the 
addition of a new store building, housing its 
new hardware department. The building is well 
designed and attractively finished, making an 
uptodate improvement. Large display windows 
are provided, in which exhibits of merchandise 
are placed. At the rear is an office where the 
accounting for the lumber department, as well 
as for the hardware store, is handled. 











Stages Downtown Demonstra- 
tion of Insulation 


Houston, Tex., Dec. 19.—A downtown 
demonstration of the value of insulation in 
homes, made by the Temple Lumber Co., has 
attracted considerable attention. The Temple 
company designed a small two-room model 
house, with plate glass front, one room being 
insulated with 4 inches of Eagle-Picher Home 
Insulation—a blown type of rock wool which is 
applied to ceilings and walls to effect a saving 
of fuel in winter and to keep out the heat in 
summer. The other room was left uninsulated. 
Strong lights were placed in the ceiling of the 
house to generate heat, and thermometers placed 
in each room, in plain view, indicated the dif- 
ference in temperature betwen the insulated 
room and the one that was not insulated. The 
difference registered was between 10 and 15 
degrees, affording a very good demonstration 
of what the company’s insulating department 
offers to do for homes. 

The model was placed in a show window in 
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a vacant store in the theatre district. The 
demonstration was maintained for one week, be- 
ing kept open at night. I. B. McFarland, gen- 
eral manager of the Temple Lumber Co., says 
that considerable interest was manifested and 
at least one job has already resulted. The com- 
pany expects to repeat the demonstration next 
spring, just as the hot weather begins. 
—__ 


Good Use a Shed End Space 


Lively and snappy is the Main Street end of 
the shed of the rtinchliff Lumber & Fuel Co., 
Galesburg, Ill., with the gray slate “Ced-A- 
Roc” shingles serving as a pleasing neutral 
background for the interesting display window 
and the signs announcing the firm name and 
slogan. The display occupies the space for- 
merly occupied by the office before the present 
commodious headquarters and display structure 
was built. Not so many of these slate-covered 
creosoted cedar shingles are being sold now, 
E, E. Hinchliff, president of the firm, says, 
because so much of today’s buying is on price 
and these of necessity cost more, but their 
prominent display on the shed keeps them in 
folks’ minds, and the interest manifested indi- 








Plan for Free Service Bureau 


GraNnp Rapips, Micu., Dec. 19.—In order to 
encourage lumber purchases and home building, 
plans for a free service bureau for members of 
the Grand Rapids Builders’ & Traders’ Exchange 
and the Allied Construction Industries were 
made at a meeting held Dec. 13. 

The plan, as explained by F. E. Ederle, sec- 
retary of the two organizations, would provide 
free advice as to materials, prices, and archi- 
tectural service, and solicitors would be placed 
in the field to seek business. Details are to be 
worked out by a joint committee. 

A nominating committee chosen by the Build 
ers’) & Traders’ Exchange comprises C. F. 
Phillips, J. Spry, M. P. Louwerse, Cornelius 
Breen and Leroy M. Spears. 

_—Sle 


Rebuilds Old Toys for Christmas 


BuFFALo, OKLA., Dec. 19.—One of Santa 
Claus’ most efficient partners in the job of 
making the children happy is the Home Lumber 
Co., here; a unit of the large line-yard com- 
pany of that name having headquarters at Ash- 
land, Kan. J. A. Koch, the local manager, is 


WE CANT SELL ALL The LUMBER 


SO WE JUST SELL THEBEST 
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End of shed of Hinchliff Lumber & Fuel Co., Galesburg, Ill., carries a varied sales appeal 


cates a good market for these and other quality 

products when people have enough money again 

to buy the quality they really want. 
—_—_—_—_—_—_—_— 


Veteran Employee Retired 


CARROLL, Iowa, Dec. 19.—On Nov. 30 George 
Kennebeck completed 33 years as an employee 
of the Green Bay Lumber Co. at this point, 
and in recognition of his faithful service to 
the company over this long period he will be 
retired on a pension, this being one of the 
policies of the Green Bay Lumber Co. relating 
to its employees. Mr. Kennebeck will be suc- 
ceeded in the local yard by Philip Signall. 





Beautiful Christmas Greeting 


The Elweod Lumber Co., at Elwood, Ind.. 
of which Mrs. Laura B. Wylie is owner and 
manager, is remembering its friends with 
Christmas greetings in the form of an unusu- 
ally attractive double card of generous size, on 
the face of which appears a sepia print showing 
the front of its new office and warehouse build 
ing, while the inside bears a greeting in fac- 
simile of Mrs. Wylie’s own handwriting, and 
over her signature, as follows: 

“On this, our first Christmas in our new 
home, to you and to those whose happiness is 
yours, the Elwood Lumber Co. wishes a very 
Merry Christmas and a Happy New Year.” 

Below the message are also affixed the fac- 
simile signatures of Ed Griffin, office manager: 
William P. Wood. yard superintendent, and 
Marie Carmody, office assistant. 


getting a big kick out of helping in the recon- 
ditioning of old and broken toys, which are 
brought into the yard and there put into first- 
class condition and painted up as bright and 
attractive as when they were new. The Home 
Lumber Co. is supplying all necessary material 
for this work, and the work is being done by 
a number of volunteer workmen. 

Mr. Koch says that last year 257 toys were 
reconditioned. Thus far this year not so many 
have come in, but he was looking for a rush 
during the few days preceding Christmas. The 
toys go first to the work room for necessary 
repairs, then to the paint room, then they are 
placed on the display counters. They will be 
distributed on Christmas Eve and Christmas 
Day to children of poor families. The toys 
are received at the lumber yard in every sort 
of condition, and often the parts of two old 
toys are used to make one new one, which 
when nicely painted is as good as new. 

Seven men are putting in more or less time 
con this work, including, besides Mr. Koch, Wil- 
liam Mitchell, George Miner, W. T. King, R. F. 
King, Wint George and George Crider. 


Pleased with Cash-Carry Plan 


LACEYVILLE, Pa., Dec. 19.—Whipple Brothers 
(Inc.), which operates the largest chain of 
building supply yards in the Tri-State area, 
having a total of eight yards, with headquarters 
here, operates seven of its yards on the cash 
and carry plan, the headquarters yard here 
being the only one operating on a credit basis. 

In response to a query as to whether results 
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from the change have been satisfactory, Lacey 
Whipple, president of the company, said that 
the company was pleased with its experience in 
operating on the cash and carry basis. 

He added: “We are making some profit this 
year, which perhaps would be more than some 
folks could say.” 


Stock and Customers Are 
Under Cover 


UpLanp, Cauir., Dec. 19.—Not only does the 
management of the Upland Lumber & Milling 
Co. (Inc.) believe in keeping as much of its 
materials as possible under cover, but also it 
believes in getting customers under shelter. It 
is obvious, says Manager J. E. Sargent, that 
no customer is at ease when the sun is beating 
down upon him, or rain drenching him. 

The entire shed is a sales room, for a large 
variety of goods has been concentrated at this 
point, and so arranged as to be convenient from 
a selling angle and appropriate for display. 

The offices extend out to the sidewalk line, 
but behind them comes the hardware depart- 
ment with a door opening upon a low platform 
paralleling the driveway. Next comes a room 
devoted to panels and paint; then another to 
sash, doors and roofing. This is followed by 
the molding section. 

Along much of the distance thus far, from 
the side door of the office to the molding sec- 
tion, is a platform on which building specialties 
may be displayed. Farther along come the 
racks in which lumber is stocked, rough lum- 
ber below and finish and hardwood flooring 
upstairs, and the shed ends with a section 
housing plasterboard and wallboard. 

Across the driveway is the section devoted to 
lime, cement and plaster and plaster materials. 
Between it and the front are other sections for 
lumber, with rough stock downstairs and floor- 
ing, ceiling and some finish upstairs. 

The property slopes a bit from front to rear 
so that the floor level at the rear of the sheds 
is about 12 inches higher than the driveway. 
This permits placing a double row of kegs of 
nails directly in front of the lumber in the 
sheds and along the edge of the driveway. Thus 
the nails are directly in view of customers when 
they come in to get lumber. 

The two sheds occupy less than half of the 
property. On the other side of the right hand 
shed are the redwood finish and dimension 
stuff: while piles of other materials are here 
and there about the yard. 
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Sketch showing how the sheds of the Upland 

Lumber & Milling Co., (Inc.), are arranged so 

that they become a sales room, where the mo- 
torist may drive under shelter 
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Retail Concern 


“Treasure Hunt’ 


There is something about the idea of a 
“Treasure Hunt” that stirs the imagination and 
sets the blood to tingling. That’s why “Treas- 
ure Island” is still a big seller in the book 
shops, and why expeditions still are fitted out 
to hunt for treasure supposed to have been 
hidden by Captain Kidd and other genial cut- 
throats who sailed the Spanish Main a couple 
of centuries ago. 

Shrewdly capitalizing upon this universal in- 
stinct, the Griffin Lumber Co., Hudson Falls, 
N. Y., recently staged a “Treasure Hunt” that 
brought over 13,000 people to its establishment, 
800 registering on the record day. What 
brought all these people to a retail lumber 
establishment’, is a reasonable question that 
will occur to many readers. The answer is 
simple. They were participating in a hunt for 
real treasure in the form of desirable gifts, 
ranging from four tons of choice coal down to 
a 5-foot step ladder, with dozens of other gifts 
in between. 

Preparatory to launching this campaign to 
get people to visit its Colonial Display House 
(fully described and illustrated in an earlier 
issue of the AMERICAN LUMBERMAN), the 
Griffin Lumber Co. built in its own shop six 
treasure chests, which were to be the objec- 
tives in the hunt. These chests were built of 
knotty pine and beaverboard, with brass harness 
studs on the black beaverboard straps on all of 
the edges. 

At the far end of the arcade—which is a 
new addition of ten display rooms in the Co- 
lonial Display House—was arranged a pirates’ 
den. with plenty of the real pirate atmosphere, 
obtained by having a local artist paint a picture, 
16 feet wide and about 13 feet high, illustrating 
a scene on a desert island—a man digging up 
a chest of gold, with two pirates approaching 
him with drawn daggers from behind a tropical 
growth. A ship far out at sea also was seen, 
and the figures were all painted in full colors. 

The next step was the distribution of between 
14,000 and 15,000 keys, only one going to a 
household, covering all of the towns and cities 
adjacent to Hudson Falls. They were actual 
steel keys, and each was enclosed in a small 
manilla envelope printed on one side “Keep this 
key—it may win you 4 tons of blue coal, a 
Leonard electric refrigerator or 50 other prizes, 
free.” On reverse of the envelope was printed 
“Treasure Hunt, Sept. 28 to Oct. 16, at Co- 
lonial Display House, Griffin Lumber Co.” 

With the keys were given 8-page booklets, 
embodying a complete catalog of the prizes to 
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Stages 


A view of the hand- 
some office and Colo- 
nial Display House of 
the Griffin Lumber Co., 
Hudson Falls, N. Y. 
Note the spacious lawn 
and the attractive land- 
scaping 











be awarded to the holders of the keys that 
would unlock the six treasure chests. The total 
value of the prizes was around $700. All of 
the prizes were taken from goods carried regu- 
larly by the Griffin company. The treasure 
hunt was open to everyone receiving a key, and 
no one was required to buy anything in order 
to be eligible. 

Another interesting and important feature of 
this unique campaign was the fact that everyone 
engaging in the treasure hunt, whether success- 
ful in unlocking a chest or not, was presented 
with a ticket good for one quart of pasteurized 
grade A milk upon presentation to any dealer 





One of the six Griffin treasure chests 


distributing Havarest Farms’ milk, or to any 
deliveryman of that product. The ticket read 
as follows: 

“Free—one quart pasteurized grade A milk. 
We want everybody to get a free gift who 
brings a key to the Treasure Hunt whether he 
or she unlocks a chest or not. We therefore 
contracted for 4,000 or more quarts of grade A 
pasteurized milk as something in the way of a 
small gift that almost everybody could use to 
advantage.” 

“While we gave away more milk than we 
expected,” said O. T. Griffin, “we think some- 
thing of this sort is a very necessary feature 

in staging an affair of 








this kind. Otherwise a 
certain percentage of 
the visitors are likely 
to feel disappointed. 
Naturally something of 
a let-down is felt when 
a person goes through 
the line of chests and is 
unable to unlock any of 





Adaptation of the New- 
ington Room, from 
house built in 1740, in 
office building of the 
Grifin Lumber Co. 
This room is paneled 
with clear pine, treated 
chemically to give it 
the appearance of age. 
The Newington Room 
is shown, with the orig- 
inal paneling, in the 
Metropolitan Museum 


of Art, New York 





them, and to forestall any feeling of disappoint- 
ment, we gave each person a free milk ticket. 
Of course, the price of milk is low, and we 
were able to get grade A pasteurized milk to 
special advantage because of a new dairy hav- 
ing started and being anxious for customers.” 

The attendance surpassed all expectations. 
In fact, it was found necessary to extend the 
treasure hunt for one week, because at the 
end of the period originally set some of the 
chests had not been unlocked. Of the 14,000 to 
15,000 keys distributed, the holders of 8,300 
came in and registered. This, however, did 
not represent the total attendance, because only 
one key went to a household, and the 8,300 keys 
returned means that 8,300 households were 
represented. The total attendance exceeded 
13,000 people. 

When, even at the end of the extra week, it 
was found that half the keys had not yet come 
in, the registration books were taken to the 
editor of the local newspaper who, blindfolded, 
picked enough winners to fill out the whole 
prize list, so that all the prizes were awarded, 
thereby keeping faith with the public. 

During the holiday season the Griffin Lumber 
Co. is maintaining a special downtown display, 
having leased for that purpose the building at 
139-141 Glen Street formerly occupied by the 
Boston Store. Here are on display various 
lines from the Colonal Display House, these 
including electrical appliances, radios, fireplace 
fixtures, roofing materials and a display of the 
kitchen planning department from the Colonial 
house. 

Announcement was recently made that the 
Inter-club Contest Cup, competed for by 4-H 
Clubs, given by the Griffin Lumber Co., had 
been awarded to the Cambridge-Jackson Home- 
builders’ Club, of Cambridge, with a high score 
of 640 points, won by attendance at meetings, 
demonstration teams, exhibits at fairs, and 
prompt reports, these being scoring points with 
the 4-H Clubs. 

Other prizes offered by the Griffin company, 
in various projects, also were announced at 
the recent Achievement Night meeting of the 
clubs. 

One boy was awarded a prize for showing 
the largest returns from his garden, averaging 
7% cents per square foot, with a total profit of 
$69. Other boys received awards for achieve- 
ment in raising livestock, bee-keeping and other 
recognized activities. 

—— 


To Open Four Mills 


CastLtE Rock, WasH., Dec. 17.—Lee East, 
local sawmill man, who has just been ap- 
pointed manager for the Doernbecker Furniture 
Co. factory in Portland, Ore., says that his 
company will open four sawmills in southwest 
Washington as soon as weather conditions mod- 
erate. The mills will buy and cut alder logs 
for shipment to the main factory at Portland. 
One mill will be located here, using the plant 
formerly operated by Mr. East. A_ second 
mill will be located at Kalama. Definite loca- 
tion of the other two mills has not been de- 
cided upon, but one probably will be located 
at Vancouver, Wash. In addition to purchas- 
ing logs, Mr. East plans to contract for some 
timber and log it himself. 
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Stroucuton, MaAss., Dec. 19.— 
This is the home of the Norfolk 
Lumber Co., founded by C. E. 
(Charlie) Dodge about 22 years 
ago, with a capital of $225 plus a 
fine reputation for integrity, initia- 
tive and enterprise. Today this 
yard is a real factor in building ma- 
terial distribution in this section 
and there is an important branch 
yard in Bridgewater, ten miles 
south of here, while Mr. Dodge has 
an important financial interest in 
the Barker Lumber Co.,_ of 
Woburn, Mass. 

When business at the yards be- 
gan to slacken four or five years 
ago he took a firm grasp of the 
remodeling program, and instead 
of dropping competent employees 
from the payroll he used them for 
a house-to-house canvass to en- 
courage remodeling of homes of 
ancient vintage. 

The interesting part of this pro 
gram is that Mr. Dodge has not 
laid off a single employee during 
the period of depression, and he is 
still going strong—so strong, in 
fact, that on Saturday, Dec. 10, he 
entertained more than two thou 
sand visitors at his fifth annual 
Home Improvement Exposition, 
which ran through two full days, in 
the Town Hall, climaxed by a din- 
ner to more than three hundred 
guests of the lumber company, 
among whom were town Officials, 
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bankers, contractors, supply men 
and the heads of all departments of 
the Norfolk Lumber Co. 

At this latter function Mr. Dodge 
served as toastmaster and _ the 
speakers included Town Manager 
3urton L. Winslow, Lawrence 
Power, secretary of New England 
Building Association, L. A. Paine, 
credit manager for a leading Bos- 
ton hardware house, and W. H. 
Neaves, executive vice president of 
the New England Home Loan 
Bank. 

Mr. Winslow paid a fine tribute 





to Mr. Dodge both as a high-type 
citizen and as the executive head of 
a local business that had functioned 
creditably throughout the period of 
denression. 

Mr. Paine, as a credit expert, 
said that no better tribute could be 
given than to say that Mr. Dodge’s 
credit was of the best and that his 
honesty in itself was a testimonial 
to the credit system. 

Mr. Neaves outlined the set-up 
of the Federal Home Loan Bank. 
Primarily it was to aid loaning in- 
stitutions where withdrawals have 








Display featuring Dierks products, prepared by Warren Trask Co., Bos. 


ton, for Norfolk Lumber Co. Home Exposition 


Retailer Prices His Lumber by 


Hittsporo, ILi., Dec. 


19.—Business in this 


gether and asked them what it was they wanted. 


he has a 


wide assortment. 
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Dealer Holds Fifth Home Exposition 


so depleted their resources that they 
are unable to meet further calls 
without this help. 

Decorations and exhibits were 
elaborate, the latter embracing dis- 
plays by the Dierks Lumber & 
Coal Co., of Kansas City, Mo., of 
Arkansas soft pine, oak flooring 
and cedar closet lining; also on 
display were Upson Board, Celotex, 
many types of patent shingles, 
house trim, kitchen equipment, 
hardware and a full line of Norfolk 
paints. 

There were cash prizes for lucky 
ticket holders, and a grandfather 
clock for the person able to name 
correctly 40 out of 48 wood sam- 
ples. 

To the eastern staff representa- 
tive of the AMERICAN LUMBERMAN 
Mr. Dodge declared that his five 
home expositions, as well as his 
campaign for remodeling, had 
proved of real value to his com- 
pany, and to the community for out 
of it all had come an enhanced in- 
terest in and devotion to the home. 
Mr. Dodge was one of the first 
dealers in the East to grasp and 
develop a home modernizing pro- 
gram, and he has been called upon 
many times to present to lumber 
gatherings as far west as Chicago 
the plan, scope and results of his 
campaign. He is a former presi- 
dent of the Massachusetts Retail 
Lumber Dealers’ Association. 


the Piece 


Because much of 


coal mining town was given a new lease of life 
recently when at the largest mine the owner 
and his employees reached a mutually advan- 
tageous agreement, independently of what other 
mines are doing. As it -was described to an 
AMERICAN LUMBERMAN representative by 
Frank Holland, secretary-treasurer and man- 
ager of the Sonnemann & Holland Lumber Co., 
the mine owner resigned from the association, 
leaving him free to treat his local situation as 
he wished. Then he called his employees to- 


They told him, and he said, “Go back to work.” 
The spirit of fairness so appealed to the work- 
ers that they reduced their demands to the old 
scale, and in return the owner had the con- 
veyors taken out, which meant that instead of 
175 men, 400 men are working every day, to 
the great satisfaction of the townspeople gen- 
erally. 

Mr. Holland is sure it will mean business for 
him, and he is ready for it. His stocks are not 
as low as those of some lumber retailers, and 


the work to be done in Hillsboro homes will be 
done by the home owners themselves, and in 
small amounts, much of the lumber sold will 
be in small quantities—a piece of this and two 
of that. It costs more to sell lumber like that, 
and Mr. Holland gets more for it. He sells 
his lumber by the piece, and at each bin in the 
yard the price per piece is plainly marked by 
printed tags. 

“If the order is a larger one, we quote the 
customer by the price per thousand in the usual 





On the ends of the lumber in the bins are little black-and-white tags (too small to show in the photograph) which mark the price per piece, ¢ 
system which produces more profit in sales of small quantities of boards at the yard of the Sonnemann & Holland Lumber Co., Hillsboro, Ith. 
Right—This open-top table with compartments was made when Frank Holland wanted to dispose of slow-moving hardware items, but it sold them 


so quickly that he is now using it as a regular sales aid. Each compartment is plainly marked with a price tag. 
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way,” the dealer explained, “but if he buys in 
small amounts he pays the small quantity price. 
That is no more than right, and our customers 
know it. They know that it is to their advan- 
tage to buy in larger amounts, if they can use 
that much. And it is easier to maintain the 
price when we have it plainly marked. If he 
wants to, the customer can go out in the yard 
and pick out his own lumber, because the sizes 
are marked plainly, too, and he can see what it 
will cost him as he picks it out.” 

Some slow-moving items showed Mr. Hol- 
land how to sell hardware. He wanted to get 
rid of those items; and he wanted his customers 
to see them and the prices he had put upon 
them, so he made the table shown in one of the 
accompanying illustrations, with compartments 
similar to those of 5- and 10-cent stores, with 
a price tag for each compartment. The table 
he painted in a neutral tone. Though staunchly 
made it hardly could be called a thing of beauty, 
but it certainly did sell hardware. Customers 
dropping in for some other purpose, perhaps to 
buy a board or two, usually have a minute or 
two to wait, and most of them use the oppor- 
tunity to glance idly at the items for sale on this 
table. It is not at all unusual for them to find 
there “just what I need—I didn’t know you 
had it” and for another purchase to be made in 
addition to the one they came in for. Mr. Hol- 
land long since has stopped using it just for 
closeouts, for he finds it a good way to sell his 
regular lines. 





Lumber Mills More Busy in the 
Black Hills 


Deapwoop, S. D., Dec. 20.—Renewed activity 
in lumbering in the Black Hills is apparent 
with resumption of work in a number of mills, 
according to Theodore Krueger, supervisor of 
the Black Hills forest, who recently made an 
inspection trip with M. W. Thompson, of Den- 
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Home Ownership and Mass Production 


St. Louis, Mo., Dec. 19.—““While the imme- 
diate outlook gives no particular grounds for 
any marked enthusiasm, I certainly believe 
there are better things in store for all of us, 
and we are leaving 1932 with no regrets as to 
its past,” was the comment of T. C. Whitmarsh, 
jr., president of the W. T. Ferguson Lumber 
Co., of this city, when asked for an expression 
as to the outlook for the coming year. 

Referring to frequent discussions as to the 
possibility of factory-built houses, Mr. Whit- 
marsh referred to an article printed in the Dec. 
16 issue of the St. Louis Post Dispatch, this 
being the reproduction of an article on “Fac- 
tory-Built Houses,” written by M. E. Tracy in 
the New York World-Telegram. Mr. Whit- 
marsh said, “This seems to be a pretty good 
common sense outline of the factory-built house 
situation.” The writer expresses the opinion 
that the average man is more interested in 
securing the comforts and benefits of a home, 
than he is in the possibilities of a standardized 
factory-built house, and the writer believes that 
a new system of home purchase and home 
financing would do more good than any other 
one thing to revive home building. In his 
article he said: 

This idea of the factory-built house is in- 
triguing, especially for men who have fac- 
tories. One can only guess why it has not 
made more headway. Lumbermen have tried 
it on the “ready-cut” basis, but with indif- 
ferent success. For a time it looked as 
though Thomas A. Edison would make a hit 
with poured concrete in standardized forms. 
Much has been written and said about Ger- 
man experiments with glass. But, somehow, 
the proposition has never seemed to take 
well. 

Thinking of Home as Home 

The metal house, though offering distinct 

advantages, appears likely to encounter sim- 


Take the fireplace, for instance. which wastes 
heat and is a nuisance to keep clean. You 
can go to the book and prove that it is un- 
economic, but you can’t convince most folks 
that they ought to forego the privilege of 
sitting in front of it and dreaming over the 
embers. 

It is more important that people be them- 
selves in the way they live than in any- 
thing else. You just can’t eliminate the fam- 
ily from society without inviting a danger- 
ous condition, nor can it be preserved with- 
out a strong element of home ownership. 


New Financing System Is Needed 


Homes are probably 
structures we build. They are places where 
character is formed and where social con- 
cepts take root. 

A new system of home purchase and home 
financing would do more good than a new 
system of producing the bare structure, par- 
ticularly one which left little or no room 
for self-expression. 

Capitalism is probably more dependent on 
home ownership for its maintenance than on 
any other factor. Home ownership can not 
be put on the mass production basis with- 
out wrecking the very purpose it was de- 
signed to serve. 


Assumes Blue Book Management 


Announcement has been made that, effective 
Jan. 1, 1933, Fred W. Wright, vice president 
and manager of the West Coast office of the 
Lumbermen’s Blue Book, will assume manage- 
ment of the book, with headquarters in Chi- 
cago, succeeding C. J. Morgan. Mr. Morgan 
is retiring as manager of the Blue Book, to 
re-engage in the general practice of law, with 
headquarters in Chicago. Mr. Wright, who has 
been in charge of the West Coast office, and 
under whose direction the credit-interchange 


the most important 








not That's a Foot 


SPOKANE, WASH., Dec. 17.—One of the most unusual freaks of nature 


toot. 


seen in connection with a board was discovered at the plant of the Mc- 
Goldrick Lumber Co. here recently, when in a board passing through 
one of the machines was noted a knot which closely resembles a human 
[ A unique feature in connection with this knot is that it not only 


resembles a human foot 











in shape but it is ex- 
actly one foot in length. 
M. T. McGoldrick, as- 
sistant manager, was so 
impressed that he had 
the section containing 
this knot photographed, 
and a copy was secured 
by a representative of the 
AMERICAN LUMBERMAN. 
This unusual freak of 
nature is reproduced 
here, and if anyone has 
found a more unusual 
knot he is invited to tell 
AMERICAN LUMBERMAN 
readers about it. 











ver, Colo., assistant regional forester. 

The lumber department of the Homestake 
Mining Co. is working full force in govern- 
ment land. Haines Pond, lumberman, has 
started a contract east of Nemo. Operations 
have been resumed at Moskee in the western 
end of the forest, just over the Wyoming line. 


The Warren-Lamb Lumber Co., Rapid City, 
has resumed operations near Silver City on 
two cuttings and is sending out 4,000 logs a 
week from Silver City over the Crouch line 
railroad. 

The Overgaard sawmill, Keystone, has re- 
opened. 

Timber sales are heavier than last winter, 
and the resumption of activities all through the 
Black Hills and the possibilities that railroad 
ties may be in demand soon, are expected to 
improve local conditions, Mr. Krueger said. 


People revolt at the thought 
They don't think of 
home as an investment, or a hospital. If 
they did they would be content with the 
cellular perfection of apartments and hotels. 

The home is essentially a matter of self- 
expression. Those who aspire to own one 
usually have ideas regarding location, form 
and structural individuality. They want mod- 
ern conveniences, of course, but not at the 
sacrifice of taste. 

To most people. a home represents the one 
available outlet for personality. They don’t 
want it made by somebody else, according 
to model No. 6 or No. 53, and stuck down 
on a flat lot, with two arbor vitae or colored 
cement shrubs at the front door. 


ilar resistance. 
of standardization. 


Uneconomie Things Dear to Heart 


Home can not be completely subordinated 
to rationalism without losing the atmosphere 
genuine 


which makes it and attractive. 


service of the organization has been built up 
to a high standard, is well known throughout 
the industry, through his long experience in 
this type of work. The Seattle office will 
be closed temporarily, but the credit inter- 
change service will be continued without inter- 
ruption, not only in the West, but also the 
credit interchange service with the Southern 
Pine and other groups affiliated with the Na- 
tional Lumber Manufacturers’ Association will 
be maintained. 

At the meeting of directors of the National 
Lumber Manufacturers’ Association in Chi- 
cago, Dec. 16, a gratifying report was made 
by the chairman of the Lumbermen’s Blue Book 
committee, indicating that the Blue Book is 
finding general acceptance throughout the in- 
dustry, and is rapidly increasing the scope of 
its service to the lumber trade. 
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The postmaster sat down slowly, like a man who won- 
ders if he has enough energy on deposit to get him up again. 
He fumbled at his muffler, folded it across his knee and 
reached up feebly to remove his hat. But this proved to 
be too much, and he abandoned the effort. After a mo- 
ment of rest he looked gloomily from the bowl of bitter- 
sweet on the Elder’s desk to the holly wreaths in the win- 
dow, and then to the toy Santa Claus extending an expan- 
sive greeting to all comers on the order desk. 

“IT should think,’” he said in heavy disillusion, ‘‘after 
everything that’s happened you'd begin to get adult.” 
““Huh?”’ said the Elder as he shoved some letters into 
a drawer and reached for the old cob. ‘‘Say, what ails 
you, anyway? I've got used to expecting nothin’ much 
from public servants, but, doggone it, you're acting more 
like a frozen asset every day. Ever try sauerkraut juice for 
it?” 

The postmaster favored him with a chilly caricature of a 
smile. 

“Golly!” said the Elder, drawing back in alarm. “You 
do feel humorous, don’t you> Me, when I get so people 
want to shoot me on sight, I go out and shovel the walk. 
Or if there ain't any snow I have a fight with a ten-year- 
old truck. I keep the old heifer just for psychological pur- 
poses; and when I finally get her to go I'm all exercised 
up, and I know I ain’t licked yet. Best thing for a bilious 
disposition I ever tried. Come over any time and take a 
whirl at the crank.” 

““No,”” said the postmaster. ‘““Thank you awfully. But 
I know a better way to get the right reaction. I'll just 
hang up a lot of red and green junk and go around yapping 
happy holiday greetings. That'll keep me on my ear half 
the time, and climbing out of gutters and putting raw meat 
on my blackened eyes the other half. Att least it should.” 
“Um,” said the Elder. ‘“‘So it’s Christmas that’s got 
our little boy all worked up. Well, well; think of that. 
And he’s a postmaster, too. In these economy days of 
postal cards a postmaster just knows everything. Worse 
even than I thought.” 

““Now look here, Elder,”’ said the postmaster, “I’ve 
stood your wise-cracking a good many years. Probably 
for my sins I'll have to stand it a while longer. But there 
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come times when all this flippancy is just obscene. Don’t 
you ever look around you?” 

*“Yeah,”” said the Elder, “I look around me, but maybe 
I don’t see what you see. I’m funny that way. Or no, 
hold on; I’ve just had it on official authority that I ain’t 
funny. Anyway I take me a slant at the scenery every 
little while. It’s no end distressin’ to learn from my elders 
and betters that what’s scenery to me is just obscenery to 
them. Be a good fella, now. Don’t lash me with scor- 
pions any more than you think is good for the country but 
just exposify wherein and how come.” 

The postmaster was sunk in monitory silence. 

“T don’t know,” he said with a gloomy effort, 
do any good.” 

“Yes, yes, go on,” said the Elder. 

““But with all this unemployment, actual and prospec- 
tive—"’ 

“Of course,’ said the Elder in sympathy, “I should 
have remembered. Shockin’ to think how many gently 
nurtured postmasters the atrocities of last November eighth 
have reduced to the prospect of going to work. But don’t 
let it get you down. I'll bet you've been hiding a lot of 
talents under the napkin of politics. Maybe when this in- 
famous Democratic horse buyer settles into inactivity in 
the postoffice, you can go into the horse-trading business. 
They say it’s fine interim training for a chronic politician.” 

The postmaster made a hopeless gesture. 

““A pest on both your houses.” 

“Both of them!” said the Elder. ‘“‘Fourteen out of 
seventeen ain’t paid any rent for two years.” 

*“There you are,”’ said the postmaster. ‘““Why haven't 
they paid rent? Because people haven't any resources. 
You and I have never seen times like these before. These 
cold days are sending shivers through the souls as well as 
though the bodies of the poor. Nobody going cold and 
hungry? You and I know that thousands are suffering. 
That’s why all this pumped-up holiday spirit seems in bad 
taste, to put it mildly. How can people bear the hollow 
mockery of comfort and cheer when there is no comfort 
and no cheer?” 

“Now listen, ol’ timer,” said the Elder. 
you full credit for being a reinforced moralist. 
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“We can’t get the full savor of happiness all 
by ourselves,’ opines the Elder 
The products of neighborliness are human values, which the 


retail lumberman can help create, by increasing his custo- 
mers’ prosperity, thus fostering that hope which sets men to 


making dreams come true 


shall fly from its firm base before you give an inch. Your 
nose is bloody but unblowed. But your ideas about 
Christmas are about as poor as your predictions about who 
was going to carry the election. Of course people are 
suffering; but who told you there was no comfort and no 
cheer? I'll bet it was somebody who wasn’t turning a 
wheel to increase the stock of these commodities. And 
after I win that one, I'll bet on another sure thing. If 
everybody in the world had as much food and clothes and 
other trimmin’s of the perishing fare of this present world 
as he could want, knew he'd never have to do another lick 
of work as long as he lived, we'd have a lot less comfort 
and cheer than we've got right now. 

“How come? Easiest thing you ever worked out. 
We'd all be bored stiff; and pretty soon some of the boys, 
just to have something to do, would go out with a lead 
pipe in the dark of the moon to pinch off some equities 
they didn’t need. And, when that happened, the rest of 
us would sit on our locked trunks with cocked shotguns, 
keeping all and sundry out of range. There'd be a neutral 
corridor around every man; and nobody’d cross it for 
good purposes or bad without the risk of getting his pants 
sieved with buckshot. Wouldn’t that be a comfortable and 
cheerful world when every man looked at every other man 
with a bilious and suspicious eye and, instead of shaking 
hands, kept a grip on the old six-shooter in his pocket! 

“No sir. Without trouble and uncertainty in this world 
there'd be mighty little comfort and cheer. I don’t know 
why that’s so. I ain’t asking for trouble just so people 
can feel good, and it’s a sure thing that when we get into 
trouble we try to get out. I don’t try to explain the world, 
but I do have to live in it; and the old ball of dirt seems 
to be fixed in such a way that we don’t have much luck 
going it alone. That’s what I’m driving at; these human 
values that you moralists talk about so much are pretty 
largely the products of neighborliness. We poor human 
worms never seem to be far enough ahead of hunger and 
cold and sickness and grief to have a sufficient margin to 
get by on our own. We can’t even get the full savor of 
happiness all by ourselves. So we fall back on the neigh- 
bors. And whether they rejoice with us when we rejoice, 
or bring us a basket of food when we're hungry, or sit by 
with full hearts while we walk through the Valley of the 
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Shadow, it all piles up the gold of the spirit for them and 
for us. 

“I’m thinking right now about our young preacher. They 
say he’s got what is called the social gospel; but whatever 
he’s got it ain’t something he found in a book or drew 
up with a T-square and then tried to make work. He just 
likes and understands people and knows how to get on 
with them. When something needs to be done he don’t 
run home and look up a blueprint; he just goes ahead and 
finds some human way to do it, without feeling noble or 
self-sacrificing or any of the stuff that bogs most of us 
down when we ain’t quite as selfish as usual. He’s cared 
for orphan children in his home until he could make the 
right arrangements for their permanent care. His office is 
the exchange for the placing of unemployed; he answers 
the ‘phone himself, and he’s found more jobs for them than 
I imagined could be created, short of a miracle. He's sat 
by in the dark small hours when lives were hanging in the 
balance. He’s washed dishes and cared for babies and 
found new self respect and resolution for poor bums who 
have given up and tried to find a wretched refuge in booze. 
He’s seen more of the seamy side of this town than you 
and I know exists; but to him it ain’t a seamy side. It’s 
human beings who need a neighbor. He preaches grand 
sermons, too; but I’m so busy listening to what he is that 
I could hear him repeat the multiplication table and go 
home feeling that life is a golden prize and the business 
of living a splendid adventure. 

‘““That’s the kind of stuff that Christmas is made of, in 
the last analysis. It goes a lot deeper than putting up red 
ribbon and tinsel, though the holiday decorations do have 
something more to do with it than some folks seem to know. 
Christmas ain’t ever a failure, just because we don’t have 
all the goods and chattels we think we could do with. But 
I shouldn’t wonder if it begins to fail when we let go of 
hope and faith in happier times, and when we draw into the 
old shell, feel sorry for ourselves and say the heck with this 
sentimental neighborliness. 

““As an alleged business man I have a kind of collateral 
interest in the holiday spirit. Maybe a postmaster ain't 
passionately devoted to the welfare of the lumber industry; 
but anyway I’ve been wondering if some of the trouble of 
the old board business, and of most other commercial ar- 
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rangements, couldn't be traced back to a breakdown in 
regular neighborliness. Now don’t get me wrong. I'm not 
getting out a piece of sappy sentimentality. Business calls 
for fairly exact management, and if it doesn’t get that kind 
of management, the finest objectives and the best will in the 
world are apt to get tangled up in the traces and bust the 
tongue out of the wagon. 

“I reckon you've seen some of this misplaced, if not 
phoney, goodwill showing-off in business. It has a good 
many forms, and each one seems to be worse than the 
others. Here's a storekeeper, for instance, who pours it on 
with a bucket. I’m a good fellow,:he says, in manner if not 
in words. I love my fellow men, says he. I love them 
so much I don’t care what happens to me, just so they're 
all fixed up. I’m going to help you. I’m going to help 
you a lot. Here’s a $2 dishpan I’m going to let you have 
for 64 cents. I lose money on it, but that’s all right, for 
I'll sit around at night after supper and get slathers of 
happiness just thinking of you, out there in your kitchen, 
washing the skillets in this marvelous dishpan. And so on. 
It’s embarrassing enough, even if it ain’t quite that thick. 
The customer wavers between fear that it’s the beginning of 
a fit, and the suspicion that it’s camouflage for a legal 
hold-up. 

“I’m thinking about the customers all right when I wish 
the neighborly spirit might find its way into business; but 
I'm not thinking of them that way. I’m thinking what 
we can do by means of real efficiency that'll be good for 
them and for us. Some of our over-plus of business trou- 
ble, I reckon, has come because the customers have slid 
out of the picture as human beings; and however much we 
may have talked about their interests we've thought of them 
too often as a sugar tree to be tapped when the sap is run- 
ning. Probably we didn’t overcharge them so much, from 
a cost accountant’s point of view, but we did kind of for- 
get that our business got its meaning and its justification 
from the intelligent way in which it ministered to their real 
needs. 

“Here we were; every salesman thinking of the thing in 
terms of his own interests. That's all right, as far as it 
goes, but the job ain’t completed so long as we think of 
the customer as a sort of drawing account. Often we 
sold him more than he could afford. Sometimes, in spite 
of our supposed cleverness, we sold him less than he could 
afford. But mostly our bum service knocked its head be- 
cause we didn’t take the trouble to help him determine 
what, as well as how much, he needed. That was some 
trouble; and so it was easy to think that what was handiest 
for us to sell was best for him to buy. 

“I'd a heap rather share modestly in a customer's pros- 
perity that I’d helped the customer to create, than to play 
him for a sucker. Of course it ain’t as simple as I’m making 
out. But I guess if we put first things first we can hope 
to get a fair measure of peace—the Christmas peace prom- 
ised to men of goodwill. It'll take some time; but I’m 
guessing that the experience of the last three years is teach- 
ing us that business management extends beyond stock and 
mark-up and discounting the bills. I hate to think of all 
the unsuitable lumber that’s been sold, knowingly or care- 
lessly, and that’s gone into houses that are not delivering 
a quarter of their proper service. The list of sins, small 
or large, against real neighborliness is pretty long, and I 
hope we've learned something about our mutual interests 
with the customer, and have developed some patience and 
skill in hunting for those mutual interests. 

*“That’s one of my Christmas hopes; a return of peace 
to business men of goodwill. There’s a lot of damage to 
be repaired. The casualties have to be cared for, and the 


fact that all of us must help in this human salvage ought 
to give us a charice to discover a human understanding and 
sympathy. Life ought to be more than meat and the body 
than raiment; but this ain’t likely to come about until those 
of us who, because of our special knowledge, have the 
responsibility for food and shelter and the rest of these 
material things, find ways of fitting them to real needs and 
actual resources. Until people feel secure about these 
things, they’re going to fret and pick at them until the 
other values of life get lost in the shuffle. 

“No, sir! I ain’t one of the flat-heads who think that 
if we stick up a Christmas tree and string some popcorn 
on it, the holiday spirit is all fixed up. But in this northern 
hemisphere these decorations have become symbols of hope. 
The winter is never so bleak nor the skies so clouded that 
a person can’t establish a sign of hope for the return of 
spring. We can’t hurry the seasons; but we can create 
some of the material basis for human comfort, and make 
some of the adjustments that will foster the springtime of 
the spirit. Hope sets a man to work, trying to make his 
dreams come true. It brought the shepherd boys to look 
for a King in a manger. And, don’t forget this, it later 
sent them back to their flocks on the plains of Bethlehem.” 

The postmaster was looking quietly through the window 
at the gathering dusk. 

“T’'ll put up some holly wreaths in the postoffice,”’ he 
said. 

“T knew you would,” said the Elder. ‘You're a lot 
wiser old dog than your bark would lead a stranger to 


think.” 


A Merry Christmas to All! 


To all its readers, and to all other friends, the AMER- 
ICAN LUMBERMAN extends its heartiest wishes for a Merry 
Christmas and a Happy New Year. 

Yes, a ““Merry Christmas,” despite the absence of some 
of the things that in times past we may have thought insep- 
arable from real enjoyment of the holiday season; for the 
true Christmas spirit is not dependent upon externals, but 
springs from hearts animated by good-will. 

Christmas, indeed, is a jewel of many facets. For the 
merchant, it is the greatest commercial event of the year. 
For many months before its advent, ships have plowed the 
seas and caravans have wended their way across desert 
wastes in order that the choicest goods and treasures of the 
world may be heaped upon the counters of the great stores 
that line the shopping thoroughfares of our cities. Undoubt- 
edly the holiday season witnesses the greatest turnover of 
merchandise of the entire year. 

Then, to the child, Christmas means the coming of Santa 
Claus; the gaily decorated Christmas tree; and the stocking 
hung at the fireplace in complete confidence that it will be 
magically filled ere the morning dawns. 

To the average man or woman, Christmas means happy 
family reunions, the exchange of tokens of affection; and 
by no means least, gathering around the extended table, 
crowned with that noble American fowl, Sir Turkey, 
browned to a turn, and stuffed to repletion—a condition 
in which the diners likewise soon find themselves. 

And to everyone, young and old, Christmas means the 
““Good tidings of great joy’’ which the shepherds heard on 
that first Christmas Eve so long ago. 

And so, as the New Year peeps over the misty horizon, 
bearing, we hope, better days for all of us, we join once 
more in the age-old greeting: “Merry Christmas and a 
Happy New Year!” 
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Rambling Among New 
Mexico Yards 


Atamocorpo, N. M., Dec. 19.—Merchandising 
by uptodate methods, persistent advertising, 
window displays in the central shopping district, 
and the stocking of goods wanted, even to home 
furnishings, appear to be the secret of con- 
tinued good patronage enjoyed by Hollomon 
Brothers, who bought the lumber business of 
V. V. Frye, of the Otero County Lumber Co., 
Alamogordo. They have built a modern plant, 
all outdoor space paved, and have added a large 
stock of hardware and furniture. 

Hollomon Brothers evidently anticipate build- 
ing; they expect buyers, and not to disappoint 
them, maintain a stock adequate in variety and 
quantity, even in a town where additional staple 
stock could be secured in a few minutes from 
one of the two large sawmills within sight. 
However, the Hollomons appreciate the value 
of the customer’s time, and probably find that 
a well displayed supply of building material 
directs a buyer’s thinking and helps to crystalize 
building desire into action. Their location is on 
one of the busiest corners, a block from the 
center of the business district. The fact is that 
at the time of the writer's brief visit both Mr. 
W. W. Hollomon, proprietor, and his son, Jack, 
the manager (the secretary, A. FE. Goldsbury, 
being out at the time) were so busy that it 
seemed unfair to delay the prompt service cus- 
tomers have learned to expect. 

Exemplification of the policy to meet fully 
the popular demand is the recent establishment 
of a branch yard, of which C. D. Weems is 
manager, at Ruidoso, in the heart of a summer- 
home development area for west Texas and 
southern New Mexico. Two other yards are 
being established here, by J. W. Van Sickle 
at Carter and J. E. Hoagland at Skyland. 

Twelve years ago the present resort, well 
known to the Southwest, consisted of a choice 
bit of the “unspoiled world as God first made 
it” surrounding the ranch buildings of Ike 
Wingfield and picturesque waterwheel grist mill 
of James Cree, operated until 1920. It now 
has a permanent population of 700 and summer 
visitors of fifty thousand—assemblies, clubs, 
campers, summer homes, riding academies, 
stores and the various other business enter- 
prises needed to serve such a development. 

Ruidoso has the peaks, canyons and forest 
and a copious, clear mountain fishing stream, 
without which no recreational area is complete, 
but its remarkable development is due largely 
to good roads. A transcontinental boulevard 
was built past the entrance with grades, curves 
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A partial view of the 
yard of the Western 
Lumber Co., Carrizozo, 
N. M.—Standing in the 
doorway is David R. 
Stewart, who with his 
son, Wightman Stewart, 
standing at his right, 
owns the _ business. 
David R. Stewart is a 
lifelong lumberman, 
having managed yards 
at various points in the 
Southwest 





and such surfacing that it can be traveled the 
year round without shifting gear, and thousands 
reach their favorite mountain playground in two 
hours from Roswell and other Pecos valley 
points on the east, a little longer from Alamo- 
gordo, and four hours from El Paso. Many of 
these have established recreational homes, and 





Retail plant, in progress of building, of J. E. 
Hoagland, at Skyland, N. M., in the Ruidoso 


resort area 


with the help of the three lumber yards 
are equipping them with city conveniences, to be 
enjoyed on holidays and week-ends whenever 
desired the year round. 

“\Money was more scarce in previous depres- 
sions,” is the remembrance of David R. Stewart, 


LUMBERMAN 





27 





life-long lumberman, who, with his son, Wight- 
man Stewart, owns the Western Lumber Co., 
at Carrizozo. Yet even then unemployment 
was not a problem so grave. We could not do 
without our newspapers and trade journals. 
They do great good. And yet I raise the in- 
quiry whether when times are good they do not 
lead us all in over-stimulation, upsetting the 
natural balance in the forward progress of 
mankind.” Prior to coming to New Mexico 
the senior Stewart was manager of the Gal- 
braith-Foxworth Lumber Co. at Texhoma, 
Okla. but began his lumber career long before 
with the Thompson & Tucker Lumber Co. at 
Trinity and other Texas points. 

East of Carrizozo, 30 miles, the Cragin Lum- 
ber Co., of which Fred Cragin is the head, is 
now operating the sawmill bought from J. FE. 
Hoagland. The Cragin company was formerly 
engaged in retailing, with yards at Midland, 
Texas, and Carlsbad and Hobbs, N. Mex., with 
headquarters at Hobbs. 

—_—_—_—— 


Cone Picking Provides Employ- 


ment 

Tupper Lake, N. Y.,Dec. 19.— The State 
conservation department has spent close to 
$20,000 this season in the purchase of pine and 
spruce cones, for use in its reforestation pro- 
gram. The cones bought this season will fur- 
nish a seed supply for about three years. More 
than 500 families in the Adirondacks were em- 
ployed in gathering the cones. The State paid 
50 cents a bushel for white pine, and $1.75 a 
bushel for red pine and spruce cones. Some 
families have made as much as $75 a week by 
cone picking. 





At left appears the attractive front of the Hollomon Brothers plant, Alamogordo, N. M. It will be noted from the right-hand picture that, although 
the concrete pavement reduces dust, there are doors which close—maintaining “factory freshness” for the Hollomon stocks 
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A New Development of Tremendous Interest 


Fort ATKINSON, WIs., Dec. 19.—At a meet- 
ing held here on Dec. 7, an announcement was 
made of a new development that will be of 
tremendous interest to lumber and building ma- 
terial dealers and to the lumber industry gen- 
erally. The purpose of this meeting, called by 
the James Manufacturing Co., was to explain 
in detail the program that has been worked out 
by that organization for supplying steel farm 
buildings. There was an attendance of between 
400 and 500. Among those present were many 
stockholders of the James Manufacturing Co.; 
local business men; bankers from a number of 
other towns in the county; a group from the 
College of Agriculture at Madison; newspaper 
mer. from a number of Wisconsin towns, in- 
cluding Milwaukee; representatives of the As- 
sociated Press; representatives of a number of 
the farm papers, and also a number of retail 
lumber dealers. At the meeting one of the 
dealers present was heard to remark that “It 
has been easy for us to say, when the subject of 
steel farm buildings is mentioned, that that can 
be nothing but bunk. However, I am now con- 
vinced that this is not the case.” 

In presenting the details of the program, Wm. 
James laid the foundation of his statements on 
the staggering annual losses to farm buildings 
by fire, windstorm, lightning and deterioration, 
and submitted figures obtained from the De- 
partment of Agriculture, showing that this 


to Lumbermen 


struction will eliminate the hay mow from the 
present type of barn, eliminate the danger of 
spontaneous combustion, and leave a one-story 
barn as all that is required. Many types of the 
one-story barn have been designed, and, as indi- 
cated in the pictures shown, these are certainly 
pleasing designs. 

The National Board of Fire Underwriters 
has completed arrangements to have one of its 
approved labels placed on each building. The 
merchandising plan calls for the sale of a 15- 
year fire insurance policy on the building, to be 
included in the purchase price. 

Three groups of steel manufacturers have had 
representatives in Fort Atkinson negotiating 
with the James Manufacturing Co., and a deal 
has been closed with the Republic Steel Cor- 
poration, of Youngstown, Ohio, and the build- 
ings will be fabricated at its plant. An arrange- 
ment has been worked out by which the Re- 
public company will finance this development, 
but the houses will be sold and distributed by 
the James company, which also will carry the 
accounts. 

Another interesting angle discussed by Mr. 
James, in giving the details of his company’s 
program, is that as a result of a visit to Fort 
Atkinson of officials of the Century of Progress 


or a group of farm buildings, to a farmer 
whose buildings had burned and who, because 
of the high rates, had been unable to carry any 
insurance, Mr. James replied that this is one 
of the big unsolved problems. The speaker 
then suggested that he probably could put the 
James company in touch with a man who could 
outline the structure of a farm building financ- 
ing plan to supply this missing link in the pro- 
gram. Particular emphasis was placed on the 
fact that this was the place where the retail 
lumber and building material dealer fitted into 
the picture, by reason of being the source 
through which the financing could be supplied. 
He said that of course in many cases there will 
be fire insurance on the burned farm buildings, 
which would eliminate the necessity of financing 
the new, but there will be plenty of cases where 
there is no insurance. 

Impressed with the fact that Mr. James had 
developed a really startling program, one of 
those who had heard his presentation remarked: 

“If the danger of fire on the farm is elim- 
inated; if the possible losses by lightning are 
eliminated (because the General Electric Co. 
has assured the James company that the steel 
silo properly grounded is a perfect lightning 
conductor and will prevent lightning striking 
anywhere within 250 feet of the silo); if the 
danger of loss by windstorm is practically elim- 
inated; if fire insurance rates on farm buildings 








went around again. 








"| #\| ILT MELDRUM, the bookkeeper, owed Gertie, the stenographer, : 
N 


aN the office boy, 2 cents, and Pete owed Milt 2 cents. 

— I passed it over to Gertie and paid half his debt. Gertie gave it to Pete and paid one-half her debt. 
And Pete handed it back to Milt and paid one-half his debt. 
Everybody was paid up, and Milt had the same cent he started with.” 


Try it. Get a company together who owe each other money and 


start a dollar on the way and see the wonders it will work. 


One day Milt found a cent in his pocket. 


Then Milt passed the coin to Gertie and so it 


And Gertie owed Pete. 


cents. 








loss to the farmers of the country amounted 
to between $350,000,000 and $400,000,000 each 
year. He developed the fact that this tremend- 
ous annual loss to agriculture and to the na- 
tional wealth was a burden on agriculture too 
heavy to continue. 

Mr. James showed on a screen pictures of 
seme of the 150,000 farm buildings his company 
has built or designed, and told of many cus- 
tomers whose farm buildings had burned once, 
twice and sometimes three or four times, and 
how customer after customer had come to the 
company and pleaded for the construction of 
some kind of building that would not burn. He 
stressed the difference between rural and city 
fire insurance rates. 

Next to deterioration of farm buildings is 
the loss by spontaneous combustion from hay. 
Mr. James said this problem was really the 
ccempany’s starting point, and briefly this is what 
has been developed: 

A steel silo within a steel silo, the inner or 
smaller silo to hold the ensilage and the outer 
one to hold the hay, which will be cut up in the 
same way as ensilage. The hay compartment 
is ventilated to carry off the moisture and gases, 
and designed in various diameters to meet the 
requirements of the particular farm. This con- 


Exposition, of Chicago, the James company has 
been given, free of cost, four and one-half acres 
of land on the exposition grounds, on which 
will be constructed thirty-five or forty 2-story 
pointed-arch steel poultry houses. A design of 
the layout was shown on an illustrated screen 
by Mr. James. Because of his interest in dairy- 
ing, Mr. James asked the officials about show- 
ing dairy barn equipment and cows at the 
Century of Progress Exposition. The officials 
said that no such animal as a cow would even 
be allowed on the exposition grounds. Before 
the negotiations were concluded, however, they 
approved the construction by Mr. James of one 
of these new steel dairy barns and double silo, 
the dairy barn to contain forty cows, a plate 
glass milking parlor and lactary, where milk 
will be sold during the exposition at 25 cents a 
glass. Mr. James said: “You can get beer 
back if you want to, but we are going to sell 
milk and get 25 cents a glass for it.” 

After Mr. James had completed his interest- 
ing presentation of this ambitious program, a 
number of those in the audience were asked to 
speak. One of the dealers who responded 
asked if an installment financing plan was 
included in the program, the answer being, No. 
When asked how he could possibly sell a barn, 


are reduced to a fraction of what they are 
today; if the Underwriters’ laboratory label 
goes on each building; if the farmer is given 
fifteen years’ fire insurance with each building; 
if much of the manual labor on the farm is 
eliminated, and above all, if this program is 
carried out through the retail lumber and build- 
ing material dealers, isn’t this really a startling 
program ?” 


Announces International Egg Laying 
Contest 


A release from the publicity department of 
the Century of Progress Exposition in Chicago 
announces an international egg laying contest 
as a feature of the Chicago World’s Fair ot 
1933. The contest will open May 1, 1933, and 
close Oct. 29. Announcing that “this will be 
the only exhibit of live stock on the exhibition 
ground,” the release further says: 

“The James Manufacturing Co., Fort Atkin- 
son, Wis., has been given a contract to erect 
100 houses 12x12-foot, each house to contain 
two pens of thirteen females each and a male 
bird. The contest will contain 200 pens of 
birds, and they will be in competition for six 
months.” 
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December 24, 19382 


Some interesting experiments in developing 
economical methods of logging, which involve 
the use of motor trucks, are being made by the 
Natalbany Lumber Co., of Hammond, La., at 
its camps at Natalbany, La. The company is 
operating in both hilly and flat country, and its 
haul ranges from one to twenty-seven miles, 
from logging camp to alongside tracks of com- 
pany’s railroad or to mill. 

Comparisons between costs of truck logging, 
and railroad logging, have been found difficult 
by L. R. Gulley, general superintendent of log- 
ging. His records indicate that where timber 
is available in large tracts, and where conditions 
are reasonably favorable for railroad construc- 
tion and maintenance, then by using steam skid- 
ders and teams for a short haul to railroad, the 
cost would be less than by any other method. 

Where the timber is in rough country, or con- 
sists of small tracts even if in flat country, it is 
more economical to forego railroad construction 
to some extent, and depend on trucks for long 
hauls. The trucks so used by the company take 
a load of 800 to 1,400 feet. Both company- 
owned and contract trucks are used. 


Company Figures on Hauling Cost 


Some figures on truck logging costs have 
been furnished by Mr. Gulley, it being empha- 
sized that these do not include the cost of 
loading. These appear in the box in the center 
of this page. 

Where teams are used to bunch and load the 
logs on trucks—as they are shown doing in 
the accompanying illustration—the average cost 
of bunching and loading is approximately 65 
cents a thousand. 

Where, in hilly and rough country, gasoline 
skidders are used, the cost for skidding out and 
loading with teams averages $1.40 a thousand. 
This cost, however, has been considerably 
lowered by an ingenious arrangement that, at 
the time Superintendent Gulley wrote, had been 
in use for thirty days. 


Skids and Loads With Dragline 


The company had been doing some railroad 
grade construction work in hilly country, using 





In this operation, teams are being used to load 
logs on motor trucks and trailers, but the company 
has discovered a more economical method, using 
a dragline machine which both skids and loads 








Dragline Is Economical 


—as used at southern woods operation 
to skid logs and load them on trucks 


AMERICAN LUMBERMAN 





One of the motor trucks used in the 
logging operations of the Natalbany 
Lumber Co., at Natalbany, La. 











a P&H dragline machine with 38-foot boom. 
It converted the boom to a 22-foot, and used it 
for skidding the logs up to 300 feet distance, 
and loading them on trucks, with very satisfac- 
tory results. The converted dragline machine 
took the place of a small gasoline skidder and 
loading teams. Cost of skidding and loading 
with dragline machine was only $1 a thousand. 
It was used in country where it was impossible 
to log with teams. A very interesting photo- 
graph of this machine in operation was fur- 





Truck Hauling Costs 
Haul- 
Length Method ing 
Haul, of Cost 
Miles Kind of Road Loading per M 
1-2 All woods By teams $1.25 
4-5 Part woods, part Dragline 
gravel machine 1.25 
converted 
into log 
loader 
4-5 Part woods, part By teams 1.50 
gravel 
10 Half woods, or By teams 2.00 
dirt, half gravel @2.25 
27 Six miles woods By teams 3.65 
and dirt, twenty- 
one miles gravel 
and paved 
17 One mile woods 3.00 
and dirt, sixteen 
miles gravel and 
paved 











nished by Mr. Gulley, this showing the dragline 
machine skidding a log toward motor truck 
trailer, that has been brought into loading posi- 
tion by a team of horses, but the photographic 
quality of this picture is such that it has not 
been possible to reproduce it to give details. 


Heavy Tires Prove Most Economical 


The company has been using International 
and Chevrolet 6-cylinder trucks and Ford trucks 
all of 1%-ton capacity. Altogether, including 
contract trucks, there are twenty five emploved 


in the work. “We find,” said Mr. Gulley, 


“the International 1!2-ton truck, equippea 
with dual wheels and 32x6-inch casing, is 
the best and most economical for this 


service; with Nabor trailer, having 34x7-inch 
tires, it is used on hauls up to twenty-seven 
miles. On hauls of about fifteen miles, the 
Chevrolet truck is the most satisfactory. The 
Ford trucks have Warford transmission to rate 
at 14%-ton. In the hills, where hauls range 
from one to twelve miles, the Ford truck with 
this transmission will do satisfactory work at 
a reasonable cost of maintenance. Most of the 
Chevrolets and Fords are equipped with dual 
wheels and have 30x5-inch tires, while the 
trailers used with them have 32x6-inch tires.” 
Mr. Gulley’s experience proves that, when 
heavy loads are being hauled, heavy tires, de- 
spite their greater initial cost, are an economy. 


Canada Secures British Con- 
tract for Fifteen Million Feet 


Toronto, Ont., Dec. 19.— Out of the blue 
comes the news that Price Bros. & Co. (Ltd.), 
Quebec, Que., has secured a contract with a 
London (England) firm for the delivery of 15,- 
000,000 feet board measure of sawn lumber 
during the summer of 1933. This means that 
cutting operations this winter will be extensive 
in the Rimouski, Metis and Lake St. John 
districts. 

Discussing the contract, Premier L. A. Tas- 
chereau, of the Province of Quebec, declared it 
meant the hiring of five hundred additional lum- 
ber workers. “The signing of this contract 
was brought about, to a large extent, through 
negotiations in which our Lands Department 
played an important part,” he said. “In addi- 
tion, it will relieve the Government of part of 
the burden it is carrying in the distribution of 
direct relief.” 

Both eastern and western Canada are likely 
to benefit by the decision of the commissioner 
of works in the United Kingdom to purchase 
softwoods in the Dominion through Government 
tenders, according to C. A. Govan, Canadian 
lumberman. 
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QUERY AND COMMENT 


Comparative Building Costs 


We are anxious to obtain some condensed 
information as to the relative costs of build- 
ing a small house during 1914, 1921, 1931 and 
1932. We want this information for a con- 
cern that is largely interested in the small- 
home owner. Also, do you have any data as 
to wages paid during that period?—INQUIRY 
No. 2898, 

At the time of writing this letter, the inquirer 
had not had opportunity to see the table of com- 
parative costs that appeared on page 21 of the 
Dec. 10 issue. Copy of this has been sent him, 
and also copies of the figures for 1913 to 1931 
compiled by Arthur Todd, of White & Todd, 
Aurora, Ill., as they appeared in issue of April 
18, 1931. 

The request for information as to wages paid 
is difficult to comply with in such a way that 
the figures will be useful to the inquirer. Wage 
scales of all the building tradesmen vary greatly 
in different sections and localities. The best 
comparisons to use in any town are naturally 
those based on actual wage scales in that town, 
and their compilation is necessarily a local mat- 
ter. Averages in different trades are published 
by the Government monthly, but it is preferable 
to use actual scale. 

Similarly with lumber. A town will be nearer 
a producing region than is another, and the 
laid-down costs at any point, varying with the 
freight rate, can be the same within only a lim- 
ited range of territory. 

It should not be difficult for the average re- 
tailer to take a bill of materials for a house 
actually built by himself, say in 1914; get a 
list of changes in local building trades wage 
scales, and figure out costs for each year since. 
Local figures such as these would probably be 
more impressive, when used in his advertising, 
than any outside comparisons. They enable him 
to show a photograph of the house, say what 
it cost in some previous year, and state that 
he is willing to duplicate it for a certain much 
lower sum today.—Ebitor. 


. . 
Measuring Tapered Timbers 
Will you kindly tell me, if you can, how 
many board feet in a _ tapered timber, 
6x6-inch at the small end, 12x12-inch at the 
larger, and 20 feet long? Baughman figures 
this timber at 140 board feet. But you can 
take his rule and dissect the timber into 
squares, which are easily figured as follows’ 
6x6 x 6x12-inch, 20 feet—90 feet; 2x6 x 3x6- 
inch—20 foot, 30 feet; 6x6-inch to taper to 


0-20-foot—15 feet—a total of 135 feet. Both 
of the tapers were figured by Baughman’s 
rule. The above discrepancy makes me be- 


lieve the rule is only a makeshift, and I 
would like to have your opinion. I would fig- 
ure this stick as having 150 feet, as follows: 
Small end, 3 feet: large end, 12 feet; mean 
area, 7% feet, or, in a 20-foot stick, 150 feet. 
Please tell me where I am wrong, as it looks 
as though I am—if Baughman or Ripley 
know what they say.—INQUIRY No. 2895. 
[The shortest way at the problem is to set 
up an accurate mathematical standard to go 
by, using arithmetical rules for obtaining vol- 
umes of solids. This tapered timber is classed 
as the frustum of a pyramid. With V stand- 
ing for volume, h for height, A the area at 
small end, and B the area at large end, the 
rule is as follows: 
h 


Vv (A+B+VAXB) 





° 
ve 


Reduce all the measurements of the timber to 

uniform inches, and substitute them for the 

letters in the formula, and, as this is worked 

out, the square measurements are square 

inches, and the final result is in cubic inches: 
240 - 

V (36 4+ 144 + Vv 36 x 144) 


80 (180 + 72) 80 « 252 


144 cub 


20,160 cub. in 


inches in a board foot, 


\s there are 


divide the 20,160 cubic inches by 144, and the 
result is 140 board feet—the result stated by 
Baughman. 

Some difficulty in accepting the formula has 
often been stated by lumbermen. In the Prac- 
tical Lumberman, in stating his version of the 
rule, Bernard Brereton says: “The common 
error that would be made in figuring a timber 
of this dimension would be to call it 9x9-inch, 
the supposed size at the middle,” and asserts 
that his method can be proved correct by 
applying it to an ordinary square timber— 
which the reader is invited to do. The Brere- 
ton rule is a bit simpler than the Baughman. 

The Baughman rule is to square both ends 
separately, 6 X6—=36, and 12 12=— 144, 
then multiply the 6 by the 12, adding all three 
together—as the first step. Baughman then di- 
vides by 3, multiplies by length in feet, and 
divides product by twelve. Brereton’s second 
step, however, is to multiply by the height and 
divide by 36. This is a less complicated way 
of doing the same thing, as Baughman divides 
by 3 then by 12, and 3X 12=36. A further 
simplification will be possible in practice in 
most instances, as will readily occur to any 
lumberman. Instead of multiplying by 20 and 
dividing by 36, he will reduce this 20/36 
fraction to its lowest terms of 5/9.—Ebrror. | 


. 

Longleaf Hammock Chair Frames 

We are in the market for one to five cars of 
2x1%-inch B&better longleaf yellow pine, 
with edges rounded, for hammock chair 
frames. We would appreciate your assist- 
ance in putting us in touch with mills capa- 
ble of producing this material at a low price. 
INQUIRY No. 2,899. 

[To this inquirer, a well known retail lum- 
ber dealer in Michigan, have been given the 
names of several longleaf yellow pine manu- 
facturers who may be in position to supply his 
requirements. To producers who are in posi- 


tion to supply his requirements and are inter- 
ested, the name of the dealer will be given 
upon request.—EbIrTor. | 


Plans for Grain Elevators 


Please send me any available information 
on design, construction or plans of crib grain 
elevators.—INQUIRY No. 2,896. 

[This inquiry comes from northeastern Ore- 
gon. The inquirer has been given reference to 
a book of plans for elevators, published by a 
grain trade journal, and now in its fourth edi- 
tion. In this there are plans for 97 large plants, 
39 transfer plants, and 346 country ele- 
vators, made from wood, concrete, brick, tile 
and steel. It has 500 half-tone engravings and 
1,100 zinc etchings, 94 pages of descriptive 
matter and a total of 500 pages, 9x 12-inch. 
The treatment includes wind hazard of high 
elevators, receiving and bagging, conveyors, 
dust collecting, scale pits and cob burners. 
Its object is “to assist the prospective builder 
in formulating a clearer idea of the plant best 
suited to the needs of his business.” This 
indicates the necessity of so adapting designs 
that they meet individual requirements. 

In corresponding with some concerns that 
have had long experience as builders of grain 
elevators, the AMERICAN LUMBERMAN finds 
them practically all unwilling to sell plans, but 
one Illinois construction concern, that has a 
reputation for uptodate and efficient designs, is 
willing to sell the plans separately through per- 
sonal contact. It is recognized that a thor- 
ough understanding of the requirements of the 
grain handling trade is necessary in preparing 
suitable plans for an individual company. 

If any readers have information that they 
think may be of interest or value to retail 
lumbermen, concerning the building of country 
elevators, it will be welcome.—Ebitvr.] 
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Traffic in Tan 


Bark.—A |is to be thoroughly remodeled. ;ous parties to the total amount 


steamboat fitted up with ma-|A planing mill will be erected |of 36,500,000 feet. 
chinery for grinding and com-|at a point midway between the ene 


pressing tan bark has recently |two mills, which is designed to 


been built in Cincinnati. Ohio. |be the 
— aa 2 


stuff manufactory. 
eee will be put in. 


Lumber is being shipped at 


largest planing mill |poptiand. O itka. Alask: 
northwest of Chicago. The ca- eae, Se, Sp Se, A, 


The old capitol at Lansing, |pacity of the two sawmills will 
Mich., has been sold, and will |be 30,000,000 feet of lumber a 
be used as a handle and bent |year, and the coming winter a . 
stock of 20,000,000 feet of logs |D&W Richmond Lumber Co., at 


for building purposes. 
* @ . 


J. E. Glover & Co., and the 


Not only will Clear Lake, Minn., are calculat- 


A New Concern at Duluth—|the firm engage in the manu- ing on putting in 22,000,000 feet 
D. E. Little, of Graff, Little &|facture of lumber, but it will of logs this winter. 


Co., Duluth, has sold his inter- | purchase, 


tion of a new firm, Peck, Little 


in cargo 
est in that firm. Mr. Little has | western distribution. 
already assisted in the forma- ee 


lots, for * 7 @ 
Last fall a little book of 32 
e pages, called “Rural Architec- 


ture,” was supplied from this 





& Co., which is composed of 
Mr. Little, W. G. Peck, of Du- 
luth, and Omar H. Simonds and 
N. A. Fletcher, of Grand Rap- 
ids, Mich. Peck, Little & Co. 
have purchased the large mill 
formerly owned by Taylor, Fish 
& Haupt; so the firm has two 
mills—the one lately purchased 
being on the west (or St. Louis) 
side of the bay, and the mill 
built by Mr. Peck, on the 
Superior side. The latter mill 








The foundation for Sisson & 
Lilley’s new mill, at Ontonagon, 


Mich., is finished. 
* @« @ 
Capt. Ewart is building a 


shingle mill on Lightning Creek, 
a small stream emptying into 
Clark’s fork, Whitman County, 
. ie 
* * o 

The Musser Lumber Co., of 
Muscatine, Iowa, -has let con- 
tracts for banking logs to vari- 





office, and the favor with which 
it was received, notwithstand- 
ing the lateness of the time, 
has prompted the publishers to 
enlarge it to double the orig- 
inal size, and make a number 
of important and valuable im- 
provements in it. In this little 
pamphlet which the Lumber- 
man offers its patrons, will be 
found many things of great 
value to the customer of a re- 
tail lumberman. 
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Will Function Through Three Separate Organizations, 
One General in Scope, One for Trade Promotion. Third 
for Research Work —New Plan of Financial Support 


Broad reorganization of the activities of the 
National Lumber Manufacturers’ Association, 
with important changes involved in the mem- 
bership set-up, as recommended by the execu- 
tive committee, was unanimously approved by 
the association’s board of directors at a meet- 
ing at the Congress Hotel in Chicago, Dec. 
15-16. The attendance constituted a strong rep- 
resentation from every softwood and hardwood 
region, and there was vigorous discussion on 
all phases of the various questions involved. As 
a result of the decision reached, the operations 
of the National will be along three distinct 
lines, each by a separate organization. 

Under the name of the National association 
itself will be the operation of the “general lum- 
ber industry service,’ which will carry on all 
work not specifically delegated to the other or- 
ganizations. It will be the voice of the lumber 
industry to the world in general and to the in- 
dustry itself, and leading lumbermen from each 
region forcefully expressed the opinion that the 
industry can not function as a urit without the 
general industry services of the association. 


Voice of the Lumber Industry 


Carl L. Hamilton, of St. Paul, Minn., chair- 
man of the trade extension committee, pointed 
out the fact that the present plan of a national 
association as a federation of regional associa- 
tions, financed by the regional associations, is 
not practicable because some regions do not 
have satisfactorily functioning associations, and 
therefore the need for a new financing arrange- 
ment. The twelve types of activities to be 
cared for by the general lumber industry serv- 
ice of the re-organized National are: 

Economics—accounting and planning; Govy- 
ernmental relations; conservation and _ for- 


estry; taxation and tariffs; transportation; 
trade practices; publicity; building ordi- 
nances; wood utilization; standardization; 


foreign markets; Lumbermen’s Blue Book. 


Each of these activities, Mr. Hamilton reminded 
his hearers, is of vital interest to all lumber 
manufacturers, regardless of regional organiza- 
tion or affiliation—whether large or small com- 
panies and whether cutting hardwoods or soft- 
woods. This general service, he indicated, is 
too important to be dependent entirely on the 
support which can be mustered by regional as- 
sociations, some of which are too weak to help. 

Lively discussion followed, centering on clig- 
ibility for membership in the National under the 
new plan, rate of dues, and the method of pay- 
ment. It was agreed that any conclusions 
reached must strengthen existing regional as- 
sociations, but that the National should not be 
otherwise restricted as to seeking direct com- 
pany support; that National membership should 
be offered without restriction to manufacturers 
in those regions where no regional organization 
exists or where the local regional association's 
rate of dues is such as to preclude the possibility 
ot collective support of the National associa- 
tion; that the rate of dues for all manufacturers, 
regardless of regional affiliation, for the pres- 
ent should be the same; and that National dues 
preterably should be paid through existing re- 
gional associations. The resultant resolutions 
were unanimously adopted : 

Membership Eligibility 

Resolved, That support for the National Lum- 
ber Manufacturers’ Association be solicited 
from individual manufacturers who are not 
members of regional associations in such re- 
Sions as do not have available competent re- 
Si0onal association facilities, provided the 
regional associations 
4ssist the National 


undertake actively to 
Lumber 


Manufacturers’ 


Association in securing adequate support of 
its activities. 
Rate of Dues 

Resolved, That for the present a standard rate 
of 1% cents per M be adopted to cover sup- 
port of the National Lumber Manufacturers’ 
Association regardless of whether that sup- 
port come from an individual manufacturer 
direct or in group support through ae re- 
gional association; and 

Resolved further, That this standard rate be 
applied to either production or shipments in 
manner to conform to the established prac- 
tice within each of the different producing 
regions; and in the absence of an _ estab- 
lished practice, to shipments. 


Trade Promotion and Research 


The second organization under the new plan 
is the American Forest Products Industries 
(Inc.), which will administer all lumber pro- 
motion work heretofore conducted by the Na- 
tional association, with the exception of build- 
ing codes and ordinances. Mr. Hamilton called 
attention to the fact that these services should 
be, and are, available to timber owners, lumber 
manufacturers, lumber distributors, and forest 
products industries including wood fabricators 
and lumber-using groups. American Forest 
Products Industries service thus will be avail- 
able to all lumber manufacturers who sub- 
scribe to the National’s “general” service and 
who in addition desire specific TX work. 

The plan also provides for the organization 
of Wood Research Trust (Inc.), although, as 
Mr. Hamilton remarked, it is unlikely that 
fundamental physical, mechanical or chemical 
research on wood will be started in 1933. This 
organization in ownership and control separate 
from the National association and American 
lorest Products Industries (Inc.), will com- 
prise lumber manufacturers and wood-using 
groups banded together in a well-planned, co- 
ordinated program of fundamental research, as 
a means for the permanent maintenance and 
continuance in use of lumber and _ timber. 


Study Lumber Distribution 

lor two days preceding the National direc- 
tors’ meeting, twenty-five sales managers, rep- 
resenting all groups in the industry, met for 
further discussion of problems considered at a 
similar conference last April, and of new mat- 
ters pertaining to lumber distribution and sell- 
ing. This conference closed with a joint ses- 
sion of the sales managers and the directors, at 
which Harry Kendall, of Kansas City, Mo., 
chairman of the sales managers’ conference, 
presented nine important conclusions and rec- 
ommendations of the conference. 

The most important of these was a statement 
of terms of sale and sales policies which, if 
put into effect by the individual manufacturers 
would, it is believed, benefit all branches of the 
industry and the lumber consumers. The opin- 
ion was expressed that before many of the 
things that need to be done to bring about bet- 
ter conditions within the industry are advanced, 
a firm foundation of standardized trade meth- 
ods and practices must be laid. The confer- 
ence stated that the voluntary adoption of a 
uniform statement of terms of sale and sales 
policies will promote confidence, eliminate hid- 
den competition, stabilize industry methods and 
practices, assure fair and equitable dealing and 
give further evidence of the ability of the lum- 
ber industry for self-regulation. 

The other outstanding recommendations of 
the sales managers were: 

1. Uniform system of Keeping sales costs 
records 
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2. The unanimous endorsement of a lum- 
ber “specification and use manual,” with the 
request that the regional softwood and hard- 
wood associations and the National associa- 
tion proceed promptly to the completion of 
this manual, 

3. The sales managers believe that the 
so-called pool car has been abused, that it is 
unreasonably penalizing the shippers through 
increasing loading and sales costs and that 
it is intensifying competitive conditions and 
working against the best interest of the 
established retailer. It was suggested that 
limits of not more than three separate cus- 
tomers to the car should be made at once, 
and this decreased to two customers as soon 
as possible. 

4. The sales managers recommended that 
the regional associations should study the 
effects of the loading-in-transit privileges in 
origin regions in respect to (a) on loading 
costs, (b) on increasing competitive condi- 
tions and (c) on lumber values. These and 
other factors should be set against admitted 
benefits and if found to be more harmful than 
helpful, means should be taken to limit or 
eliminate these privileges. 

5. In order to be fully acquainted with 
and make use of the various facilities of the 
associations for promoting lumber sales, the 
National staff, in co-operation with the re- 
gional associations, is requested to prepare 
and distribute as promptly as possible to 
sales managers, and to salesmen when re- 
quested, a summary directory of all informa- 
tion and aids pertinent to sales promotion 
that is available from the several associa- 
tions. 

6. The outstanding progress of the two 
sales managers’ conferences held this year 
resulted in a decision that, if and when an- 
other conference is called, sales managers 
in each region appoint delegates to come to 
the national meeting as their accredited rep- 
resentatives so that those in attendance will 
be in better position to discuss the problems 
considered at such general meetings. 

7. The sales managers warmly endorsed 
the activities of Hoo-Hoo and urged prompt 
financial support of the order through the 
payment of dues, 

8. A resolution was adopted in respect to 
the proposed Federal manufacturers’ sales 
tax, that the tax be passed on by the manu- 
facturer or wholesaler to the purchaser of 
lumber. 

These recommendations were endorsed by the 
directors of the National, but in their own 
meeting later they decided to hold in abeyance 
the proposal for a marketing and distribution 
survey, because of a_ resolution, offered by 
Ralph Hines, of Chicago, which was approved. 
This, relating to the industry’s entire mer- 
chandising problem, provides that a committee 
of about seven, representing manufacturing ex- 
ecutives, sales managers, and executives from 
the wholesale and retail trade, meet early in 
1933 for a complete examination of present 
merchandising methods, and for the preparation 
of recommendations to meet the situation, plans 
to be reported to the annual meeting of the 
National association. 


Other Questions Considered 


Effort on the part of the organized industry 
to seek the continuance of the U. S. Timber 
Conservation Board and the National Commit- 
tee on Wood Utilization was unanimously ap- 
proved by the directors, who agreed that at the 
proper time within the next sixty days a rep- 
resentative group of manufacturers should urge 
continuance of these two activities by the in- 
dustry and the Federal Government in co-oper- 
ation, the industries to assure the necessary 
financial support, because the board and com- 
mittee have been of inestimable value to lumber 
manufacturers and the industry in general. 

Section 115 of the internal revenue law, and 
other present and possible future tax legislation, 
with the expected eventual favorable attitude of 
Congress to imposition of a manufacturers’ 


(Continued on Page 53) 
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Fonp pu Lac, Wis., Dec. 19.—The final 
meeting for this year of the South Central 
Wisconsin Lumbermen’s Club was held at the 
Hotel Retlaw, Tuesday evening, Dec. 6. Dur- 
ing dinner the members were entertained by 
a local banjo player and singer, and following 
the meal an amateur three-round, no-decision 
boxing bout between two local huskies took 
place, this feature having been arranged by the 
chairman of the entertainment committee, 
Clarence C. Petri, of the Moore & Galloway 
Lumber Co., this city. Sig. Stavrum, man- 
ager Wisconsin’s Transfer Yard, Oshkosh, and 
Arch Middleton, Middleton Lumber & Fuel 
Co., Ripon, acted as seconds. 

Elmer A. Haas, manager of the Gateway 
Lumber Co., Waupun, and president of the 
club, called the meeting to order; but because 
of having suffered two cracked ribs as a result 
of a fall while skating a few days previous, 
he requested Don S. Montgomery, secretary 
of the State association, to preside in his stead. 

Mr. Montgomery commented somewhat in 
detail on a recent Cease and Desist order of 
the Wisconsin State Department of Markets. 
[A detailed report of this order appeared on 
page 25 of the Nov. 26 issue of the AMERI- 
CAN LUMBERMAN.—EpiITor.] He also discussed 
the prepared roofing discount situation, and 
described the new jobbers’ qualifications made 
by the roofing manufacturers. 

Then came the principal feature of the meet- 
ing, an address by Hawley W. Wilbur, of the 
Wilbur Lumber Co., West Allis, a past presi- 
dent of the State association, who spoke on the 
subject “A Successful Plan for Collecting 
Small Accounts.” He preceded his address 
with a stirring tribute to the Wisconsin asso- 
ciation, and complimented the members of the 
club on their outstanding loyal support of the 
State association. 

Mr. Wilbur said that the best way for a 
dealer to establish necessary bank credit was 
to put every dollar he could find in the best 
bank he could find on Dec. 31, and thus estab- 
lish a record as a depositor, for a basis of pos- 
sible loans in 1933. He said that the average 
worth of book accounts today was about 20 
cents on the dollar; and that a dealer, to be 
in proper shape, should not have much over 
10 percent of past due accounts, compared to 
sales, outstanding on his books at the end of 
the year, and that this is a pattern which must 
be followed for the next five years. 


He said that every dealer should make it a 
point to get personally acquainted with all 
debtors owing over $20, and should sell them 
on an easy-payment plan, via installment notes. 
Most people are honest and willing to pay if 
the payment can be made in a way they can 
handle, he said. Mr. Wilbur explained his 
company’s plan of approaching the debtor in a 
friendly manner, with no undue pressure or 
strong talk, and told how some 300 accounts 
were put on an installment note basis in two 
weeks’ time. A minor but interesting point is 
that the company insists on all notes being for 
even money, payment in cash of any odd cents 
heing requested at the time of signing the notes, 
which bear 7 percent interest. 

The company has 350 accounts covered in 
this manner at the present time, averaging $42 
per account and none of them runs over five 
or six months. He said that nothing that his 


company has ever done had worked out to bet- 
ter advantage, and that the average dealer 
should prefer to have the installment notes at 
7 percent interest rather than full payment of 
the amount in cash. 

He commented on the terrific cost of collec- 
tions under the old methods, saying that in one 





year the gasoline expense of only one of his 
company’s collectors amounted to $1,500—be- 
sides salary, other automobile operating ex- 
penses etc. 

The average number of calls made by the 
installment note “salesmen” was 30 per day 
in cities and 15 per day in country territory, 
not counting calls where the owner was not 
found at home. The best collection day of the 
week proved to be Monday and the poorest 
Saturday, with Thursday next poorest. The 
best month of the year to collect was August, 
because then most debtors would have jobs, 
and their children having not yet started school, 
and taxes and coal and clothing for the win- 
ter having not yet begun to be felt as pressing 
needs, they would be in a mood to pay. The 
hardest months of the year in which to col- 
lect were found to be January, February and 
March. The enclosing of postage-prepaid en- 
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velopes resulted in about ten times larger re- 
turns than when such envelopes were not used. 
The use of stamped return envelopes was not 
advised, because of the expense. 

At the close of Mr. Wilbur’s address each 
of the thirty members present was asked to re- 
port on credit conditions in his community. A 
marked improvement in collection methods over 
previous years was distinctly evident. Hesi- 
tancy on the part of the deaier, or diffidence 
in asking the customer when the purchase was 
to be paid for, is fast disappearing. Most 
dealers have learned the sad lesson that either 
cash for the sale must be obtained, or a defi- 
nite understanding as to when the account will 
be paid, obtained in writing. 

It was found that farmers live up to the 
payment of installment notes just about as well 
as city customers. The best report on any 
yard was that made on one in a town in south- 
eastern Wisconsin of 500 population, 65 per- 
cent of its business being farm trade, the vol- 
ume of business in 1932 being $50,000 with 
only $600 of outstanding accounts over 60 
days old. Yet the owner of this yard stated 
that even in the face of such a favorable col- 
lection showing, his yard was not a money 
maker in 1932, because of terrific price compe- 
tition. 


Nylta Club Holds Its Annual 
Wholesalers’ Night” 


New York, Dec. 19.— Combining a Nylta 
Club meeting with the annual wholesalers’ 
night dinner of the New York Lumber Trade 
Association, the lumbermen of the metropolitan 
area were addressed by various officers of the 
National-American Wholesale Lumber Associa- 
tion last Friday evening. 

Joseph Cashin opened the meeting in the 
name of the New York lumbermen, and then 
turned matters over to W. W. Schupner, sec- 
retary of the National-American. Mr. Schup- 
ner apologized for the absence of President 
Max Meyer, who was ill, and introduced the 
various speakers. 

Mr. Schupner said that wholesalers, retailers 
and manufacturers in the lumber trade all have 
difficulty in describing their functions, but that 
he would like to hear wholesalers described as 
the men who handle 50 percent of the national 
lumber output. He then introduced his two 
preliminary speakers, John Colburn, of Phila- 
delphia, Pa., and A. C. Manbert of Toronto, 
Ont., who brought greetings from their cities to 
New York. Mr. Manbert said that he con- 
sidered adaptability the chief requisite for suc- 
cess in the present lumber business; the lumber- 
men who follow precedent, he predicted, might 
find themselves out of business before the end 
of the depression. 


Advocates Small Volume But Wider Margin 


The first featured speaker of the evening, 
Dwight Hinckley, of Cincinnati, said it is time 
for lumbermen to figure out a new way of 
doing business if they want to survive. No 
longer will it be possible, he said, for lumber- 
men to do business on a large volume, small 
profit basis. Too many other products have 
replaced lumber in too many lines; but some 
lumber will always be a necessity. For this 
reason, he thinks that those men clever enough 
to survive present difficulties will find their 
future prosperity in a small volume ot high 
grade, high profit lumber. A retailer will have 
to demand a minimum of 50 percent profit, he 
said; wholesalers will want 25 percent. 

Artificial control of prices is the bunk, Mr. 
Hinckley declared; it affects no one. But in- 
dividual control, through self-education — the 
realization that only by making a profit on 
every deal can a lumberman do anything more 
than stall off bankruptcy temporarily — will 
solve the problem. It is not possible for a yard 


to go on indefinitely trying to make money on 
a $3 or $4 margin per thousand feet. The 
best yard in Cincinnati, the speaker said, buys 
good lumber, at good prices—refuses substitu- 
tions and off grades—talks quality—and is do- 
ing a good volume with a 50 percent mark-up. 


Lumber Doing Better Than Some 
Competitors 


Aiter Mr. Hinckley’s strong indictment of 
present lumber marketing methods, Chairman 
Schupner poured a little oil on the troubled 
waters by saying that the lumber industry was 
not so badly off. While lumber sales are down 
to 18 to 20 percent of normal, steel sales have 
hit 12 percent. Then he introduced Ben Wood- 
head, Texas wholesaler, who regaled the audi- 
ence with humorous stories and remarks more 
or less pertinent to the lumber industry. 

Joseph Cashin, Jack Patterson, and Arthur 
Lane spoke extemporaneously. Mr. Patterson 
said that thinking profit instead of price was 
the only way to think one’s way out of a rut: 
Mr. Lane pointed out that a cheap buyer usu- 
ally gets off-grade goods. 


Wholesaler Wants Chance to Serve 


Hans Forscheimer asked for the floor as a 
member of the association. It is his opinion 
that we are at the end of the period of readjust- 
ment; and he is wondering whether the in- 
dustry has used the years of enforced quiet to 
adjust itself to conditions. Everybody, he feels, 
is trying to do everyone else’s job; and he then 
interpreted these remarks from his viewpoint 
as a wholesaler. The wholesaler, he said, 
spends money to get information from the re- 
tailer, and from the mill. The retailer and the 
manufacturer then take this information, use it 
to get together, and neglect the wholesaler 
when it comes to payment. The wholesaler, he 
feels, could serve the industry if he were 
allowed; at present he is shut out. Mr. For- 
scheimer concluded his remarks with a pertinent 
point; he said that every time a retailer chisels 
a little bit off the price, he is decreasing the 
value of his whole previously-bought inventory. 

Herbert B. Coho, secretary of Nylta and ol! 
the New York Lumber Trade Association, was 
the last speaker. He predicted that business 
will always be bad for the man who expects it 
to be bad, and asked that lumbermen give them- 
selves a new deal psychologically. 
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orthwestern Hardwood Men Meet 


Report Shows Excess Stocks Sharply Re- 
duced—New Hardwood Rules Are Dis- 
cussed—Plea Made for Lower Freight Rates 


MINNEAPOLIS, MINN., Dec. 14.—Voicing con- 
fidence in the future, Retiring President L. S. 
Tuttle of the Northwestern Hardwood Lumber- 
men’s Association gave the principal address at 
at the organization’s forty-fourth annual con- 
vention, held here last Wednesday, at the Radis- 
son Hotel. 

Chester C. Campbell, Northwestern Hard- 
wood Co., was elected president for the ensuing 
year, to succeed Mr. Tuttle. Herman E. Cor- 
nelius, T. T. Jones Lumber Co., Minneapolis, 
was chosen vice president, D. F. O’Leary, 
treasurer (re-elected), and J. F. Hayden was 
re-elected secretary. 


Address of Retiring President 

Each retiring president for some years 
past has dwelt upon the fact that the year 
just completed had been one of the worst 
in the history of hardwood lumbering, Mr. 
Tuttle said. There is no doubt that this year 
offers this retiring president an opportunity 
to express grief and suffering that would 
make a comedian turn tragedian. 

However, we must bear in mind that this 
organization still is composed of its strong- 
est members and while our accomplishments 
of the last year may not comprise a brilliant 
record, we have kept abreast of conditions 
as they have arisen. 

When an organization can complete forty- 
four consecutive successful years, as ours 
has, it seems to me there rests upon us a 
responsibility to see that good work con- 
tinued, 


Discusses New Hardwood Rules 


Of the new rules of the National Hardwood 
Lumber Association, Mr. Tuttle said in part: 

The rules have had little chance to be sub- 
jected to favorable or unfavorable tests or 
criticisms. There is some feeling, however, 
that these new rules are not entirely satis- 
factory to the millwork industry or to the 
furniture and other industries using a smaller 
cutting grade. Many mills are now putting 
up their lumber with special grading for 
certain industries, such as truck body grade, 
furniture grade and architectural grade. 
With the present supply of lumber, some 
quite old and deteriorating, mills may have 
to market their lumber as fresh, bright lum- 
ber, or as old, darkened lumber, even though 
the stock cut some time ago will still make 
the required grade intended. 

The mills are facing a big loss on this 
stock, besides their tremendous losses from 
falling prices. Even though figures the en- 
tire year have shown shipments and orders 
in excess of production, there has been a 
general decline in price, ranging from a 
slight spread in such woods as oak and rock 
elm to a fifty percent drop in such woods 
as birch and walnut. However, in the fall 
months there has been a firmness with some 
increases in the common grades of oak, 
walnut, gum and yellow poplar in the South. 
Basswood in the North is scarce and holding 
firm. Even birch has now remained station- 
ary for some time. Inventories at prac- 
tically all hardwood using factories are ex- 
tremely low and any sustained demand would 
see an immediate increase in lumber values. 

Nearly all upward turns have carried some 
speculative purchases, or a feeling on the 
part of buyers that lumber is at such a level 
that purchases beyond immediate needs are 
necessary. As this feeling grows, substan- 
tial steady price increases will follow, and 
with stocks in their present condition, only 
a short period of activity would bring about 
a turn for the better. Already, in some sec- 
tions of the country, demand has been de- 
cidedly better and some mills are feeling 
a 20 to 25 percent increased fall business 
and expect this to continue with prices at 
least returning to replacement costs. 





Mr. Tuttle observed that government con- 
struction is leading in the building field, with 
much residential building awaiting improved 
business. 

Furniture and automobile body plants, 
while still running low, are using more lum- 
ber than in past months, with contracted 
stocks practically all absorbed, he pointed 
out. Implement demand for hardwood re- 
mains at a standstill and until the purchas- 
ing power of the farmer increases and the 
credit situation betters itself will likely con- 
tinue quiet. 

Desire to Use Wood Is Seen 

I have called on practically all the archi- 
tects in the Twin Cities and Duluth and find 
a real desire to use wood. Houses and public 
buildings are bound to contain more trim in 
the next decade than in the last ten years. 
We are down to a more sane existence. Hard- 
wood lumber can not be successfully imi- 
tated; its use may not increase, but when- 
ever there is development, hardwood will 
have its place. 

Some of the hard- 
wood users are buy- 
ing nearly exclusive- 
ly from members of 
this organization, and 
this policy should be 
driven home by each 
member of the entire 
trade. It is not only 
an evidence of good 
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citizenship to do this 
but the buyer can 
more economically 
secure his lumber 
needs and secure bet- 
ter quality lumber 
for his use than by D. F. O'LEARY 
attempting direct mill Minneapolis, Minn., 
dealings, either in Re-elected Treasurer 
the North or South. 








Mr. Tuttle paid tribute to the memory of 
David Clark, who at the time of his death this 
year was the oldest active worker in the club, 
having been a member for 44 years. 

The report of Treasurer D. F. 
showed a balance on hand. 

“Not only in age but in accomplishment, the 
association may pride itself upon its record,” 
said Mr. Hayden, delivering his annual report 
as secretary. “The organization certainly shows 
no evidence of senility.” Mr. Hayden presented 
statistics showing that while both production 
and sales of hardwoods in 1932 have been less 
than in 1931, the excess of sales over sawmill 
output during the first ten months of 1932 was 
40 percent as compared with 17 percent in 1931. 

F. H. Peschau reported briefly for the board 
of arbitration, and George W. Critten for the 
membership committee. 

A. F. Wrbsky being absent, his report as 


O'Leary 





chairman of the traffic committee was read by 
Secretary Hayden. 

Members of this association, as well as all 
groups interested directly or indirectly in 
lumber and its products through concerted 
action should endeavor as soon as the proper 
time arrives to try to point out to the car- 
riers the importance of lower transportation 
costs on this class of material, the report said. 

Mills at present are experiencing a con- 
dition unheard of, in that certain grades of 
lumber when sold in certain markets are 
hardly bringing freight, and it is our belief 
that before long an understanding must be 
reached with railroads pertaining to this 
class of lumber which will enable the estab- 
lishment of freight rates so as to give the 
producer a fair return and at the same time 
give the railroads an adequate return for the 
commodity transported. This has reference 
to low grades of lumber which are prohibi- 
tive to move, due to the unusually low price 
the commodity is bringing in the consuming 
markets, 

If railroads would go back to the standard 
recognized years ago in making freight rates 
it would be an easy matter to reduce rates 
and bring about fair transportation charges 
on lumber only suitable for crating, boxing 
and other purposes of a similar nature. There 
was a time when railroads considered rate- 
making should be based on what the traffic 
would bear. Situations would then arise where 
a commodity rate could be published and a 
market developed for these low grades. 

Lumber Desirable as Freight 

The very nature of lumber makes it the 
most desirable tonnage at present trans- 
ported by the railroads, considering the fact 
that it can be loaded in every kind of equip- 
ment the railroads own, and, further, that 
the roads never have to give it the expedited 
movement necessary on perishable freight. 
Furthermore, claims resulting from damage 
due to weather, spoilage and shrinkage are 
nil, and when the railroads give these facts 
honest consideration and realize the net 
revenue per ton per mile derived, they will 
come to the rescue of the lumberman and 
bring about a more equitable adjustment, 
permitting a reduction in rates that we are 
so in need of at present. 

No doubt, in the readjustment of condi- 
tions throughout the country, railroads will 
eventually establish a lower rate basis on 
this commodity, for it is not fair in times 
like these to have railroads reap the same 
earnings for transportation, when the pro- 
ducer-consumer, and they themselves, are 
operating on a lower scale due to wage re- 
ductions, lower commodity prices, and still 
want to maintain a high transportation rate 
established at a time when better prices were 
a necessary factor. 


“Hardwood lumber production this year has 
been about one-fourth normal,” said T. T. 
Jones, reporting as chairman of the statistical 
committee. “Among the various species, bass- 
wood is probably in the best position, although 
northern basswood must come into competition 
with southern cottonwood. Prices of the va- 
rious grades show less spread than in the past. 

“The abandonment of the gold standard by 
Great Britain, which is usually a good market 
for southern hardwoods, has affected prices for 
some woods, chiefly white oak, and these prices 
will not come back to normal until England 
returns to gold. 

“There really is less hardwood in the country 
than the statistics indicate, because stocks in 
secondary hands are much lower than usual. 
Much of the hardwood lumber in pile has de- 
teriorated in value. Demand is abnormally low, 
but when business starts, buyers will have to 
come into the market at once.” 

Chairman T. E. Youngblood reported briefly 
for the publicity committee, as did L. S. Clark 
for the forestry committee. 

L. S. Tuttle, chairman; F. H. Peschau, Pay- 
son Smith, T. E. Youngblood and N. C. Bennett 
were named members of the board of arbitration, 
and H. B. Sutton, chairman; F. K. Ware and 
George W. Critten were designated as the new 
membership committee. 
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Associations’ Plans and Activities 


Jan 11 Massachusetts Wholesale Lumber Asso 
ciation, University Club, Boston Annual 


Jan, 12-14—Mountain States Lumber Dealers’ Asso- 
ciation, Cosmopolitan Hotel, Denver, Colo. 
Annual, 

Jan 13—-New Hampshire Lumbermen’s Associa 
tion, Hotel Carpenter Manchester, N H 
Annual 

Jan, 17—Roofer Manufacturers’ Club, Ralston Ho- 
tel, Columbus, Ga Annual, 

Jan. 17-19—Northwestern Lumbermen’s Associa- 
tion, Auditorium, Minneapolis, Minn. Annual. 

Jan. 18-19 tetail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind 
Annual 

Jan 18-20—Pennsylvania 
tion, Bellevue-Stratford 
Pa. Annual. 

Jan. 20—Indiana Hardwood Lumbermen’s Associa- 
tion, Hotel Severin, Indianapolis, Ind. Annual. 


Jan, 23-24—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Daniel Boone Hotel, 
Charleston, W. Va. Annual. 

Jan, 24-26—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 
Annual. 

Jan 24-26—Southeastern lowa 
men’s Association 
lowa. Annual 


Lumbermen’s Associa- 
Hotel, Philadelphia, 


Retail Lum ver- 
Hotel Ottumwa, Ottumwa 


Jan. 25-26—Tennessee Lumber, Millwork & Supply 
Dealers’ Association, Noel Hotel, Nashville, 
Tenn. Annual, 

Jan. 25-27—Southwestern Lumbermen’s Association, 
Ararat Temple, Kansas City, Mo. Annual. 


Jan. 26-27—Ontario Retail Lumber Dealers’ Asso- 
ciation, Royal York Hotel, Toronto, Canada. 


Annual 

Jan. 31 and Feb. 1, 1933—Canadian Lumbermen’s 
Association, Mount Royal Hotel, Montreal, 
Canada. Annual. 

‘eb. 1-3—Union Association of Lumber & Sash & 
Door Salesmen, Deshler-Wallick Hotel, Colum- 
sus, Ohio. Annual. 


Feb. 1-3—Michigan Retail Lumber Dealers’ Asso- 
ciation, Pantlind Hotel, Grand Rapids, Mich. 
Annual. 

Feb. 7-9—Iowa Lumber & Material Dealers’ Asso- 
ciation, Shrine Temple, Des Moines, Iowa. 
Annual, 

Feb. 7-9—Illinois Lumber & Material Dealers’ Asso- 
ciation, Stevens Hotel, Chicago. Annual. 


Feb, 7-9—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Chieftain, Council Bluffs, 
Iowa. Annual. 

Feb. 8-10—Retail Lumber Dealers’ Association of 


Western Pennsylvania, Webster Hall, Pitts- 
burgh, Pa, Annual, 


Feb. 8-10—Western Pennsylvania Builders’ Supply 
Dealers’ Association, Webster Hall, Pittsburgh, 
Pa. Annual. 


Feb. 9-10—Carolina Retail Lumber & Building Ma- 
terial Dealers’ Association, Sheraton Hotel, 
High Point, N. C. Annual. 


Feb. 14-16—Wisconsin 
ciation, Municipal 
Wis. Annual. 


Feb. 17-18—Virginia Lumber & Building Supply 
Dealers’ Association, John Marshall Hotel, 
Richmond, Va. Annual. 


Feb, 22-24—Nebraska Lumber Merchants’ Associa- 
tion, Omaha, Neb. Annual. 

Feb, 23-24—Mississippi Retail Lumber Dealers’ As- 
sociation, Robert E. Lee Hotel, Jackson. An- 
nual, 

Feb. 23-24—Mississippi Retail Lumber Dealers’ As- 
sociation, Robert E, Lee Hotel, Jackson, Miss. 


tetail Lumbermen’s Asso- 
Auditorium, Milwaukee, 


Annual. 

Feb, 25-24—Kentucky Retail Lumber Dealers’ <As- 
sociation, Brown Hotel, Louisville, Ky. An- 
nual, 


Feb. 23-25—Kentucky Retail Lumber Dealers’ As- 
sociation, Brown Hotel, Louisville, Ky. Annual. 

April 11-13—Lumbermen’'s Association of Texas, 
Nueces Hotel, Corpus Christi, Tex. Annual. 





Selects a Convention "Theme'' 


Denver, CoLo., Dec. 19.—Believing that, to 
have a convention that will be both new and 
different, this convention should have a theme, 
\llan T. Flint, secretary Mountain States’ 
Lumber Dealers’ Association, has selected for 
the annual convention to be held at the Cos- 
mopolitan Hotel in Denver, Jan. 12, 13 and 14, 
next, this theme: “Changed Methods for 
Changed Conditions.” 

As a stimulator, to stir up and bring into the 
open the good ideas of the members them- 
selves, a few outstanding speakers have been 
selected, each of whom will bring a message 
of unusual interest. Mr. Flint hopes to make 
this the outstanding convention in the history 
of the association up to this time. 





Corpus Curisti, Tex., Dec. 5.—The manager 
of the Nueces Hotel here reports that already 
he has received numerous reservations for the 
annual meeting of the Lumbermen’s Associa 
tion of Texas, which will be held here April 
11, 12 and 13, 1933. This hotel will be conven- 
tion headquarters, and a large part of the 
ground floor will be set aside for exhibits. 





Union Salesmen Announce Annual 


ToLepo, Ou1o, Dec. 19.—J. P. Bartelle, sec- 
retary and treasurer, has announced that the 
annual convention of the Union Association of 
Lumber & Sash & Door Salesmen will be held 
in Columbus, Ohio, Feb. 1, 2 and 3, 1933, with 
headquarters at the Deshler-Wallick Hotel. As 
is the custom, this meeting will be held concur- 
rently with the annual convention of the Ohio 
Association of Retail Lumber Dealers. 





Plans for Mississippi Annual 


Jackson, siiss., Dec. 19.—“Get Down to 
Business” will be the order of things at the 
1933 convention of the Mississippi Retail Lum- 
her Dealers’ Association, to be held in the 
Robert I. Lee Hotel here lfeb. 23-24, accord- 
ing to what the program committee has told 
Secretary J. A. Minnich. Entertainment is be- 
ing arranged for the ladies that accompany 
their husbands to the annual affair, but except 
for the annual banquet in the convention hall 
on the first evening, it is being planned as a 
strictly business session, to attack the serious 
problems now confronting dealers, and to do 
what may be possible in seeking solutions. 

On both days there will be morning and 
afternoon sessions, each packed to the limit with 
important business, informative and _ inspiring 
addresses, and get-the-facts open discussion. 
The program will be divided into four central 


themes—dealer co-operation with dealer, dealer 
co-operation with manufacturer and jobber (and 
vice versa), financing and re-financing, and 
sound distribution. The relations between the 
lumber dealer and the hardware man will have 
an important part on the program, too, in open 
discussion, and President P. I. P. Herring will 
give an address on this important subject. 
Among the other topics to be discussed are 
the Mississippi sales tax, and the “effect of 
unregulated trucking on retail sales.” 








Appointed Secretary-Manager 


New York, Dec. 20.—Announcement has 
been made of the appointment of Frank H. Al- 
cott, engineer, as the new manager and secre- 
tary of the New York Lumber Trade Associa- 
tion. He succeeds Herbert B. Coho, who has 
been in charge of the association for fourteen 
years, and of the Nylta Club since its found 
ing. Mr. Alcott and the board of trustees 
announce their intention to organize the lum- 
ber trade into a body to fight the inroads made 
into the use of lumber by other building ma- 
terials, and to seek the revision of the building 
codes to allow wider use of lumber. This work 
is similar to that which Mr. Alcott has been do- 
ing as trade extension manager of the eastern 
division of the National Lumber Manufactur- 
ers’ Association. 


Carolina Convention Plans 


CHARLOTTE, N. C., Dec. 19.—The 1933 con- 
vention of the Carolina Retail Lumber & Build 
ing Material Dealers’ Association, to be held 
at the Sheriton Hotel in High Point Feb. 9-10, 
will have the largest attendance in the history 
of the association, predicts its secretary-treas- 
urer, Victor W. Wheeler, of Charlotte. 

\ strong program is being prepared by the 
program committee, headed by Frank A. 
Brooks, president of the Brooks Lumber Asso- 
ciation, Greensboro; and the entertainment 
committee, of which E. R. Lyon, of the Snow 
Lumber Co., High Point, is chairman, is ar- 
ranging a full list of social and entertainment 
events with the annual banquet and ball as the 
climax. In addition to this, the ladies’ auxili- 
ary, under the direction of its secretary, Mrs. 
R. G. Henry, of Hickory, N. C., is planning 
a “baby show” in which lumbermen’s babies 
will be represented by their pictures. There 
has been good response from lumbermen and 
their wives, indicating lively interest in this 
feature on the part of members in both the 
Carolinas. 

Five manufacturers already have reserved 
space in the exhibit hall, and the indications 
are that many other manufacturers and dis- 
tributors will do likewise. The association will 
present a trophy to the exhibitor that has the 
most attractive display. 


Old Officers Re-elected 


BIRMINGHAM, ALA., Dec. 19.—The Birming- 
ham Wholesalers’ Association has re-elected for 
1933 the old officers, as follows: President, J. 
McMurray Griffith, Laumer-Griffth Lumber 
Co.; vice president, James Dobbins, Steel City 
Lumber Co.; secretary-treasurer, to be elected. 
(The secretaryship has been vacant since the 
resignation of Charles N. Huggins, who en- 
tered the retail business about one year ago.) 
Directors: J. R. Oden, Oden-Flliot Lumber 
Co.; J. R. Thames, Thames & Co.: J. H. Eddy, 


Kaul Lumber Co. 





National Retail Lumber Dealers’ As- 
sociation Reorganized 


CINCINNATI, Ou10, Dec. 19.—At a conference, 
held here on Dec. 10, of the joint committee of 
the secretaries of State associations and di- 
rectors of the National Retail Lumber Dealers’ 
Association, the tentative plan for reorganiza- 
tion of the latter, outlined at a conference in 
Chicago on Noy. 19 and 20, was definitely 
adopted, and officers for the new organization 
were elected as follows: 

President—Spencer D. Baldwin, president 
New Jersey Lumbermen’'s Association, Jersey 
City, N. J. 

Vice president—George LaPointe, O. & N. 
Lumber Co., Menominee. Mich. 

Treasurer—L. P. Lewin, A. M. Lewin Lum- 
ber Co., Cincinnati, Ohio. 

Secretary—Frank Carnahan, 
ac. 


Washington, 


The name of the new organization will be 
National Retail Lumber & Building Material 
Association, and the general headquarters will 
he removed from Chicago to Washington, D. C. 

Under the approved program, the association 
will try to co-ordinate and make more effective 
the functions of the local, State and regional 
associations of retail lumber dealers; to encour- 
age the efficient and economic distribution of 
commodities handled by the retailer; to act as 
spokesman in all national legislation affecting 
the retail lumber industry. 

The governing body will consist of the sec- 
retary and one dealer member of each associa- 
tion affiliated with the national organization, 
additional dealer members to be permitted 
where true representation makes it necessary, 
but these members shall be limited to one for 
every 300 members of the affiliating associations. 

The association will be financed from dues 
paid by the participating associations, which dues 
shall be no less than 50 cents for each member 
of such associations. Additional dues may be 
assessed against individual members if neces- 
sary. Meetings of the governing body will be 
called as required, and there will be one meet- 
ing each year of the secretaries. Each associa- 
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tion is expected to have its secretary and one 
dealer member represented at each meeting, 
travelling expenses to be borne by the associa- 
tion which they represent. 

Frank Carnahan, the new secretary, is well 
and favorably known throughout the industry 
for his excellent work in connection with trans- 
portation matters and with national legislation. 

C. D. Root, of Crown Point, Ind., secretary 
of the Indiana Retail Lumber Dealers’ Associa- 
tion, served as secretary at the organization 
meeting here. 





Carolinians Satisfied with 
Roofing Sales Plan 


CuarLotTtre, N. C., Dec. 19.—At district meet- 
ings of lumber and building material dealers 
just held at High Point, N. C., and Florence, 
S. C., consideration was given to the market- 
ing policies of roofing, paint, and glass manu- 
facturers. 

An organized opposition was also started 
against proposed sales taxes, that will be con- 
sidered by the general assemblies of the two 
Carolinas at their next sessions. 

At the Florence meeting, the dealers dis- 
cussed the lien law bill that they will again 
seek to have enacted by the South Carolina 
legislature. 

Both groups went on record as satisfied with 
the present policy of making one price and dis- 
count to all jobbers and dealers and allowing 
freight, and urged asphalt roofing manufacturers 
not to revert to the old quantity discounts and 
preferred prices to mail order houses, jobbers 
and the like. 

The growing tendency of paint and glass 
manufacturers to sell direct was discussed inti- 
mately, with the result that closer co-opera- 
tion and dissemination of information among 
the dealers was assured. 

Topics discussed at both meetings, which were 
well attended by dealers in the respective dis- 
tricts, included: “Turnover,” “Meeting Your 
Competitors, or Figuring the Minimum Price 
at Which You Can Afford to Sell and Make 
Profit,’ “Does It Pay to Have Outside Sales- 
men?” “Selling Shingles Applied on the Roof,” 
“Delivery Charges,” “Trucking,” and others. 


State Truck Law Upheld 


LouisviLLe, Ky., Dec. 19—The Appellate 
Court of Kentucky on Dec. 16 upheld in toto 
the State truck and bus acts of 1932, regulating 
speed, weight, body sizes etc., of trucks. Just 
prior to the decision, in some old suits, a fresh 
suit had been filed by logging interests, claiming 
that logs could not be hauled without use of 
trailers and special length provisions. Under 
this act trailers are ruled out. Trucks may 
not be more than 26% feet long and 8 feet 
wide: or semi trailers, 30 feet long. Gross 
weight limit is 18,000 pounds, for truck and 
contents. 
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Among the Lumbermen’s Clubs 


Club Told That Better Times Are 
Near 


Tacoma, Wasu., Dec. 17.—lorecasting that 
the lumber industry would enjoy an incréase 
in business during the first quarter of 1933, as 
compared with 1932, Col. W. B. Greeley, sec- 
retary-manager West Coast Lumbermen’s As- 
sociation, Seattle, brought a welcome message 
of encouragement to lumbermen at the thirteenth 
annual banquet of the 
Tacoma Lumbermen’s 
Club. Among other 
statements on conditions, 
Col. Greeley said: “We 
have brought our situa- 
tion down to the point 
where the grand old law 








FRED KARLEN, 
New President 





of supply and demand is 
working with us. We 
have put the house of 
the West Coast lumber 
industry in order, to a 
degree that has not 
existed for the last 
three years. The dark- 
est hours are behind us.” 

The Tacoma Lumbermen’s Club is the most 
popular institution of its kind on the Pacific 
coast. For the last thirteen years, lumbermen 
throughout the region have journeyed to Ta- 
coma in response to invitations to the annual 
banquets, where they find old friends and make 
new ones, and are always royally entertained. 

A. K. Martin, president for last year, was 
toastmaster and presented Col. Greeley with a 
life membership certificate in the club. 

Maj. E. G. Griggs paid a tribute to two for- 
mer members of the club who have passed to 
their reward: Geo. S. Long and Jack Buchanan. 
Mr. Buchanan was one of the organizers, and 
first president, of the club. 

Speakers of the evening were: M. G. Ten- 
nant, mayor of Tacoma; Col. Greeley, Roland 
H. Hartley, governor of Washington, and Dr. 
Ifenry A. Burd, of the faculty of the Univer- 
sity of Washington. 

Newly-elected officers of the club for the en- 
suing year are: President, Fred Karlen, Kar- 
len-Davis Lumber Co.;. vice president, Ed 
Gange, Gange Lumber Co.; secretary, Ralph 
Brindley, Wheeler, Osgood Co. 

The first act of the incoming president was 
to present the retiring president with a hand- 





some watch, as an expression of appreciation 
on the part of the members. 

Immediately following the banquet in the 
Crystal Room of the Hotel Winthrop, the 
members. and guests were entertained with a 
high class vaudeville show in the roof garden. 


Hold Lively Club Election 

MeMpHis, TENN., Dec. 19.—J. W. Welsh, 
president of the Welsh Lumber Co., this city, 
was elected president of the Lumbermen’s Club 
of Memphis at the annual election held on Sat- 
urday night, Dec. 17, at the Hotel Gayoso. Mr. 
Welsh won out in a close race with Almonte 
Smith, vice president Chapman-Dewey Lum- 
ber Co., a candidate on the blue ticket. Keith 
M. Spurrier, Fisher Body Corporation, was 
elected first vice president, defeating C. M. 
Gooch, of the C. M. Gooch Lumber Co., of 
Memphis. Walter F. Babin was elected second 
vice president, defeating R. H. Bodine. Direc- 
tors elected were W. H. Greenwalt, A. L. 
Foster, jr., and O. O. Emmons. J. D. Huff- 
man, who was a candidate on both red and 
blue tickets, was reelected secretary-treasurer. 
Joe Thompson was chairman of the red nomi- 
nating committee; H. B. Phillips, of the blue. 
Following the election, a cabaret dinner was 


served, which more than 125 members attended. 








Lumbermen's Club Reorganized 


BIRMINGHAM, ALA., Dec. 19.—The Birming- 
ham Lumbermen’s Club, composed of the re- 
tail dealers of this city, recently has reorgan- 
ized and elected the following officers: C. H. 
Grayson, Grayson Lumber Co., president; B. F. 
Seale, Seale Lumber Co., vice president; W. M. 
Richards, Richards Lumber & Coal Co., secre- 
tary-treasurer. With two exceptions, all the 
retail lumber and building material dealers of 


3irmingham are members. 
—_—_— 


Forbids Emergency Surcharge 
on Intrastate Rates 


LovuisviILLE, Ky., Dec. 19.—The Federal court 
at Louisville on Dec. 15 enjoined the Interstate 
Commerce Commission from putting surcharge 
or emergency freight rate increases, applicable 
to interstate rates, into effect as regards in- 
trastate rates, pending a hearing on merits. 
At a hearing Dec. 10, the I.C.C. was asked 
for more time, but refused. The injunction 
was then issued in suit by J. Van Norman, 
for Kentucky Railroad Commission, which 
sought the injunction and declared Washington 
has no control of State rates and was exceed- 
ing its authority. The increase was to have 
taken effect Dec. 16. 
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Sell CASCO Glue 


when you sell Lumber 


When the purchaser of lumber asks You 
for a good glue for the job, do him a 
real service 
CASCO Waterproof Glue—the same 
by America’s 
furniture and woodworking factor- 
the strongest adhesive 


manently. Dry powder——no waste 


clean — economical. 


Buy CASCO Glue and CASCO Wall SEALER from your leading Building 
Supply or Hardware Jobber—or write us for complete information. 


THE CASEIN MANUFACTURING COMPANY OF AMERICA, INC., 217 East 42nd St., New York, A 


PROFITABLE ACCESSORIES w 


Sell CASCO Wall SEALER 
when you sell Wallboard 


might 
by recommending 


leading 


glues everything per- 





SEALER. 


sell more 
wallboard if your customers weren't 
afraid of high painting ansts. CASCO 
Wall SEALER is the answer. It 
saves one or even two coats of paint 
on fiberboard. Save money for your 
customers, and create more sales for 


yourself by selling CASCO Wall 


insulating- 
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Prornrs You 


MIGHT BE GETTING 


NO INVESTMENT 
IN STOCK 


Many lumber dealers 
sell a Frazier Self-Bal- 


c 





anced Disappearing 
Stair for nearly every 
modernizing job—with- 
out one cent investment 


in stock. 


The Frazier sales plan 
makes this possible. 
This same opportunity 
is open to you. 

‘Stair slides up and 


; down through rollers 
H rite today for information mountee on door and 


. ° ° is easily operated. 
-without obligation—about 
the Frazier selling plan and 10-year guarantee. 
This will interest you-—especially if you're 
looking for increased profits. 


Hacer Sa C0. 


1817-19 BANKSV/ILLE AVE., 
PITTSBURGH, RA 





AMERICAN 








J. A. MATHIEU 
LIMITED 


Sales Office: 





Mills at 
RAINY LAKE, 111 West 
ONTARIO | Washington St. 
CHICAGO, ILL. 


NORTHERN WHITE PINE 
White Spruce—Norway Pine 


~~ NORTHERN PINE LATH A SPECIALTY 


White Pine Pattern Lumber Shed Stock 
Norway Pine Piece Stuff Log Cabin Siding 
All Items Northern Pine Boxing and Crating 



























L oO G * Tight-bark or peeled. 
Tight-bark logs must be 
for eut during the winter. 


Attractive Prices 


RU STIC Rocky Mountain Log Co. 


Censtruction .0. Box 226 Butte, Montana 














Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn S.. CHICAGO 
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Demands Lower Freight Rates 


CINCINNATI, OuI0, Dec. 19.—Demand for a 
general reduction of lumber freight rates by 
the railroads was made by John Raine, retir- 
ing president of Appalachian Hardwood 
Manufacturers (Inc.) at its meeting at Cin- 
cinnati Dec. 7. [A brief telegraphic report of 
this meeting was published in Dec. 10 issue. 
Epitor.| “Present market values of lumber call 
for transportation charges at least 30 percent 
lower than those now in effect,” he said, and 
continued : 

One industry can not bear all the deple- 
tion values. We believe railroads are stand- 
ing in their own light. Lower transporta- 
tion costs must be a factor in a larger volume 
and wider distribution of our product. Hence 
more business and more profit for the rail- 
roads. There is no profit in idle cars and 
rusting rails. If the transportation costs on 
an item are more than its f. o. b. mill value, 
there is “something rotten in Denmark.” Our 
attention was called recently to a car of 
lumber where the railroad freight was 105 
percent of its f. o. b. car value. Such freight 
costs for a whole month were 22.8 percent 
of the f. o. b. car values, where the items 
shipped ran well to refabricated materials 
and of higher value than rough lumber by a 
considerable margin. 

If the cost of distribution. with a short- 
time element for investment, holds the above 
or a greater ratio to the whole (i. e., to the 
cumulative costs of growing, taxing, insur- 
ing, manufacturing, conditioning, selling and 
finally placing our product f. o. b. cars at 
mill) then here is a wrong practice needing 
correction, and surely no argument is needed 
to prove the case. 

We believe that transportation, distribu- 
tion and erection costs are relatively exces- 
sive in relation to the total value of our 
products installed for the account of the con- 
sumer. It is the business of the public, as 
well as our own, to see that a correct rela- 
tive proportioning of costs be made between 
manufacture, transportation and erection. 

If our product, no matter where, is fabri- 
cated at a cost of 10 or 20 or 30 or more 
cents per hour for labor, with no profit to 
capital, and the final cost of joinery and erec- 
tion is on the basis of 125 cents per hour 
(as in many cases it is), then simple justice 
to our labor should make the very stumps 
ery aloud for correction of this maladjust- 
ment. 





Wood Can Outshine Its Rivals 

Another thing. Do not decry substitutes, 
but outshout and outshine them by showing 
in forms of beauty and usability what can be 
done with wood. 

Build the “Lumber-built” house at the Cen- 
tury of Progress Exposition. Flood the dis- 
play windows of the land with fine artcraft 
in beautiful Appalachian woods. Make the 
glory of hardwoods as evident as the glory 
of the autumnal forest leaf. Create a wood 
atmosphere. Make wood’s appeal so effective 
in form and color that a natural desire will 
be created for it. 

In the schools, in the homes. in the shops, 
let wood be displayed and talked until the 
sub-conscious mind of even the child (the 
father of the builder-man), thinks naturally 
in terms of wood. So _ shall the demand 
widen and widen. 

What then if, for example, the railroads 
declare for steel instead of wooden t s? We 
can answer that good Appalachian oa: is too 
valuable anyway to place in railway beds, 
for it is all needed for human beds and habi- 
tations. We must overcome our losses with 
gains. 

Lest we forget let us remind ourselves that 
the United States is the best market in the 
world for our product; that at the same time, 
for our money and our energies, Appalachian 
hardwood lumber is a better guess than coal 
or steel or copper or oil or gold. 

IF we adopt this Goop program: BETTER 
Product ; BETTER Service; BETTER Publicity ; BET- 
TER Balance; BETTER Sales Plan; BETTER Freight 
Rates; BETTER Pay to Employees; BETTER Prices; 
BETTER Profits RESULT: A BEST Indus- 
try. 

In a comprehensive address David G. White, 
manager, described the work of the year in 
contacting architects and wood specifiers and 
consumers, in the markets of the East, the 


middle West and Lake States. Speaking of 
the prospects for Chicago, Minneapolis and 
St. Paul, he said that these markets had been 
seriously neglected by Appalachian operators. 
He added that, despite competition, there was 
an excellent opportunity presented for devel- 
oping the higher grades of Appalachian woods 
for architectural millwork and flooring; chest- 
nut for core stock, antique paneling; paint 
grade of Appalachian yellow poplar for trim, 
and second grade Appalachian oak flooring fin- 
ished in driftwood brown for floors. He said 
that architects of Chicago district showed an 
increasing interest in specifying Appalachian 
oak, because of its fine texture and close grain. 
Possibilities for increased use of chestnut are 
exceptionally splendid because the wood is 
greatly admired and can be supplied on a 
basis competitive with material in common 
use ther... 

Talks were made by Carlisle Davidson, field 
representative in eastern territory, comprising 
the districts east of the Alleghenies and along 
the Atlantic coast from the New England 
States to the District of Columbia; and by 
FE. R. Linn, field representative in central terri- 
tory, comprising the States from the Ohio 
River north to the Canadian line and west of 
the Alleghenies to central Michigan and central 
Indiana. Both of these speakers told of valu- 
able consumer contacts made in their travels. 

C. H. Clendening, director of the information 
service, gave an illustrated talk on “Publicizing 
Appalachian Hardwoods.” 





Southwest Ontarians Enjoy 
Practical Addresses 


CHATHAM, OnrT., Dec. 19.—The annual meet- 
ing of the Southwestern Ontario Retail Lum- 
ber Dealers’ Association was held here on 
Dec. 8, with an excellent attendance. W. H. 
Longfield, of Mount Brydges, presided, with 
M. R. Bogart, of Chatham, as secretary. The 
annual report of the secretary-treasurer was 
very encouraging in regard to the paid mem- 
berships, and the financial condition of the asso- 
ciation. His report also reviewed the more 
striking activities of the association during the 
last year. Election of officers resulted as fol- 
lows: 

President—C. F. Richards, London. 

Vice president—Jack McPherson, Merlin. 

Secretary-treasurer—M. R. Bogart, Chat- 
ham. 

Directors—R. Down, Amherstburg; G. H. 
Forster, Windsor; Eric Coultis, Thedford; 
Chas. S. Hadley, Chatham; Ezra Fahner, 
Port Stanley; A. J. McKinney, Woodstock; 
Wm. Kernohan, London; D. C. Baird, St. 
Mary’s. 

Auditors—Harold O’Brien and P. G. Pig- 
gott, Chatham. 

Representatives to the board of directors 
of the Ontario Retail Lumber Dealers’ Asso- 
ciation—Mr. Richards and Mr. Bogart. 

The rest of the morning session was devoted 
to addresses by J. D. Branch, president, and 
Horace Boultbee, secretary-manager of the 
Ontario Retail Lumber Dealers’ Association, 
who gave brief accounts of the successful work 
of that organization during the last year. _ 

Several addresses were delivered at the after- 
noon session, all of much practical interest. 
F. C. Bell, of St. Thomas gave a talk on “The 
Show Window as an Asset.” G. H. McKenzie, 
eastern field man for the Red Cedar Shingle 
Bureau, gave a good talk on “Red Cedar Shin- 
gles.” Rennie Down, secretary of the Amherst- 
burg Business Men’s Association, spoke on 
“Organized Trade Efforts,” and told how the 
business men of Amherstburg had put on a 
campaign which made a great increase in the 
volume of local business. G. H. Meredith, of 
the Canadian Johns-Manville Co. (Ltd.), To- 
ronto, gave a description of his company’s new 
deferred payment plan without recourse to the 
dealer. 
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What People Will Like 


You never can figure what people wil! like, 
If presents for parents, a toy for the tike. 
You pick out the prettiest gift on the shelf, 
Some gift that you couldn't afford for yourself, 
Then guess by the Thank you, or know by the 
note, 
They weren't excited, whatever they wrote, 
And even the children, the girl and the boy, 
Will hug to their bosoms some two-penny toy. 


You never can figure, whatever you spend, 
Which present will gladden the heart of a 
friend. 

It may cost three dollars, may even be four; 
You think it is thrilling, they think it a bore. 
You may like a picture to hang on the wall. 
The people who get it not like it at all. 

In fact, what you send them no better may do 
Than most of the presents that people send vou. 


The Gsod Green Tree 


One day they bring the green tree in 
And set it up within the room, 
\nd sprinkle it with brass and tin 
\nd with their tiny lights illume. 
Now honored is the good green tree 
\ little while, this hour of cheer, 
\nd then the evergreen will be 
lorgotten for another year. 


But we who live in woodland climes 
Ask not a stranger but a friend, 
A friend of Christmas and all times, 
From life’s first springtime to life’s end. 
No sudden recollection ours 





Wishing you 

\ Merry Christmas 

\nd a Happier New Year. 

It looks like a great year for Democratic 
ste ckings. 

l.et's hope Mother doesn’t give lather a red 
tie. He's had enough red for one year. 

The night before Christmas would be mer- 
rier if it weren't also just before inventory. 

We're back where we were, but it was quite 
a ride. 

The President-elect wishes that a lot of peo- 
ple would remember that the name is Roose- 
velt, not Santa Claus. 

The music of sleighbells isn’t the only jingle 
we seem to miss. 

His wife said she' wanted something prac- 
tical, so he gave her practically nothing. 

\ lot of women decided this year that what 
their husbands needed was a good 5-cent cigar. 

forgive us our debts, as we are unable to 
collect from our debtors. 

Now that the kids are home for Christmas, 
we won't even have letters to tell us what 
they're doing. 

When we think of Wall Street, it’s hard to 
believe that the three wise men came out ot 
the Fast. 

The shouting and the tumult dies, the cap- 
tains and the kings depart. And leave Uncle 
Sam the check. 

We don’t mind seeing the old year out, but 
we hate to see it out at the elbows. 

Well, we’ve drawn a new year, and what 
have we? A pair of threes. 

One reason we haven't been able to step on 
the gas is because we have had to keep our 
foot on the brake. 





That there are trees on this good earth: 
The trees that shared the summer flow’rs 
Now comes to share our Christmas mirth. 


So gather ’round the Christmas tree 
And let us have a song of cheer, 

Lift up the babe so she can see, 
And make the aged welcome here. 

\ stranger has not crossed the sill 
‘rom some strange region far away 

\ friend has left his snowy hill 
To come and share our Christmas Day. 


Carried Forward 


What this new year shall be depends 

On what you bring to it, my friends, 
Not what the new year brings to you. 
What will you carry forward to 

The new year when the old year ends? 


Upon the books now clean and white 
What “Carried Forward” shall we write? 
Some ancient quarrel, old regret, 
Shall these be carried forward yet, 
Or shall we charge them off tonight? 


Here is the moment, here the pen; 

What shall we carry forward then ?— 
Some hurt, some hate, some old harangue, 
We who so very lately sang 

Of peace on earth, goodwill to men? 


The old year had its good and ill. 
What shall we carry forward still ?>— 
Old disappointment and old fear, 
Or with new hope start this new year 
And carry forward with new will? 





Mother thinks this share-the-work movement 
would be a great idea around the house. 

\nyway, the preachers can't accuse us any 
more of laying up riches. 

Having urged everybody for weeks to do 
their Christmas pricing early, we shall now 
finish this and go out and do ours. 


Pete Langan 


The passing of Pete Langan removes not only 
a leading lumberman, but perhaps the country’s 
most loyal Hoo-Hoo. He never missed a con- 
catenation that was within hundreds of miles 
of Cairo. Even after he had lost his sight, he 
attended, his memory and his imagination help- 
ing him to enjoy the initiation almost as much 
as did the unafflicted. 

We recall a remarkable journey with Pete 
one night. We had attended a lumbermen’s 
convention at Cape Girardeau, Mo., and it 
was necessary for us to be in Chicago the 
next morning. The shortest way around being 
the quickest way across, Pete arranged to have 
us driven from Cape Girardeau to Cairo to 
catch a midnight train, crossing the Missis- 
sippi on a ferry. After we reached the Illinois 
side, Pete, although totally blind, knew every 
town as we came to it, sensing it by the grade 
or the curve of the road. 

Comment has already been made in this pub- 
lication concerning Pete’s cheerfulness in his 
affliction. We were at his home at dinner 
shortly after it occurred, and, when we ar- 
rived, Pete had an amusing story to tell, which 
he enjoyed heartily. It seemed that some mem- 
her of the family, seeing a strange dog on the 
lawn and forgetting his condition, shouted to 
him to come see it. Pete thought that was a 
great joke. 

Would that we all bore our lesser afflictions 
as well. 
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Specif 
"STAINED 
by STARKS" 


and you get each shingle Double-Dipped 
and individually Brush-Coated with per- 
manent color, smooth, durable stain. 
Send for samples — see for yourself. 


Starks Stained Shingle Co. 
Seattle, Wash. 
“Since 1914 STARKS has set the pace.” 

















for HOUSE PLANS & 
MATERIAL LISTS 


HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 


Special Lumberman’s Service 
Sn coe AND PERSPECTIVE SKETCH, 
M A 
MILLWORK LIST . ... $2.50 
We make, sell and rent models to your plans and 
specification. Write for special low prices. 


Send your prospective customer's own sketch and 
your instructions. Immediate attention by air mail. 


LUMBERMAN’S DRAFTING 


& LISTING SERVICE 
233 Drumheller Bidg., Walla Walla, Wash. 
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The Polleys 
Lumber Co. 


Manufacturers of 
| Ponderosa 
Pine 


Selects 


General Offices and Mills: 
h .P. _e 
Shipments via P- Missoula, Mont. 















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 






FAMOUS FEATHER RIVER 


SOFT PINE. 


All Grades and Thickness— 
up to 16/4 








THICK UPPERS 
OUR SPECIALTY 























Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER TIMBER CO. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 


Have You a ) 
Lumbermen Problem to Solve? 


in logging, log transportation or harvesting tan bark 
and turpentine economically? ‘‘Logging’’ will tell 


you how. An invaluable 
LOGGING 


reference book for logging 
By Ralph C. Bryant 













superintendents, timber 
owners, etc. 


Cloth, Postpaid $4.50. 
American Lumberman *’3,°. 00" 





Furniture Men Discuss Walnut 
Veneer Standards 


Gkranv Rapips, Micu., Dec. 19.—Grading of 
walnut and other veneers according to stand- 
ards established recently by the United States 
Bureau of Standards, was discussed at a meet- 
ing of furniture manufacturers and other users 
of veneers in the Pantlind Hotel last Friday. 
Burdett Green, of Chicago, secretary-manager 
\merican Walnut Manufacturers’ Association, 
presided and spoke on grading matters, and the 
advantages of handling veneers under these 
rules. 


Burrao, N. Y., Dec. 20.—Dealers in Ameri- 
can walnut veneer of Jamestown, N. Y., and 
neighboring towns held a luncheon meeting at 
the Hotel Jamestown on Dec. 13 for the cus- 
stomers in that district. More than fifty at- 
tended, and listened to an address by Burdett 
Green, of Chicago, secretary of the American 
Walnut Manufacturers’ Association. 

77—____————S 


Fir Plywood Standard Accepted 


WasuHincTon, D. C., Dec. 19.—Harry H. 
Steidle, Division of Trade Standards, Depart- 
ment of Commerce, has sent a notice to manu- 
facturers, distributors and users of Douglas fir 
plywood, advising that signed acceptances of 
the recommended commercial standard for 
Douglas fir plywood have been received from 
a satisfactory majority of manufacturers, dis- 
tributors and users, and that the commercial 
standard may be considered effective for new 
production, and clearance of existing stocks, as 
of Feb. 15, 1933. 





Appalachian Producers Curtail 
Output and Reduce Stocks 


CINCINNATI, Onto, Dec. 19.—Stocks of Ap- 
palachian hardwood producers were reduced 
12 percent between Jan. 1 and Nov. 30 of this 
year, according to statistics compiled by J. C. 
West Lumber Service Corporation, of this city. 
During this period, the mills operated at 13.03 
percent of capacity, and shipped at 19.11 per- 
cent of capacity production, while their book- 
ings made 18.67 percent of capacity produc- 
tion. 

The above figures were compiled on the unit 
basis, a unit representing daily production of 
30,000 feet per ten hours, or 750,000 feet a 
month of twenty-five working days. The above 
percentages, there’ore, represent monthly aver- 
age footages per unit respectively as follows: 
Production,, 101,888 feet; shipments, 149,304 
feet, and sales, 146,898 feet. 

The cumulative statistics of the mills show 
steady curtailment of production during 1932, 
from 23.25 percent of capacity in January, to 
9.18 percent during November, the production 
curtailment in the eleven months’ period amount- 
ing to 604% percent. The decline in shipments, 
from 26.30 to 18.87 percent of capacity pro- 
duction, was less than 27% percent, and that in 
sales, from 25.26 to 19.83 percent of capacity, 
was only 26% percent. These figures make clear 
that the mills are gradually working themselves 
into a stronger position. 

The percentages of actual production, ship 
ments and orders, all figured on a basis of 
capacity production, tor the eleven months were 
as follows 

Actpei st Cut tn Orders 








January . 25 30 25.26 
ji > eee 15.89 25.00 21.41 
March . 18.92 19.87 16.37 
April... << 16.56 16.91 
May . 12.02 16.28 14.00 
June ; 11.04 13.09 13.66 
July ; . 10.69 14.30 11.56 
August . 7.52 17.89 19.28 
September ; 7.84 19.41 24.79 
Ce cv cceees. ee 22.70 22.33 
November . ws . 9.18 18.87 19.83 

Average .. = 4 13.03 19.11 18.67 


~ 


Inventories howe ‘heen reduced to 82.7 percent 
of what is considered normal in the Appalachian 
producing territory. A normal inventory rep- 
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resents a carry-over of stocks on sticks equal 
to six months capacity production, which on a 
basis of 750,000 feet a month is 4,500,000 feet a 
unit. Actual stocks Dec. 1 averaged 3,721,265 
feet. Normal size of carry-over is necessary 
because, even under favorable weather condi- 
tions, six months seasoning is necessary, on the 
average, bring stocks into a condition ac- 
ceptable to the trade. 





New-Type Oil ar Grease Cups 


The accompanying pictures show the Moore 
“wick-feed” oil cup (Hunter patent) and the 
compressed air grease cup. The Moore Dry 
Kiln Co. has used between 12,000 and 15,000 of 
the “wick-feed” oil cups on its high-powered 
reversible cross-circulation kilns, also its other 
types of fan kilns and veneer dryers. Because 
of the unusually good performance of these cups 
and their economical and efficient use of oil on 
the bearings in Moore kilns and dryers, many 
lumbermen have adopted and 
use them on their mill ma- 
chinery and line shafts. 

The wick-feed oil cup is 
made of pressed steel. It is 
thoroughly self-acting, and 
adapted for a great variety 
of purposes. The oil, feed- 
ing through the wick, is de 
livered to the hearing free 
of dirt, dust or grit that 
might be in the oil. The 
delivery of oil to the bearing 
is automatic and uniform, 
making it possible to use 
high grade oil economically, 
and realize from such oil the 
full value of its lubricating 
qualities. The cups are fur- 
nished with holding capaci- 
ties ranging from 4 ounce 
to 6 ounces, and with pipe- 
thread shanks ranging from 
¢ to 34-inch. 

For line shafts and ma- 
chinery having grease-lubricated bearings, the 
compressed air grease cup is a decided improve 
ment over the old type of cup. This new cup 
keeps the grease under any desired pressure, so 
that it will feed just enough—and no more 
grease to keep the bearing cool and easy run- 
ning, insuring economy as well as a clean bear 
ing, uniformly and perfectly lubricated. For 
slow-moving shafts or machinery, it is neces- 
sary to tighten these cups (adjust pressure ) 
only about once a month, and for high-speed 
machinery about once a week. The grease cups 
are made in the same sizes and capacities as 
the oil cups. 

The Moore Dry Kiln Co., Jacksonville, Fla., 
invites inquiries concerning these cups, aud will 
gladly demonstrate them to those not already 
familiar with their performance in the high- 
powered new type Moore kilns. 











Will Pass Sales Tax to Consumer 


ScarspALe, N. Y., Dec. 19.—In view of the 
probability of Congress passing legislation au- 
thorizing the levy of a sales tax, members of 
the Building Material Men's Association of 
Westchester County are being advised by the 
offices of the association to stamp on all quota- 
tions this notice: “This quotation is subject to 
increase, without notice, by the amount of any 
sales or excise tax levied by any governmental 
agency.” Rubber stamps for this purpose are 
being supplied to the members by the secretary 
at 75 cents each. 

At the annual meeting held in White Plains, 
officers for the ensuing year were elected as 
follows: 

President—Howard Conklin, Conklin-Pfis- 
ter Building Service (Inc.), White Plains. 

Vice president—Lester R. Stewart. Scars- 
dale Supply Co., Searsdale. 

Treasurer—A. G. Brooks, The 
Adams Co., Mt. Vernon. 

Herbert Brown, Scarsdale. 


Willson & 


Secretary—F. 
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Oppose Unemployment 


Insurance Act 


Mapison, Wis., Dec. 19.—A fight by manu- 
facturing interests of Wisconsin against the 
Groves unemployment insurance bill, which is 
expected to become effective July 1, 1933, is 
indicated shortly after the opening of the 1933 
session of the Wisconsin legislature here in 
January. The Groves measure provides that, 
unless 175,000 employees in Wisconsin are in- 
sured under voluntary plans by the end of 
June, 1933, the measure will become compul- 
sory. Since it affects all employers of ten 
or more persons, not only manufacturers but 
retail lumbermen are interested. 

Meetings are being held by business men 
throughout the State to discuss the matter. 
Fred Clausen, of Horicon, Wis., former presi- 
dent of the Wisconsin Manufacturers’ Associ- 
ation, which includes the large lumber manu- 
facturers of Wisconsin, has set up a voluntary 
unemployment insurance plan, which has _ re- 
ceived the approval of the Wisconsin industrial 
commission. Mr. Clausen is urging the ful- 
fillment of the voluntary provision, so that law 
need not become compulsory at this time. 

\t a meeting of business men in Oconto, 
Wis., on the plan, W. A. Holt, president Holt 
Lumber Co., said a vast number of persons 
would be required to administer this unem- 
ployment reserve act, and that Wisconsin in- 
dustries can not afford to make payments to- 
talling 2 percent of their weekly payrolls. Un- 
der present conditions, the measure would only 
increase unemployment, he said. The Holt 
company and the Oconto company now employ 
about 110 men by “staggering work,” he said, 
while, if this law were in effect, this number 
would be reduced to 42 on full time. 

R. B. Goodman, of the Sawyer-Goodman 
Co., Marinette, said it would be necessary 
to take the 2 percent indirectly from the 
wage of the employee. Competition from out- 
of-State manufacturers would reduce prices to 
a point where Wisconsin employers would be 
forced to reduce wages to survive, he asserted. 

Lumber dealers in Madison will attend a 
meeting to be held here early in January to 
discuss the unemployment reserve act. Some 
employers believe the act may be deferred in 
its operation until business conditions in the 
entire country are more favorable. 





Installs New Drying Equipment 


CINCINNATI, Onto, Dec. 19.—One of Ameri- 
ca’s foremost manufacturers of musical instru- 
ments, the Baldwin Co., has just put into op- 
eration at its plant in this city a battery of new 
dry kilns which are said to be remarkable in 
the use of automatic equipment. In addition to 
automatic control of temperature and humidity, 
the engineers have included automatic revers- 
ing circulation of the internal fan type and 
automatic ventilation. Circulation is accom- 
plished by means of the new Injectaire internal 
fan and is reversed every hour by a Telechron 
timer. Ventilation is controlled electrically, in 
relation to the humidity of the air in the kiln. 

The temperature and humidity controllers are 
model 5-F Moistats, supplied by the kiln manu- 
facturers, the National Dry Kiln Co., Indianap- 
olis, Ind., and operate on the intermittent prin- 
ciple, well known and used in many places. 
These controllers of the all electric type oper- 
ate without compressed air. Direct electric 
control of this type is extremely simple and 
inexpensive to operate. 

The kilns are of the compartment type, open 
at both ends and equipped for endwise piling of 
lumber. The new kiln buildings are of the lat- 
est and most substantial type, conforming in 
all respects to the Cincinnati building code, and 
in addition have cork insulated roofs and fac- 
tory built doors. 

\ radical departure in drying practice in 
these kilns is the use of very thin piling sticks. 
his is made possible through the fact that the 
air is forced down into the tightly piled trucks 

by pressure fans and must come out through 
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the courses of lumber. The use of thin sticks 
greatly increases the holding capacity of the 
trucks and naturally production is proportion- 
ately increased. 

Engineers of the Baldwin company are well 
pleased with the uniform condition and soft 
dryness of lumber dried in these new kilns. 

—— 


Purchase Big Stock of Hard- 


woods 


GRAND Rapips, Micu., Dec. 19—Kerry & 
Hanson Flooring Co., of Grayling, Mich., and 
the Van Keulen & Winchester Lumber Co., of 
Grand Rapids, consummated a deal to purchase 
all the lumber holdings of the Brunswick Lum- 
her Co., of Big Bay and Marquette, consisting 
of 20,000,000 feet, it was announced Dec. 11. 
The deal involves a purchase of well assorted 
grades, sizes and quality, now in stock at the 
two plants. Fred J. Johnson, resident manager 
of the Brunswick company, said the purchasers 
planned to use a large part of the lumber in 
their own operations at Grayling and Grand 
Rapids. Maple flooring is made by Kerry & 
Hanson. The Van Keulen & Winchester Lum- 
ber Co. will use hardwoods in manufacturing 
furniture, and will also distribute some of the 
stock to lumber companies and manufacturers 
in the central States, according to Adrian Van 
Keulen. His company is interested in the Co- 
lonial Furniture Co., of Grand Rapids, manu- 
facturer of wooden frames. 





Opening New Lumber Yard 


Atma, Coro., Dec. 17—A new local enter- 
prise is a lumber yard being opened up by 
M. L. Miller, who will operate it as the Miller 
Lumber Co. Mr. Miller plans to serve the 
towns of Fairplay and Alma, and the gold com- 
panies and mining companies adjacent to Alma, 
and for that purpose will carry a complete stock 
of lumber, sash, doors, roofing, corrugated iron 
etc. 


Federal Measures Should 
Greatly Stimulate 
Lumber Demand 


WasuinctTon, D. C., Dec. 19.—Congress has 
what it considers two valuable Christmas pres- 
ents for the lumber industry; but the present 
difficulty is that they may not be wrapped in 
time to be delivered before next summer. These 
are the beer bill and the proposed farm crops 
equalization measure. That something of ulti- 
mate, in fact of very close benefit, to the lum- 
ber industry will result from these two meas- 
ures, and that both of them will be passed in 
some form before June, seems certain. That 
either will be passed and receive executive 
approval before March 4 is not so certain. 

Brewing.—Witnesses before House commit- 
tees have dwelt upon the amount of equipment 
that will be necessary to revive the brewing 
industry, and upon the stimulus these pur- 
chases will give to industries producing such 
equipment. One estimate, considered fair, said 
the brewers would be compelled to spend $360,- 
000,000 immediately. The witnesses specified 
among the needed equipment such items as 
kegs, tanks and vats, bottle cases, shipping 
cases, trucks and the like. Not only were 
many of the items mentioned wooden, or al- 
most wholly wooden, but trucks, new  build- 
ings and other items will require large quan- 
tities of wood. And it is pointed out these 
are only to start with. 

Farm Income.—The other interesting legis- 
lation which has been determined upon by 
the incoming, if not the present lame-duck ses- 
sion, is some means of bringing the farmer’s 
income up to balance his outgo for equipment 
and necessities. The program may not suit 
economists, but legislators are determined to 
raise the farmer’s standing. The equalization 
fee being discussed would place a tax on cer- 
tain farm crops at the first point of process- 











Pioneer 
Douglas Fir 
Producers 


Not only is Booth-Kelly one of 
the longest established producers 
on the Coast, but Booth-Kelly 
owns its own vast forests of superb 
quality Douglas Fir timber, does 
its own logging, owns and op- 
erates its two great mills. 


For more than three decades 
Booth-Kelly has been supplying a 
broad list of representative buyers 
with thorough-going satisfaction. 


It will pay you, too, to get ac- 
quainted with Booth-Kelly Douglas 
Fir dimension, flooring, drop sid- 
ing, ceiling, mouldings, finish, step- 
ping, casing, base, etc 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Boctlhizielly 


SUGENE ORE 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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ing. ‘The tax on wheat, for instance—probably 
equaling the 42-cent-per-bushel tariff—would be 
levied at the flour mill. The income would be 
paid back to the farmer on the basis of his 
normal crop, after he had curtailed production 
to a fixed acreage. What this increased income 
would mean to the farmers and the share 
of it the lumber industry might expect, will 
be seen from the following: The depreciated 
condition of farm structures and the need for 
lumber-made improvements on many farms is 
generally known. In normal years the farmer 
can be counted on to take as high as one- 
sixth of the lumber output. If his financial 
position improves, he might readily take as high 
as one-fifth the normal output, or from six 
billion to seven billion feet a year, for several 
years to come. On wheat alone, it is esti- 
mated, he will receive, under the proposed leg- 
islation, a Government rebate amounting to at 
least $250,000,000 a year for several years at 
least. Cotton, tobacco and hogs, with possibly 
corn and other crops are expected to be similarly 
controlled. In all, there is prospect for an 
increased farm income of a billion dollars a 
year. This should prove a good field for the 
lumber industry to cultivate. 
—_— 


Loadings of Revenue Freight 


\ report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended Dec. 10, 1932, total 1,068,677 cars, as 
follows: Forest products, 32,048 cars (an in- 
crease of 2,048 cars above the amount for the 
two weeks ended Nov. 26); grain, 59,432 cars; 
coal, 240,462 cars; coke, 10,434 cars; ore, 3,344 
cars; livestock, 38,252 cars; merchandise, 335,- 
132 cars, and miscellaneous, 349,573 cars. The 
total loadings for the two weeks ended Dec. 10 
show a decrease of 1,056 cars below the amount 
for the two weeks ended Nov. 26. 
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Market News from Am 


Tacoma, Wash. 


West Coast Woods; Production—Continued 
quiet throughout this area during the last 
fortnight, many of the mills tapering off on 
their output. Most Tacoma operators indi- 
cated that the shutdown would be brief, two 
or three days at most, and that they expected 
to resume immediately after the Christmas 
holiday. Extreme cold in higher altitudes, 
where many of the larger logging operations 
are located, has necessitated discontinuance 
of logging railroad construction. 


Demand—Water shipments to the Atlantic 
coast have been going ahead steadily, and 
some movement of lumber and doors to the 
United Kingdom and other European desti- 
nations is apparent. However, there has 
been little of an encouraging nature to re- 
port with regard to fresh inquiries or orders. 

Cedar Log Exports—Willapa Harbor re- 
ports indicate a new type of cedar demand, 
and some additional orders for delivery to 
the Orient. J. F. Maloney, of Raymond, has 
eontracts through Fujii & Co., Seattle ex- 
porters, for about 750,000 feet of cedar logs 
a month for several months, for Japanese de- 
livery. The logs are to be delivered in 6% 
and 13-foot lengths, and nearly all grades 
are acceptable, making delivery easier. 


Portland, Ore. 


West Coast Woods; Exports.—So heavy is 
demand for Japanese squares that they are 
being bought readily at $9, or 50 cents higher 
than a week ago. It is reported that the 
Japanese are buying well into February, and 
attempting to place orders for March ship- 
ments which mills are not ready to accept. 
The Shanghai market wants such large quan- 
tities of fir that it is understood the Cana- 
dian mills are unable to take on any more 
orders, and that business is now drifting 
down to the Columbia River district. Ger- 
many and Belgium are in the market here 
for quantities of clears, which are not plen- 
tiful at present. Clear logs are reported ex- 
ceedingly scarce. 





Domestic business is moving along slowly, 
as is to be expected, but improvement after 
the first of the year is foreseen. 





Production.—Very little fir is being pro- 
duced in western Oregon, as the result of 
an unusually long spell of freezing weather. 
For ten days, practically all sawmill opera- 
tions in the Willamette Valley have heen at 
standstill. 


Western Pines are quiet. 


Spruce inquiries from the United Kingdom 
showed some interest, but little actual busi- 
ness has developed. 


Memphis, Tenn. 


Southern Hardwoods.—Little 
been noted in the market. Domestic orders 
are rather few. Export demand is fair. Sales 
are dropping off, as well as shipments, and 
production is showing decreases each week. 
Many mills that are now closing down are 
not expected to reopen until there is a 
marked improvement in business. 





change has 


Export market conditions are slightly im- 
proved, and quite a few inquiries are being 
received, practically all for shipment dur- 
ing January and February, as a result of the 
extension of present low trans-Atlantic rates 
through February. There has been a slightly 
better demand from the Continent, as there 
will be slight increases in ocean rates to 
continental ports on Jan. 1. 


Domestic demand is small and is coming 
from furniture and automobile body plants. 
There has been little demand from flooring 
and box makers. 


Ocean Rates from all Gulf to United King- 
dom ports have been extended through Feb- 
ruary, according to the Phillips Forwarding 
Co. Heavy hardwood rate to London, Liver- 
pool, Manchester, Glasgow and Avonmouth is 
20 cents; light hardwood, 25 cents. Effective 
Jan. 1, rate on heavy hardwood from Gulf 
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ports to Antwerp, Ghent, Rotterdam and Am- 
sterdam will be advanced from 20 to 22% 
cents, and new rate of heavy hardwood to 
Bremen and Hamburg will be 25 cents a 
hundred pounds. 


Shreveport, La. 


Southern Pine.—There has been a slight 
increase in demand for certain items, espe- 
cially industrial items. An increase in the 
number of timber schedules out for prices 
has been reported recently, and the railroads 
are buying more than they did some weeks 
ago. Some mills report that about one-half 
of their business lately has come from the 
industrials. Buying by retail yards has 
slowed up seasonally. Business generally 
during November was a little better than was 
expected by the mills, and sales for the first 
ten days of December have been a little 
larger than those for the corresponding ten 
days of November. Some of the December 
orders call for mixed cars for Texas, Okla- 
homa and Kansas. Prices are holding steady. 
Because of mill stock depletion, it would be 
surprising if prices had not a stronger tone 
after New Year. 


Minneapolis, Minn. 


Northern Pine demand remains quiet. Re- 
tail stocks throughout the Northwest are 
very low. Northern pine production for the 
year totaled about 27 percent of that for 
1931, with the result that there is less stock 
at mills than for years. Some manufacturers 
are finding it increasingly hard to fill rush 
orders for badly mixed items. 


Sash and Doors.—With little new residen- 
tial construction or remodeling under way, 
the demand for millwork has fallen off. 
Prices are low, but are not encouraging 
buying. 

Northern White Cedar.—Few inquiries and 
fewer orders are being received. Bids will be 
taken in January for posts for highway 
guard rail purposes. Poles are in little de- 


mand. 
Warren, Ark. 


Arkansas Soft Pine sawmill and woods op- 
erations have been suspended because of a 
winter storm nine days ago. Rain, which 
turned to ice, did tremendous damage to tim- 
ber, particularly pine. Sawmills are having 
difficulty in keeping up steam, on account of 
a searcity of fuel. Orders have been a little 
more plentiful, practically all for immediate 
loading, and they include some_ specialty 
stock, finish. trim and other shed items. Some 
railroad inquiries are out, for straight and 
mixed cars for urgent shipment. Some in- 
quiries are being received from dealers get- 
ting ready to sort up their stocks. 








Hardwood demand has been relatively 
light, particularly at smaller mills. The oak 
flooring plants have bought very little rough 
flooring stock, although available stocks are 
considerably under those of a year ago. Hard- 
wood mills look for better prices during the 
next ninety days than they received this fall, 
because of general scarcity of dry stock. Oak 
flooring prices are steady, with a few items 
of red oak in limited supply. Planing mills 
are fairly active on special orders. A few 
of the larger mills have accumulated a fair 
supply of logs, expecting unusual logging 
conditions later in the winter. 


Kansas City, Mo. 


Pre-holiday dullness characterizes the lum- 
ber market here. Only scattered orders were 
received, mostly for small amounts to be 
shipped after the first of the year. Inquiries 
dealt almost exclusively with 1933 business, 
and showed little interest in round-lot 
buying. Some mills report difficulty in get- 
ting shipping directions on old bookings. The 
lack of industrial business was particularly 
noted, but there is a little railroad business. 


Southern Pine mill operations were hin- 
dered by cold and snow, and order files in- 
creased so that they are now in stronger 
statistical position. 
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Western Pines buyers are holding off. 
Sales were almost nothing, and inquiries 
light. Industrial consumers were not in- 
terested. 

West Coast mill representatives said Doug- 
lar fir was in fair demand, although no large 
sales had been uncovered. 

Cypress lower grades are active at steady 
prices, and uppers are unwanted and slipping. 

Shingles and Lath were weak, and stocks 
are large at most points. 


Norfolk, Va. 


North Carolina Pine business has been very 
quiet. The weather has retarded lumber 
buying and.production. There is very little 
stock being offered. Few millmen care to sell 
ahead, for they seem to fear that, if they do, 
they will be shipping on old orders when 
prices are higher. 

Better grades have sold slowly, but reports 
from wholesalers in the North and East are 
to the effect that quite a few yardsand other 
consumers will be placing orders the last of 
this month, as they really have little stock. 
Prices are holding up very well, for there 
is not very much stock being offered for 
quick shipment. 

Box mills have not been buying very much 
pine, but have been buying quite a bit of cot- 
tonwood, and also some poplar and gum. 
Most box mills report business quiet, and 
their offers on North Carolina pine are al- 
ways very low. Some of the large industrial 
concerns have been using a little more 
dressed and resawn stock box, but the total 
is still small. There is a scarcity of good 
air dried edge widths, or stock widths, of box 
lumber and, with continued bad weather, the 
price should advance. There has been a 
pretty fair demand for 4-inch crating lum- 
ber and most mills in the Carolinas are sold 
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out on this width. Box bark strips, 4/4, have 
not been moving so well. There has been a 
pretty good demand for pine and hardwood 
dunnage, but price is very low. 


Shed Stock—Planing mill men report busi- 
ness very quiet, but assert that prices are 
holding up about as well as could be ex- 
pected. Many small planing mills have been 
kept pretty busy getting out old orders 
for roofers, dressed box, and dressed and 
resawn stock. Demand for 5-inch roofers 
during the first part of December was 
good, but has_ slowed up abit, for 
6-inch appear to be offered more freely, and 
the price is off somewhat. toofer mills far- 
ther south have not been so busy, and prices 
are a little weak. Very bad weather recently 
should tend to strengthen prices, because of 
delayed shipments and greatly decreased 


production. 
Buffalo, N. Y. 


Trade is quiet, and is retarded to some 
extent by the weather, uniformly cold. Re- 
tailers are planning to take their inventories 
and are not buying much. Prices are easy, 
as competition is keen. 

Hardwood trade is on a pre-holiday and 
pre-inventory basis. Industrial plants are 
not running actively. Some yards report a 
fair amount of business for this month, but 
admit that prices were unsatisfactory. 

Northern Pine demand is fully as quiet as 
usual at the close of the year. The duty 
recently placed on importations of lumber 
from Canada has prevented imports. 


Western Pines.—The chief market news is 
a reduction in prices of No. 1 sugar pine 
shop, ranging from $2.75 to $7.50. The latter 
cut applies to thick stock, which has been 
out of line with competitive lumber. The 
reduction is not resulting in much buying, as 
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May You Have 
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Season 


and the New 
Year hold 
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in store for 
for you 
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LUMBER COMPANY 
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Forest products loadings in two weeks 
ended Dec. 10 were 2,048 cars more than 
in preceding fortnight. See page 40. 

Foreign Trade Barriers—Chile makes 
sizable shipments to Argentina and 
Peru on reciprocity deals; Newfound- 
land exchanges mine props for Welsh 
coal; Japan considers shutting out fir 
poles to favor Korea. Competitors— 
Canada practically eliminates American 
lumber from Australian market and in- 
creases proportion of Shanghai trade to 
20 percent; Soviet nearly doubles Black 
Sea exports and plans large 1933 ship- 
ments to Cuba, while Estonia and Lithu- 
ania invite transit-milling of Russian 
Baltic exports. Orient—Japan’s imports 
of American lumber decline but its log 
imports from northern territories are 
above expectations; Shanghai imports are 
above half normal. See story page 43. 

Extreme cold prevails in higher alti- 
tudes of Pacific Northwest, but mills 
plan only brief holiday shutdown.—Ta- 
coma, Wash. 

West Coast mills have raised prices 50 
cents on intercoastal business—cargoes 
have moved on rates as low as $8; trans- 
Pacific and Continental rates have firmed, 
while Oriental buyers are accepting 50 
cent mill price increase.—Seattle, Wash. 

Japan is buying squares readily at a 
50 cent advance, and some Chinese or- 
ders are being received.—Portland, Ore. 

Japan has placed large order for ce- 
dar logs on Willapa Harbor.—Tacoma, 


Wash. 





Outstanding Developments in Lumber Markets 


Cold and snow in South prevent pine 
mills from producing or shipping.— 
Kansas City, Mo. 

Though heavy rains have brought Ala- 
bama production to a_ standstill, pine 
prices trend downward.—Birmingham, 
Ala. 

Railroads and industrials have more 
buying schedules out among southern 
pine mills, while the Southwest retailers 
have been buying well.—Shreveport, La. 

Arkansas soft pine production has been 
practically stopped by severe storm, 
while railroad buyers urge quick deliv- 
eries.—Warren, Ark. 


Prices of sugar pine shop have been 


marked down.—Buffalo, N. Y. 


Appalachian hardwood mills, by cur- 
tailing output this year while shipments 
made fair showing, had reduced stocks 
Dec. 1 to 82.7 percent normal.—See 
page 38. 

Announcement of advances in rates to 
Continent has stimulated hardwood de- 
mand; low rates encourage business with 
Britain Memphis, Tenn. 


In United Kingdom markets, African 
mahogany and Japanese oak offer com- 
petition that is almost impossible for 
American shippers to meet.—Baltimore, 


Md. 


Hardwood imports into France shut 
off by exhaustion of quota; United States 
October hardwood imports were 45 per- 
cent less than last year’s; Siam closes 
teak mills as demand falls. 
page 43. 


See story 
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both retailers and industrial plants are hold- 


ing off. Ponderosa pine prices are reported 
to be holding about steady. 


Louisville, Ky. 


Southern Hardwoods.—December business 
has been very dull, but production has been 
even slower, and, with floods and bad 
weather developing in the South, indications 
are that there may not be much production 
this winter or next spring. Gum and oak, 
especially sound wormy, are very scarce. 
There isn’t much magnolia, except in thick 
stock. Cottonwood stocks have been cleaned 
up by brewery interests. Poplar is quiet, 
ash dead, and willow is sold up and not being 
eut. Such little auto wood as has been sold 
has consisted of gum and wormy oak chiefly 
—no elm, magnolia and maple sales being 
reported. There is plenty of thick auto wood 
available, but it isn’t wanted. Inquiries de- 
veloped the fact that sellers are not inter- 
ested in deferred shipment business at pres- 
ent prices, 





Retail.—Kentucky'’s rural lumber dealers 
are feeling happier. Tobacco so far is aver- 
aging about 4 cents a pound more, or a third 
better, than it did last year. 


Cincinnati, Ohio 


Hardwoods.—More inquiries are being re- 
ceived by wholesalers as a result of the agi- 
tation for modification of the Volstead act 
to permit manufacture of beer, and several 
fair-sized bills were sold to breweries. Plans 
are being made ail through the middle West 
for starting breweries, and contractors are 
busy making preliminary sketches for im- 
provements, with the understanding that 
work will be commenced as soon as the beer 
bill is enacted. Lumber purchases thus far 
have been oak tankage and sills for inside 
repairs. Inquiry is out for lumber for boxes 
and crates, and for a considerable amount of 
pine and cypress and some redwood for plant 
repairs and improvements. In other lines 
of lumber, buying has been slow, and prices 
are unsettled. A few lots were sold to fur- 
niture factories and box and coffin plants. 
Export trade is at a low ebb, few inquiries 
being received. 


Seattle, Wash. 


West Coast Production.—A long cold spell 
has tended to reduce further the production 
of Coast woods, already low. Statistically 
the industry is in better shane than at this 
time last year, and optimism is everywhere 
more apparent. 





Rail.— Wholesale business is exceedingly 
slow. Wholesalers complain that most in- 
auiries call for loading of badly mixed cars, 
from which no profit can be obtained, due to 
stops in transit and difficulty in assembling 
specific items. Yards are expected to buy in 
a minor way in January. Large car build- 
ing companies are declared to be planning 
purchases between now and March, which 
will aggregate $11,000,000. The Soo line has 
a large inquiry out for maintenance items, 
and the Carlton & Coast has purchased some 
lumber. Purchases of fir by the Burlington, 
previously reported to aggregate about 
10,000,000 feet, are declared to approach the 
14,500,000-foot mark. A Navy inquiry for 
2,800,000 feet, for use on Mare Island, is being 
figured, 

Intercoastal.—A fair demand continues on 
the Atlantic coast. Some shippers have had 
a good run of business. The Sears, Roebuck 
order for 1,500,000 feet is out. Intercoastal 
mills have raised their prices, and are main- 
taining them. On the average, about 50 cents 
more is being obtained for Atlantic coast 
lumber. Space is plentiful. Most shipments 
are going at $8.50, and as low as $8 has been 
done. 

California.—Very few orders are coming 
out of the Los Angeles area, but northern 
California, especially the Bay district, is do- 
ing some buying. The coastwise rate is firm 
at $4. Mill prices here for California ship- 
ment are declared to be softer. 


Export.—Both Japan and China have been 
buying in larger volume, and are absorbing 
price increases which average 50 cents. In 
addition, freight rates have advanced 50 
cents. <A vessel was chartered for British 
Columbia loading at a rate of $4.87%, equiv- 
alent to $5.12% for large squares, and $4.87 
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for baby squares. Average rates are $5 for 
large and $4.50 for baby squares. Grain and 
bean shippers have absorbed trans-Pacific 
tonnage. Volume of shipments to the United 
Kingdom is fair, as are prices obtained. 
Shipments are mostly of clears. Freights to 
the Continent have firmed from 47/6 to 48/3. 
The South American west coast market is 
quiet, but the Argentine has purchased a fair 
volume of clears. 


Shingles.—This market has firmed. Pro- 
duction is almost nil. Line yards have been 
placing some orders. Inquiry is improving, 
Prices reveal some advances. 





Logs.—A little reduction in fir log stocks 
has been offset by slight increases in inven- 
tories of hemlock, cedar and spruce. There 
is no surplus of good fir logs, and very few 
clears are to be had. Fir logs bring $8, $12 
and $16 in the North Sound; South Sound 
prices average $8, $11 and $15. There are 
also sales of inferior logs at $7, $10 and $14, 
and small camp-run logs are disposed of at 
$7.50 and $8. British Columbia is exporting 
considerable quantities of logs to Puget 
Sound. Veneer logs average $18. Hemlock 
brings $7.50 and $8. Lumber cedar is steady 
at $16 and, due to the fact that most lumber 
cedar mills are down, supplies are ample. 
Shingle cedar sales average $9 and $10. The 
cedar log situation is still tight, and any 
increased demand for shingles would bring 
a temporary shortage of logs. 


Birmingham, Ala. 


Southern Pine.—Heavy rains have brought 
logging operations almost to a_ standstill. 
Mills that were on short time operating 
schedules have closed down. Demand ap- 
pears to have ceased, with yards only taking 
an occasional car of badly mixed items. Plan- 
ing mills are operating half time, and largely 
on Government orders. Sash and door plants 
are operating only on special orders. Larger 
pine manufacturers have only a_ limited 
amount of stock to offer. As the Dec. 1 price 
list. seemed about in line with today’s market, 
the majority announced that no change was 
contemplated until January. The trend of 
prices seems to be downward, to the July- 
August level, with some items below that. 
Reports of $8 for 1x4-inch No. 2 common 
flooring filter through, but the stock appears 
to be small-mill. <All items of No. 3 com- 
mon, large- or small-mill, stand about $6@8 
with 1x4-inch flooring, taking the lead in 
demand, holding to $6, mill. No. 1 flooring 
in solid carlots is quoted as low as $14, mill, 
with $15 the low on drop siding. B&better 
stocks slipped back to $17 for flooring, ceil- 
ing, siding, but 1x6- and 8-inch S4S finish 
advanced $1. Wide finish seems to be mov- 
ing freely, but supply is small. Demand for 
shortleaf dimension is rather slow, and price 
is near bottom for the year. 


St. Louis, Mo. 


Southern Pine representatives state that 
retail buying is at a very low ebb, but that 
railroad and industrial buying is continuing 
in fair volume. Prices likewise remain about 
the same. Small-mill No. 2 boards and ship- 
lap, 8- and 10-inch, are $16@16.50; larger 
mill, $18@19, random loading. Specified load- 
ing in mixed cars is $19.50. No. 1 dimen- 
sion, 2x4-inch, 10- to 20-foot, is $17.50@18 
for small-mill stock; $20@21 for large-mill; 
8-, 9- and 10-foot, $16. B&better flat grain 
flooring is $22@23 for small-mill stock; 
$24@24.50 for large-mill; straight cars of 
16-foot, $20; 12-foot, $21.50; 16-foot and 
longer, $25@25.50. B&better car siding con- 
tinues in somewhat better demand; 1x4-inch, 
9-foot, is $24@25; 10-foot, $23@24; 12-foot, 
$25. Longitudinal car siding, 2x6-inch, 18- 
foot, is $42@42.50; 24-foot, $47@47.50, with 
21%4-inch stock $10 above these prices. No. 1 
car lining, 1x6-inch, 16-foot, is $22; 18-foot, 
$24@24.50 for air dried stock; kiln dried, $2 
additional. Bé&better drop siding, 1x6-inch, 
10- to 20-foot, standard patterns, is $23@24. 
Bé&better finish, S4S standard, 1x4-inch, $27; 
6-inch, $28; 8-inch, $27; 10-inch, $39; 12-inch, 
$50. <All above prices are f. o. b. St. Louis. 


West Coast representatives state that re- 
tail buying has stopped until after inven- 
tories are taken, but that railroad buying 
continues in fair volume. 


Hardwood representatives report that both 
volume and inquiry continue light, with oak 
flooring moving fairly satisfactorily at the 
same prices. 
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FOREIGN LUMBER MARTS 








The material printed below is from reports to the Lumber Division by for- 
eign offices of the Department of Commerce and American consular offices 


Imports of Hardwood during October, 
1,255,000 feet, were 45 percent less than in 
October last year. This year, 91 percent came 
from Canada; last year, 91 percent. 


Imports of Boxes and shook in October 
totaled 30,425, Mexico supplying 28,925; there 
also came 7,057 citrus cases 4.819 from Italy. 
664 from Mexico and 1,150 from Cuba of 
which 360 took half duty, on drawback, being 
of U. S. manufacture. 


British Columbia waterborne shipments in 
the first ten months of 1932 were 14 percent 
less than in 1931, though takings of some 
markets showed large increases — United 
Kingdom, 64,616,000 to 97,649,000 feet; Aus- 
tralasia, 43,158,000 to 100,047,000 feet—for 
trade with the Orient declined from 225,344,- 
000 to 193,644,000 feet Waterborne ship- 
ments to Canadian Atlantic ports were 33.5 
percent less than in 193i, and demand from 
the Prairie Provinces was extremely small; 
takings of commons by these domestic Cana- 
dian markets ordinarily absorb one-fourth 
the cut in the Province. Log input for the 
ten months was 16.5 percent less than in 1931. 


Quebee is to ship 15,000,000 feet during the 
summer of 1933 to Great Britain, to be logged 
in the Rimouski, Metis and Lake St. John 
districts. 

Newfoundland’s Government-owned rail- 
way is bartering 76,000 tons of spruce and 
fir mine props for 40,000 tons of Welsh coal 

props to be delivered between May 1 and 
Oct. 31 


Sweden, to the end of November, had sold 
1,586,000,000 board feet for export; against 
1,465,000,000 feet for all 1931. Very little has 
been sold for 1933 shipment. 


Russia’s Black Sea exports for the first ten 
months of 1932 amounted to 172,248 tons, 
against 100,250 tons the same period last 
year. Of October exports—18,118 tons—11,445 
tons went to Italy, 6,133 to Egypt, and 540 to 
Germany. 


Estonia is bidding for transit shipments of 
Soviet lumber by granting reduced rail rates; 
it expects to handle about a hundred million 
board feet this winter, but other considera- 
tions may influence Russia in its choice of 
export facilities. 


Lithuania is negotiating for sawing Soviet 
logs and exporting the lumber to Spain and 
Portugal, South Africa, and Central and 
South America 


Japan’s October imports of United States 
and Canadian lumber, about 25,000,000 feet, 
were almost 34 percent less than in October, 
1931; stocks of such lumber were down about 
21 percent. Log imports from Hokkaido and 
Saghalian were well over a billion feet, about 
the same as last year’s but landed stocks of 
logs are considerably lower. 


Chosen (Korea) production annually of 
about 10,560,000 cubic feet is planned; present 
cut is floated down the Yalu River, but when 
the Keisan railroad is completed this will 
take it to Joshin, where mills are to be built. 
Chosen finds it hard to compete, in the 
Japanese market, with Douglas fir piling over 
33 feet long and 12 inches diameter at small 
end, so the Japanese government is being 
petitioned to put an import duty on this and 
larger sizes. 


China—Shanghai is taking an increasing 
Percentage of Canadian lumber, probably 
Over 20 percent now of its total imports. Oc- 
tober imports of twelve million feet compare 
with a normal of about twenty million feet; 
fir stocks, estimated at fifty million feet, are 
about normal. The Peiping-Hankow railroad 
has ordered 300,000 fir ties from an Ameri- 
can company; the Tienstin-Pukow is inquir- 
ing for 200,000. 


The Feng-Shan railroad has let contracts 
for $40,000 worth of telegraph and telephone 
Poles, for use between Mukden and Shan- 
haikwan—Japanese material to be used 
where possible. 


Belgian national railroads Nov. 5 bought 
80,000 ties from a Polish bidder at 26.80 to 
28.50 franes, 117,700 from a Belgian at 28.27 
to 28.64 francs. 


Franece—The softwood market is dull, as 
building has slowed up. Hardwood imports 
are of exotic cabinet woods only, the quota 
preventing others. 


Australia—A Commonwealth building sub- 
sidy brought August permit totals to double 
the June, with greater increases indicated 
during the summer—the seasons are in re- 
verse of the North American. In the State 
of Victoria, permits for the year ended Sept. 
30 were over a million pounds sterling 
greater than in the previous year, and 
Queensland reports a definite gain, partly be- 
cause of a State home repair scheme. En- 
largement of redwood imports is expected. 
Heavy July-August-September imports were 
mostly to replenish unusually low stocks; in 
July-August, the United States supplied 20-25 
percent of the total but in September, prac- 
tically none. Imports are mostly of rough 
stock, from British Columbia. 

Of New South Wales October imports— 
8,057,000 board feet—Canada supplied 67 per- 
cent; New Zealand, 12 percent; Russia, 12 
percent; United States, 3 percent. Russia 
also supplied 149,000 square feet of plywood. 


Chile is making sizable shipments of rauli, 
a hardwood used for cooperage and general 
construction, to Argentina and Peru and 
shipping smaller quantities to Bolivia, 
Uruguay and Spain. Its lumber is admitted 
to Argentina at half the regular duty by a 
reciprocity agreement. A large gathering of 
Chilean lumber interests at Santiago Nov. 24 
discussed means of stimulating exports to 
Peru under a similar agreement. 


Puerto Rica had sent to it, following the 
storm, such large stocks on consignment that 
they were sold at reduced prices, and pres- 
ent stocks are excessive. 


Cuban demand for reconstruction follow- 
ing the cyclone of Nov. 9 is below expecta- 
tions, aS owners of damaged buildings are 
mostly impoverished. October imports, 
mostly of southern pine, were considerably 
larger than November. Total November im- 
ports of Austrian spruce, for box making, 
were over 200,000 feet. Large quantities of 
Russian spruce, rumors say, will be imported 
early in 1933. 


Siam—Foreign demand for teak has con- 
tinued to decline and is extremely dull; saw- 
mills have large stocks and logging has been 
greatly curtailed. 





Tough Screws for High Speed 
Machines Are Offered 


PoRTLAND, OreE., Dec. 17.—The Strong, 
Carlisle & Hammond Co. has announced that 
the Moore Dry Kiln Co., North Portland, Ore., 
has taken over the agency for Mac-It heat- 
treated steel screws, and is carrying a large, 
well assorted stock at its North Portland plant. 
This stock includes hollow set-screws, square 
head set-screws, hexagon-head cap-screws, 
socket-head cap-screws, socket-head stripper 
bolts, and tool-post screws. These quality screws 
are said to be especially adapted to tractors and 
logging equipment, in addition to the high- 
speed production machinery in use today. These 
screws are made from Mac-It alloy steel, which 
possesses remarkable strain- and wear-resisting 
qualities. The heat treatment penetrates 
throughout the structure of the screw, so that 
the center has the same sturdy toughness as the 
outside. All screws are milled from the solid 
bar, and have accurate die-cut threads. The 
Moore Dry Kiln Co. announces that an illus- 
trated catalog featuring Mac-It heat-treated 
alloy steel screws will be sent promptly upon 
request. 
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Best Wishes From 


‘NEWMAN 






















































































The producers of “Newman” dense 
grain old fashioned Longleaf and 
velvety soft “Bude Quality” Shortleaf 
desire to take this opportunity to ex- 
tend to lumber friends everywhere 
heartiest good wishes for a Christmas 
Season full of cheer and a New Year 
of returning prosperity. We dedicate 
ourselves to do our part in restoring 
business by offering the best possible 
values at all times. 


J.J. Newman Lumber Co. 
BROOKHAVEN, MISS. 


Eastern Sales Office: SCRANTON, PA. 
Also Selling Famous “Bude Quality” Shortleaf Stock 
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BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 


















The Largest Stock in the 
Entire Industry 
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Greetings 


To one and all, may we ex- 
tend our heartiest best 
wishes for a delightful Holi- 
day Season — and a New 
Year full of new opportunity 


and advantages. 


We pledge ourselves to con- 
tinue to maintain the highest 
standards of quality in our 
manufacture and to service 
our customers conscientiously 
for their best interests. 


MOORE-KEPPEL & CO. 
ELLAMORE, W. VA. 


Ample Stocks 
Quick Shipments 





CHERRY RIVER BOOM 


& LUMBER CO. 
Penna. Bldg., PHILADELPHIA, PA. 


Hardwoods, Hemlock, Spruce, 
Oak and Maple Flooring 
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WestCoastWaterborne 


SEATTLE, WASH., Dec. 17.—The Pacific Lum- 
ber Inspection Bureau has issued the following 
report of waterborne shipments from the North- 
west during November: 











Domestic 
INTERCOASTAL— 1932 1931 
Atlantic coast ...... 63,116,039 73,981,585 
COASTWISE— 
CUBMOPRIG. oon cs ccccce $8,562,662 62,084,986 
BR acekecevevews 153,178 41,218 
OTHER— 
Panama Canal Zone. 240,535 604,846 
Hawaiian Islands .. 1,183,693 2,269,163 
Philippine Islands... ...... 211,268 
Pee EO asccsccce Bt 83})3)  wkeees 
Unclassified ......ese- 29,983 270,765 
Total domestic ..... 116,037,007 139,463,831 
Export 
ORIENT— 
re ee 13,856,529 21,575,120 
WEN ik nb Kicks wdee ee’ eee 31,785,227 
Ee ns Se eal) gel 50,378 18,849 
EUROPE— 
United Kingdom ....10,704,304 9,810,324 
Norway and Sweden ee 8 8=—s_s einen 
DE .neseewecs 106,250 62,725 
eee 411,094 223,734 
BEOEEMMIE cccccscccnee S8CRCCS 1,502,268 
. 2,682,087 3,389,295 
NE - xa wesw a paw we 676,121 153,409 
OO EES eee 59,410 281,506 
ee eta heen. « swindled 304,868 
Unclassified ee 2 08©=—«s«Cw wwe 
LATIN AMERICA— 
South America 
(east coast) .. . 3,182,427 1,544,592 
South America 
(west coast) .... 570,774 1,182,562 
So a ee eee 
West Indies 512,266 1,358,832 
Mexico ...ce<. es 60—i(Csé orn 
AUSTRALASIA— 1932 1931 
PENI. 254460 .. 16,145,211 4,801,886 
New Zealand ..... . 167,063 110,234 
South Sea Islands... 444,082 118,169 
AFRICA— 
MOeth. ACFICN 2.5.06. 1,254,741 515,129 
Total foreign 81,624,049 — 78,738,729 
Grand totals ..197,661,056 218,202,560 


December 24, 1932 


Districts of origin of shipments during No- 
vember, 1932, are given as follows: 
Lumber Logs 
Domestic Export and Bolts 





British 
Columbia.. 107,600 31,534,889 1,123,836 
Washington.. 85,703,310 37,435,108 1,772,251 
eee 30,226,097 12,654,052 1,435,825 
Totals ....116,037,007 81,624,049 4,331,912 


Following are lumber footages for the first 
eleven months: 1932, 2,123,096,649 feet; 1931, 
3,388,375,704. 





Western Pine Summary 


[Special telegram to AmerIcAN LuMBERMAN] 
PORTLAND, ORE., Dec. 21—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended Dec. 17: 
Average number of mills reporting, 1141: 


Total production for two weeks. 30,844,000 
ESOS Ee ee 41,581,000 
ee SOE ois ec acnveesenea< 38,749,000 
Report of average of 103 mills: 
Average weekly capacity........ 130,981,500 
Weekly average for 3 previous 

SINE: id's & hea Oe wena Meroe em oe 32,458,000 


Actual production, weekly average 15,344,000 
Report of average 114% mills: 
Average weekly production...... 61,357,000 
Unfilled orders—Dec. 17 (115 mills) 104,667,000 
Weekly average of identical mills, average 
number 103: 
-—Two Weeks Ended—— 
Dec. 17, 1932 Dec. 19, 1931 


Production .....<.... 15,344,000 13,604,000 
SMIMMOMIM ..ccccccae 20,276,500 27,319,000 
Orders received..... 18,990,500 31,695,000 
Identical mills: 
Production, weekly average for 3 

previous years (average num- 

Ber @f wattee, FIST << ccsecscse 61,357,000 

On Dec. 17, On Dee. 19, 
1932 1931 

Unfilled orders (115 

 “woegiewenca aan 104,667,000 143,698,000 


North Mills Cut for Employment Only 


MitwaAvukeEgE, Wis., Dec. 19.—Although log- 
ging conditions in northern Wisconsin and up- 
per Michigan are ideal this winter, according 
to reports received here, the cut will be cur- 
tailed considerably because of the surplus lum- 
ber stocks and the small demand from con- 
sumers which mills are well able to fill from 
present stocks on hand. Some lumber com- 
panies will do a little cutting but largely as a 
measure to provide part time employment. 
Few of these saw mills will be operated, as 
in most cases there is enough lumber in pile 
at the mills for immediate needs. On the 
other hand, a number of lumber companies will 
operate planing mills to provide employment 
and in a few cases to take care of current 
orders. 

The Brooks & Ross Lumber Co. has defi- 
nitely decided not to engage in any logging 
operations this winter because of large stocks 
of lumber in its yards at Schofield, Wis. The 
company will operate its planing mill but the 
sawmill will be idle. 

The Stange Lumber Co. has completed over- 
hauling its mill at Merrill, Wis., and started 
on a run that will last until March on a part 
time basis. About 120 men will work in two 
crews, each working three days a week, alter- 
nating daily to spread employment among the 
greatest number of men. 

The Kinzel Lumber Co., of Merrill, will 
start its mill possibly after the first of the 
year. Activities of the company at present 
are concerned with work in the Newwood 
country where a crew of about forty men is 
cutting pulp wood and tie cuts. 


RHINELANDER, Wis., Dec. 19.—While reports 
from every section indicate that there are on 
hand ample stocks of dry hardwood, hemlock 
and pine, a number of mills and logging opera- 
tions are either working, or preparing to be- 
gin work, largely to provide some employment 
for their labor. The Gagen Lumber Co., Gagen, 


Wis., announces that it will buy some logs, 
mostly softwoods, to be delivered at its mill. 
The C. M. Christiansen Co., of Phelps, Wis., is 
doing some logging, and the sawmill soon will 
begin operation. This company also is operat- 
ing its chemical plant and, instead of shipping 
this material in tank cars, is doing its own re- 
fining and selling direct to retail concerns. Mr. 
Christiansen reports that the camps and mills 
are being operated only for the purpose of 
giving employment to people in that commu- 
nity. 

Trout Creek, Micu., Dec. 19.—The Weid- 
man Lumber Co. has resumed day and night 
operation of its mill here and also of the mill 
at Ewen, which it recently purchased from 
citizens of that town who had bought the mill 
property to keep it intact after the Brunswick 
Lumber Co. had ceased operations there in 1929. 
They will cut only hardwood timber owned by 
the General Motors Corporation, and the mill 
at Ewen will cut timber for General Motors 
plants at Flint and Detroit, Mich., and Cleve- 
land, Ohio, exclusively. All the timber to be 
cut is in Ontonagon County, and because the 
purpose of the enterprise is to relieve the acute 
unemployment situation here, only Ontonagon 
County men will be hired. [First chance was 
given to those men who have been receiving 
aid from county charities. This definite an- 
nouncement was made here by J. S. Weidman, 
jr., president of the company, to forestall any 
possible influx of laborers from elsewhere. It 
is believed that soon a thousand men or more 
will be employed on a “staggered” basis, which 
will permit a married man to work long enough 
to make $30 a month and a single man, $15. 

Mr. Weidman unreservedly gave credit for 
the enterprise to the motor corporation, which 
not only owns the timber but also provides the 
major market. The arrangements, pending a 
long time, were completed a few months ago 
after Mr. Weidman went to Detroit for a 
conference with General Motors officials. 
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National Production, Shipments and Orders 


Wasuincrton, D. C., Dec. 19.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Dec. 10, and for 
forty-nine weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics 
of identical mills for the corresponding period of 1931: 












































TWO WEEKS Average No, Production Percent Shipments Percent Orders Percent 
Softwoods: of Mills 1932 of 193 ae 1932 1931 . 1932 of 1931 
BeMtNOrn FiO. AGGOCIRSIOR: 6.6 n6 60 cc cccvcces 95 38,568,000 98 37,782,000 114 37,876,000 117 
West Coast Lumbermen’s Association........ 201 95,938,000 74 92,040,000 72 117,069,000 Sa 
Weeterm Fie BOGOCHGIOE 6oc ccc ctececwsices 102 37,071,000 132 45,777,000 sO 11,616,000 70 
Northern Pine Manufacturers................ - wéitgteenemmetaes He 3,048,000 94 2,425,000 73 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 489,000 ot 778,000 G1 601,000 AG 
I: IID oda ioto Sie oa aoe AR how pled 121 172,066,000 S7 179,425,000 Si 199,587,000 S38 
Hardwoods: a one on nad , . 
Hardwood Manufacturers’ Institute.......... 182 16,033,000 66 22,682,000 «8 20,099,000 “o 
Northern Hemlock & Hardwood Mfrs.’ Axsn.. 16 125,000 20 »732,000 oe 1,565,000 mead 
GE ED, cb wns c eed ee nee eneees dea 198 16,158,000 64 24,414,000 76 21,964,000 67 
I RE en ies ccna eran pes enw eee 603 188,224,000 S4 203,839,000 SO 221,551,000 SI 
FORTY-NINE WEEKS 
Softwoods: as we r19 
Southern Pine Association............ : . 105 967,381,000 71 1,181,329,000 6s 1,188,512,000 od 
West Coast Lumbermen’s Association ean 201 2,594,670,000 56 2,964,191,000 o1 2,928,428,000 pn 
Western Pine Association...............c-- id4 1,267,557,000 60 1,693,189 2 1,648,862,000 Lr 
Northern Pine Manufacturers..............- 7 27,301,000 27 91,895,000 ph $3,733,000 ‘1 
Northern Hemlock & Hardwood Mfrs. Assn.. 19 18,691,000 22 41,295,000 68 38,675,000 68 
Total softwoods cover erer eee eeee see eees 136 1,875,600,000 59 5,971,899,000 GF 5,888,210,000 69 
Hardwoods: = 
Hardwood Manufacturers’ Institute......... 158 352,919,000 56 524,738,000 69 507,394,000 G7 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 26,373,000 28 61,330,000 65 56,458,000 60 
Tate WAND oko 5 sok es sk a eens semen 177 379,292,000 52 586,068,000 GS 563,852,000 G6 
SO WN 5556s a. 9-0. 05.6 w Oe oer ee eaaabaes 594 5,254,892,000 5S 6,557,967,000 G7 6,452,062,000 Go 
] 
Relation of Unfilled Orders to Stock West Coast Revi 
Wasuincton, D. C., Dec. 19.—Following is a statement for five associations of the gross stock [Special telegram to Amertcan LuMBERMAN] 
footage Dec. 10, and the percentage relationship of unfilled orders to stocks: SEATTLE, WasH., Dec. 21.—The 217 West 
aay Pail q ae Orders of | Coast Lumbermen’s Association mills giving 
Association— pn pr ll ye a Nara i production, shipments and orders during the 
BOULROTN FINS AMBOCIBTION 6 ciike cc ccsiecccssisss 95 436,727,000 14,253,000 10 two weeks ended Dec. 17 reported: 
West Coast Lumbermen’s Association........... 171 981,252,000 171,974,000 18 Production 91,197,000 
W estern Pine ER are eee 111 1,329,478,000 99,869,000 8 Shipments 78,182,000 14.27% under production 
Northern Pine Manufacturers. eee reer j 7 181,424,000 7,208,000 4 Orders 114,635,000 25.70% over production 
Hardwood Manufacturers’ Institute............. 208 903,633,000 92,799,000 10 wes ‘ ; 
A group of 322 mills whose production re- 
ports for 1932 to date are complete, reported 
, as follows: 
3 Average weekly operating capacity.285,577,000 
OO INgS ercen ore an U Average weekly cut for 50 weeks— 
ROER viscie wees Ceo eorarevesesercees 108,072,000 
[Special telegram to AMERICAN LUMBERMAN] eae were penincass ses ogee 5 62,182,000 
r da . es . _ Pa - Average cut for two weeks endec 
hs ASHINGTON, D. C., Dec. 22.—Six associations for the two weeks ended Dec. 17 reported as | RT Ms ee ee a i eres 49,406,000 
IOLIOWS: > ° a. ‘ . me 
; Week No. of ; ad ; A group of 217 mills, whose production for 
a . senna al , :' hain oy goypeorrey penta Benge et | the two weeks ended Dec. 17 was 91,197,000 
So 1ern Pine Association (North Carolina ec. 05 20,466, 7,565, ) 9,353, foe > istri ; - £ rc 
RPE IED Seneca ic brd\acn.e debe ean anoeena Dec. 17 95 18,453,000 14/328°000 14,200,000 fest, ceported Gatrmution as sense filled 
a ~ , . . - - - - “ e - “ 1 e 
West Coast Lumbermen’s Association...... Dec. 10 217 47,025,000 41,051,000 50,617,000 Shipments Orders Orders 
Dec. 17 217 44,172,000 387,131,000 64,018,000 er 21,546,000 26,270,000 43,870,000 
Western Pine Association (Inland Empire Dec. 10 111 16,670,000 20,861,000 18,170,000 Domestic ; ‘ 
Ee eee eee Dec. 17 115 13,285,000 19,549,000 19,746,000 cargo ... 29,406,000 46,718,000 94,265,000 
Northern Pine Manufacturers.............. Dec. 10 S nae 1,543,000 1,050,000 | Export ... 19,223,000 33,640,000 = 91,536,000 
Dec. 17 7 1136000 1141000 Local ..... 8,007,000 ESGt,08e 830s Hee ae 
Northern Hemlock & Hardwood Manufac- Dec. 10 12 227,000 164,000 234,000 78,182,000 114,635,000 229 671,000 
CUOGUN DD ORINNIOU 6 isi cca disc hecesdsaas Dec. 17 13 348,000 226,000 202,000 ae eat . 
ids pcies \daumaucienmnes A group of 201 identical mills whose reports 
NEE ick cae madeeee uanieeawic ee ae he pees Dec. 10 450 84,388,000 81,184,000 89,424,000 | of production, shipments and orders are com- 
Hardwoods Dec. 17 447 76,258,000 72,370,000 99,307,000 plete for 1931 and 1932 to date, reported as 
Hardwood Manufacturers’ Institute........ Dee. +10 244 9,821,000 13,348,000 11,269,000 follows: 
Dec 17 Not available Average of two 
Northern Hemlock & Hardwood Manufac- Dec. 10 8 oetieens 633,000 693,000 weeksended Average for 50 weeks 
a es «vk oo oes bes cevnces Dec. 17 ee os oe 686,000 360,000 Dec. 17, 1932 1932 1931 
—- —_—__—. Production 44,968,000 52,763,000 93,768,000 
IS a ca Srnds io bok Gerard ar ad ee os here ST Dec. 10 256 9,821,000 13,981,000 11,962,000 Shipments 38,454,000 60,024,000 97,740,000 
Dec. 17 Joe e/a Geared 686,000 360,000 Orders 56,938,000 59,819,000 93,762,000 














BALANCE YOUR ASSORTMENTS NOW! 


Longleaf Pine Lumber and Dimension 
Shortleaf Pine Finish, Trim, Mouldings 
Tremont Shed and Yard Stock Items ALL IN 
o Oak and Gum Trim and Mouldings ONE CAR— 
Mixed Car 


Red and White Oak Flooring, Plain or Quartered 
Industrial and Railroad Timbers Our Specialty ORDER WHAT 


2 
Ser oI1ce White and Red Oak, Black Gum, Tupelo, Red YOU NEED 
Gum, Cypress, Elm, Beech, Hickory — Air 
Dried and Kiln Dried 


TREMONT LUMBER COMPANY 2roc#eLtLe, Louisiana 


CHICAGO OFFICE: 307 North Michigan Avenue 
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New England Trade News 


[F. J. Caulkins] 


Boston, MAss., Dec. 19.—With the tempera- 
ture last week playing around the zero mark, 
and southern New England blanketed with 
snow, the lumber industry has gone into win- 
ter quarters several weeks ahead of usual. All 
branches will now turn their attention to the 
annual inventory. It is known that practically 
every lumber yard in New England is carrying 
a stock that is far below normal. The chief 
softwood staples are West Coast fir and 
hemlock, and total receipts for August to De- 
cember will surely be less than half those of 
one year ago. While there is very little price 
strength for the softwoods, the “firm price” pol- 
icy being rigidly followed by both the West 
Coast shippers and those at the northeastern 
spruce mills, will have its effect in winter and 
spring transactions. 

West Coast Fir Hemlock—The West Coast 
price situation is fairly well stabilized at the 
mill end, Buying at yards served through 
Boston is at the seasonal low ebb. That 
there is need for replenishments at many of 
the yards is reflected in the list of schedules 
now coming to many of the wholesale offices. 
Base prices at Boston is close to $16 off page 
12%, of the West Coast manual for the small 
scantling sizes; $16.50 off for 2x6- to 12- 
inch, and $17 off for 3-inch and thicker. There 
has been some steamer space available as 
low as $8, but the Conference rate has been 
continued through January at $10.56. Advices 
today from the West Coast to Boston offices 
indicate that the ‘firm price” group is 
holding strictly to its base price level, For 
fir and/or hemlock boards, f. o. b. the Boston 
docks, demand is light and offerings are 
equally so. No. 1, 8- and 10-inch, matched, 
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We're — the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 





— We also invite orders for Northern Pine, Spruce, 
Pleoring 





Menntecuren 'temlock, Cedar Posts and Poles, Lath, Shingles, and 
Ameciation = “Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exchange 
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‘Tron Mountain, Mich. 
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sells at close to $17; No. 2, $15.50; No. 3, $14. 
The square edge boards are 50 cents lower. 
December receipts to date at the Wiggin 
Terminal and Army Base were approximately 
seven million feet, against three and one-half 
million for all November. 


Eastern Spruce.—The ‘firm price” basis 
upon which Maine and Provincial mills are 
operating is being fully maintained. Many 
orders sent are being returned as showing 
a delivered price below the “firm price” list. 
All of the mills have a fair stock of regular 
yard sizes, as well as boards. Most ship- 
ments are to industrials and run largely to 
board and crating stock. The base price for 
vard schedules under 8-inch, and under 20 
feet, is $32. The small random scantling 
is held uniformly at $23; 6-inch, $24; 8-inch, 
$26; 10- and 12-inch, $31@34. Above prices 
call for delivery at points taking 
of freight. 


fjoston rate 


Hemlock.—There are limited offerings of 
eastern hemlock boards, and the eall is 
equally light A good run of Maine clipped 
boards in 12-, 14- and 16-foot lengths should 
be quoted at $20@22, with the shorter Ver- 
mont boards at $194@20. The chief competi- 
tor of these boards is the West Coast article, 
available at a much lower price. 


Lath and Shingles.—The lath supply at 
northeastern mills is ample for a light mid- 
winter demand, There is no tendency to 
shade prices on standard lots, though there 
is an occasional under-priced offering to clear 
up a mill stock. tegular quotations for the 
11%4-ineh size are $3.75, and for the 15-inch, 
$4@ 4.25. Eastern white cedar shingles are 
steady at $4 for extras; $3.25 for clears, and 
2.50 for 2nd clears. For the West 
red cedars, all-rail, there is talk of 
early advances from the low of $3.04 for the 
16-inch XXXXX, and $3.44 for the 18-inch 
Perfections, delivered at Boston points, but 
most sales are apparently made at these fig- 
ures today. For the waterborne red cedars 
there is an active demand, and supply is 
scant, with the asking price $2.85@2.90 for 
the 16-inch, and $3.13 for the 18-inch Per- 
fections. 


Maple Heel Steck.—Buyers are testing the 
market in an effort to fix the price level for 
the new season. Competition among sellers 
is keen. A fair run of 2-inch air dried may 
be had as low as $62.50, but most shippers 
are holding at $65@75, the latter price be- 
ing for bright clear lumber, of plump thick- 
ness and kiln dried. 


Pine Boxboards.—With light offerings and 
a lighter demand, the market may be prop- 
erly classed as in fair balance, but, as many 
operators are out of action this winter and 
the carry-over of unsold stock from last 
season’s sawing is far below normal, sellers 
are holding for $14 for inch round edge. For 
inch square edge of the box grade there is 
a fair call at $210@25. Maine operators are 
developing a new interest in graded pine, for 
which the old “Pine Tree State” was famous 
long before spruce was king in that section. 

The annual meeting of the Massachusetts 
Wholesale Lumber Association will be held 
at the University Club, Boston, on Wednes- 
day evening, Jan. 11, with W. W. Schupner, 
of New York, secretary-manager National- 
American Wholesale Lumber Association, as 
guest speaker. There will be other speakers, 
also a talking picture presenting the story 
of rope-making as seen at the big plant of 
the Plymouth (Mass.) Cordage Co, 


The Madawaska Co., at Van Buren, Me., is 
cutting thirty million feet of logs at the 
headwaters of the St. John River, to be 
driven to the mill in the early spring. The 
Madawaska Corporation, with three mills in 
the Province of Quebec, is cutting ten million 
feet for its mill at Carlton. The cut for this 
mill one year ago was thirty million feet. 

D. William Brainard, of Thompsonville, 
Conn., has retired from the setifng staff of 
Rice & Lockwood Lumber Co., ef, Springfield, 
Mass., to resume the management of the 
Enfield Lumber & Coal Co., at uypsoy ville, 
He had visited ‘the trade in cr Gt- for 
the Springfield house, and has "heen suc- 


ceeded in that field by Francis At’ Donovan, 
who will continue to reside in Hamden, Conn., 


December 24. 1932 


‘phone NEw HAVEN 2-1046. Most recently Mr. 
Donovan had been with the Frost & Davis 
Lumber Co., of New York, prior to which 
he had, for several years following the war, 
represented the old spruce house of Stetson, 
Cutler & Co., of Boston, handling all of its 
water business at Long Island Sound ports. 
He will now cover all yards in Connecticut, 
and. will handle the complete Rice & Lock- 
wood line of both rail- and waterborne soft- 
woods, 


Bids were opened at the Boston State 
House on Dec. 14 for four carloads of inch 
No. 1 common and better birch, to show 16 
percent FAS. The stock was for use in the 
woodworking shops of State institutions. The 
low bidder was Denison-Cannon Co., 176 Fed- 
eral Street, Boston, to which contract will 
be awarded. 


Fire late Thursday night, Dec. 15, swept 
through the main plant and office building 
of the Norfolk Lumber Co., at Stoughton, 
Mass., causing an estimated damage of 
$60,000. About $15,000 worth of lumber, and 
hardware valued at $25,000, was included in 
the destroyed stock. The lumber company, 
headed by Charles E. Dodge, had held a very 
successful Home Remodeling Exposition the 
previous Friday and Saturday in the Town 
Hall. 


Fire on Dec. 17 destroyed the box factory 
of George W. Piatts, at Troy, N. H. He esti- 
mates his loss at between thirty and forty 
thousand dollars. 


Russell Moseley, former president of A, T. 
Stearns Lumber Co., of Neponset (Boston), 
Mass., now in the wholesale business, has 
moved his Boston office to the Boston Con- 
solidated Gas Building, 250 Stuart Street, in 
the Park Square section. 


kk. H. Drew, in charge of the Wiggin Lum- 
ber Terminal, in Charlestown, is back at his 
desk following a major operation performed 
on Oct. 1. Mr. Drew saw much service in the 
World War, and traces his recent disability 
directly to that service. 

The Watertown (Mass.) Lumber Co. (Ine.) 
has just been chartered under Massachusetts 
laws; 250 shares, no-par. This is one of the 
older yvards in the Boston district, founded 
by Royal Gilkey, and passed to Chester 
Sprague & Co. in 1892. The business was 
incorporated in 1902 as Watertown Lumber 
(o., With A. Ek. Noble as secretary and mana- 
ger, and in recent years he has been its ex- 
ecutive head. The new company takes over, 
from the receivers of the old company, the 
goodwill, stock and equipment, and will con- 
tinue the business at the old location, under 
the management of Mr. Noble 


Baltimore, Md. 


Hardwood Exports.—W hile orders for hard- 
woods are being received from abroad in suf- 
ficient number to maintain the volume re- 
corded in September and October (there was 
some slight slowing up in November), for- 
eign brokers also make it plain that demand 
for American woods is held down by the 
competition of Russian and Japanese oak. 
United Kingdom trade in poplar panels is 
affected by the inroads of African mahogany, 
which enters the United Kingdom free of 
duty, and sells on a sterling exchange basis. 
Japanese oak has a texture similar to the 
best northern oak, it is claimed, but sells at 
4 shillings 3 pence a cubic foot, against 6 
shillings for American No. 1 common and se- 
lect. Figures on October exports from Bal- 
timore show that there has been some im- 
provement in the forwardings despite all the 
handicaps, with the total declared value of 
shipments materially greater than that for 
September. They furnish evidence of the 
tendency abroad to take cheaper grades. At 
one time, nothing but prime No. 1 stocks 
would be contracted for; with the inspection 
very rigid, while at present No. 1 common 
and selects generally fill the bill. 


Adds Hog Fuel Department 


CHEHALIS, WasuH., Dec. 17.—The General 
Lumber Co. plans to start construction of 
hog fuel department at its plant here next 
‘week. The new department will have a capac- 
ity of eighty units“of Hog fuel daily. Plans are 
also under consideration for addition of a new 
sdwmill unit to the plant. 
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USIES CHANGES, CORPORATION 


New Mills and Equipment ore. Portsmouth- -National Ship Building ALABAMA. 


Spear interested. 





WASHINGTON. Friday Harbor—T. K. Robe 
sawmill business taken over by Alfred Coffelt and 
Frank Tift. 

WISCONSIN. Rayfield—Bayfield Manufacturing 
Co. name changed to Bayfield Lumber Co 











New Ventures 


Andalusia—Pensacola Lumber & 


- : : Timber Co., Pensacola, Fla., has opened :¢ ber 
; ; wet ; es "= rAS QTON Ses : , s . 2 , nSé a, a., has pened a lumber 
CALIFORNIA Kmigrant Gap — The rahoe wu =e — noe hipbuilding aid yard here and is buying hardwood in this section. 
re » >; “ er ‘ P *k Zui ry &: q , . : ’ * , . . 
seamed shag jal > — Range a Seattle—John Davis Estate (Ine.); $99,999. CALIFORNIA. fresno—Seeley Lumber  Co., 
this point a , teal estate and logging. Blackstone Ave. 
Oakland dD & A l.. Hildebrand plan rebuild Seattle—Western Logging Co.; $12,000, George Inwood—Midway Station Lumber Co, 
) ing planing mill : Miller interested. I l.os Angeles—Anawalt Lumber Co., 11806 Pico 
& a . ‘ : a 7 : r ‘ 4 sival. 
rLORIDA. Carbur—Sawmill being erected by ( ANADA. British _Columbia, Vancouver Stave Menlo Park—Menlo Mill & Lumber Co 
Cc. K. Tucker, of Dowling Park, with capacity of Lake Cedar (Ltd.), 1725 Marine Building San Francisco—Big Lake Box Co 2°60 Cali 
20,000 to 25,000 feet of lumber daily. Will cut j hs 


fornia St. 
: pine and cypress. . h Valley Springs—Pacific 30x Corporation estab- 
Mulberry (P. O. Lakeland)—A,. J Peddy will Business Cc anges lishing local branch; headquarters San 


erect planing mill. wrnaciae 


"Ts ~~ > in | ille 7 aa. om . FLORIDA. Haines City—-T send Sas 
Tampa—J. 1. Pailtipe, rhomasville, ye adie \LABAMA, Demopolis—Commercial Lumber & Lumber Co soentien ak uae 4 hoc re 
ported to be interested in*establishment of hard- (9 pought by E. O. Eddins, who will operate it as [Lake Wales, — a 
wood milling and distributing center here, the Cash Lumber Co - = 
wae 7: ee : : age : ; : INDIANA. Indian: lis—A lliex aterials C 
LOUISIANA Shreveport—Weaver Bros. Lum- CALIFORNIA. Kingsburg—Kingsburg Planing °112 seetdimmmeaiiaann oe Allied Material Co., 

, ber Co. mill at Flora, La., is being rebuilt. Mill purchased by C. A. Olson. plete tas ; . ° 

MASSACHUSETTS Worcester—H. H. Dyke Los Angeles—Belvedere Lumber & Wrecking Co. ; lOWA.  Cincinnati—Fisher Lumer Co.; head- 
Lumber Co. plans erection of a planing mill and John W. Crenshaw sold interest to Thomas F. quarters Centerville. 

1 } W: “] , ‘ , — ‘ . 
storage house. Crenshaw and W. D. Pipkin. foo a oo—Flour City Box & Crating Co. (Inc.); 

OHIO. Lathan—O. M. Shumway is rebuilding Los Angeles—Pyramid Furniture Manufacturing feadquarters Minneapolis, Minn. 
sawmill recently destroyed by fire. Co. name changed to Western Juvenile Furniture MISSISSIPPI, Crystal Springs—Crystal Springs 
; : ; : ‘ Manufacturing Co. ( ) Lumber Co. 
TENNESSEE. Johneon City—The U. 8. Bobbin ““#"Ufacturing Co. (not inc.). vhs ; : 

' & Shuttle Co. is completing auxiliary plant to _ COLORADO,  Louisville—Grill Lum»er Co, clos- MONTANA. Great Falls—Roy Anderson erecting 
utilize hard maple for manufacture of textile plant ing local yard end of December. buildings and yard, to be operated as the Roy 
equipment, Simla—Gray Lumber Co. succeeded by Foster Anderson Co., at Ninth Avenue North and Twenty- 

nae ‘© - is ooenes “F oe Nida, if Stree “ 

VIRGINIA. Hopewell—W. L. Broaddus (Inc.) ‘umber Co., headquarters Kansas City, Mo sees cate ; 
is reported in the market for woodworking ma- MTAORIDA, Bartow—N. B. Childs Lumber Co NEW JERSEY. 3elleville—Millwork Supply Co. 

, chinery. sold to Townsend Sash. Door & Lumber Co., head- Whippany—Russell & Blauvelt (Ine.) 

Louisa—J.  §. Purcell is rebuilding a quarters at Lake Wales OREGON. Newberg—Curtis Houser ‘has en- 
burned planing mill, installing band resaw, plan- ILLINOIS. Chicago—-Royal Box Co, succeeded gaged in lumber, sash and door business on corner 
ers, matchers, trimmer, engine etc. ‘ by Royal Continental Box Co. of First and Main Streets, 

Martinsville—The Bassett Furniture Co. plans re- 


Janesville and Lerna—H. Bb. Grafton Lumber Co 


3 pbuilding plant recently destroyed in $460,000 fire. succeeded by Garnet Grafton. C Iti 
- WASHINGTON. Centralia—Eastern Railway & Milledgeville—Simpson-Powelson Lumber Co. suc- asuaities 
Lumber Co, plans rebuilding planing mill. ceeded by A. B. Puterbaugh Grain Co. -- a ; 
n { tem The Olympic Hardwood Co. has es- : Rie ; orvaee sll ARKANSAS. Cotton Plant—The shipping and 
FO aon eet caval: See eae , a) os a — oe Panel Co.; A. storage building of Southwestern Veneer Co. has 
Spokane—Inland Fixture Co., interior woodwork pets - of a Stout ird ane } Dur>in purchased been damaged by fire about $25,000. 
: inufacturer, will erect a new $30,000 plant Naw Albeny—tndlema Vencer & Panel Co. A: 0. CALIFORNIA, Hanford—Jack Walker planing 


Binford and J. C Bird sold stock. mill suffered fire loss estimated at $5,500. He 


. “Seated ee . atl _ ; 5 : anticipates rebuilding the mill. 
dl Incorporations New Albany Roberts-Delaney Veneer Co for- 


e merly J. N. Roberts & Sons Co. o ee ga Antrim—G. M. Johnson Lumber 
: A os . 0. mi yurned, with estimated damage of $15,000 

y ALABAMA. Mobile—Mobile Paper Mill Co.; cap- IOWA. Hubbard—Townsend-Merrill Lumber Co OKLAHO) , a See ; sg poe 2 
ital $60.000. R. E. Hartman interested purchased by Moser Lumber Co., with purchasing “ A. Asven—Accorge D. epe Lambe 


Co, yar amag y fire; ss estimated ¢ 3 
department at Eldora. oO. 3 d damaged by fire; loss estimated at $30,000. 



































CONNECTICUT. Wallingford—Wallingford Lum- Washing ha aes : i , Broken Bow—Choctaw Lumber Co. pine plant 
) ber & Mason Supply Co. (Inc.). Incorporators me. Vasat ce ae Bh wed ponte gg Pauls on destroyed by fire about $125,000, partly covered by 
- Ruth Skolnick and William F. Welch of New hades tia C08 es sumber Co., with head- insurance. Planer and other parts not damaged. 
e Haven, and Howard J. Sallies, of West Haven a sadn insti eri OHIO, Gallipolis—O. A. O'Dell's lumber yard and 
d : . . = " - KENTUCKY. Lexington—E. R. Spotswood & Son planing mill destroyed by fire; loss $35,000. Plan 
. FLORIDA. Vero Beach—T. E. Jun (Ine.) (Inc.) sold to ©. W. Bruce Lumber Co. (C. W rebuilding. 
: ILLINOIS Dallas City—Utility Handle Co Bruce, owner) VIRGINIA. Louisa—J. S. Purcell planing mill 
on ame name MISSISSIPPI. Monticello—Monticello Veneer Co destroyed by fire. Loss partially covered by in- 
Tr Morris—Stephen Lumber & Fuel Co succeeded by Mo ‘e "enee ‘lyw 30x surance, 
lorri I 1 1 \ Monticello Veneer & Plywood Box - F 
_- Villa Park—Christian & Adams Lumber Co. Old Co. (Ine.). Stokesland—Piedmont| Lumber Co. plant  de- 
c= concern. tolling Fork--M. lL. Virden Lumber Co. (Inc.) stroyed by fire. Loss $30,000, partially covered by 
r INDIANA Indianapolis—Sears Corporation changed name to Service Lumber Co. (Ine.). ssaaaa Sian erection of sawmlll te cost seem 
. Owensville—Owensville Lumber & Coal Co MISSOURI. Burlington Junction Fergus sina. : 
os g ; ‘ guson TAS oe " ste ao Lee . , 
. ty Staples Lumber Co.: C. T. Ferguson purchased in- Ln ge pe oe = norm of the 
MAINE. Bangor—St. Francis Lumber Co.; $50 terest of 1. ©. Staples and will conduct business estimated at $250,000. feniae | i, ‘shinies 
oy e.. - a ee ee ae ee under name of Ferguson Lumber Co. s rated at $250,000. aning mill, shingle mill, 
‘ Henry is } . a mee power plant, dry kilns, considerable finished lum- 
Bangor, treasurer OHTO, Cleveland—-Willson Avenue Jumber Co ber and other company buildings were saved, 
MARYLAND. Baltimore—Charles C. Freeland & changed name to American Lumber Co. Loss is practically all covered by insurance. Com- 
Sens (Ine.), 2517 Hamilton Avenue CKLAROMA. Durant Sutherland Lumber Co. puile. officials intimate mill probably will be re- 
MASSACHUSETTS, Boston—Roston Burial Case 22d Durant Lumber Co. yards sold to H. D. Lind- 9 "EE ' 
Prey ——- ra a : , ton Duria . sley, ir, of Dallas, Tex. The yards will be pce Renton—Puget Sound Lumber Manufacturing Co, 
a ees ; bined and operated as the Durant Lumber Co. sawmill suffered fire loss estimated at $75,000. 
f- MI¢ HIGAN, | Detroit—K« onomy Millwork & Skiatook—Superior Lumber Co. sold to Tulsa Aberdeen—Major part of Schafer Bros. lumber 
Lumber Co., 6428 Epworth Boulevard, Rig Reel & Manufacturing Co.; headquarters Tulsa mill destroyed by fire. Damage estimated at 
e- Detroit—Marvel Coach Manufacturers (Ine.), asin aaa apy : : : : ; $150,009. Planing and shingle mills and: lumber 
AS 19034 Celestine. Pa is . AROLINA.  Batesburg—Collum, & boat, Hubert Schafer, moored alongside mill, were 
Kalamazoo—Building Materials (Ine.), 230 E snea ty M. Collum purchased interest of H. L. saved. Loss partially covered by insurance. 
r Catamoune Givest $100,000. She aly and will continue business under firm name 
dl NEW JERSEY ? B 7 Hua ~ . of Collum’s Lumber Mill —— 
NE JERSEY. sayonne—Hudsor y ver ¢ saana near 
he Mason Supply Co peor ay oe eel 157 West SOUTH DAKOTA Irene—Thompson Yard YE r Pop : xperime 1 + 7 
k. Sth Street interested. ; (Ine.) taken over by Central Lumber Co . ELLOW OPLAR On an experimenta tract ot 
” Kearny—Adoiph Bobbin Co ; Freeman Central Lumber Co. sold to Thompson five acres in Knott County is reported by the 
‘y, North | Arlington Berman Lumber & Coal Co po pa , Experimental Station of the University of Ken- 
( < e F 2i Arg > *lace srestec SNAS. Sz y Fi Texas . a ° ra 
of me id ompep . haart rgyle nee, — te waste ae gg = cage hag ned Cabinet tuckv to be growing at the rate of 478 board 
is NEW YORK. Brooklyn sgrownsvill« Building Pa edt Mill. & usii s and changed name wer Sonne ‘ 
he Material Corporation; Irving L. Levin, 129 East exas Mill & Lumber Co. leet per acre per year. 
re 2nd Street, New York City, interested 
at Brooklyn—Nicolay Sanitary Truck Body Corpo- 
6 ration, 
Pe srooklyn—Powsner-Rubin Flooring Corporation. — =| 
New York City—Craftswood (Inc.):; Marion Stone, 
il- John T. Macgregor and Herman Roth, all of 11 
mi - West 42nd Street, New York City. incorporators 
he New York City—Mesmer Millwork Co, (Ine.). In- oan ‘ . 
of corporators: Joseph Gelband, Norman Richards and —The present day requirements of 
bs Harry Mintz, all of 15 Maiden Lane, New York a : . 
) . ’ 
< City. the credit man demands a_ nation- 
the New York City—Hubbell & Cossick (Ine.). ° e . ° 
At NORTH CAROLINA. Thomasville—Finech Fur- wide service that is backed by prompt, accurate, reliable, up-to-date 
‘Ks niture Co., a division of Thomasville Chair Co . . r Tt : ° e e ° o,e 
no Wik eosache ol Witneme-dheneas okeel information. The New Blue Book, with offices in all principal cities, has 
0 OKLAHOMA. Miami—« e L ber Co.; $20 1 
on QKLAHOMA. Miami—Coyne Lumber Co.; i kept up with the trend. 
: OREGON. Lakeview—W oodcock Lumber Co.,; T 
$25,000; C. W. Woodcock interested Old coneern > is sa are = gag? . as > ‘ ; ati « 
Ketied<hiese Mahon Balle Ges eens here is no better place to secure reliable credit information than 
Charles E. Sand interested th " 7 1 
. . i1rough the industry's own service. 
SOUTH CAROLINA Charleston—John’s Island 8 . a5 
Lumber Co.; $500. R. W. Stephens is president 
ral and James Malvern Halsey is secretary and treas Th L b * 
r urer. e Lumbermen’s Blue Book, Ine. 
ext a, ENNESSEE. Klizabethton—VPaty Lumber Co.; 
9,000, J. CG. Paty, J. M. Thomas and Olive RP. i 
nar cogil EL 323 South Franklin Street, CHICAGO ; 
are TEXAS. Amarillo—Roberts & Olver incorporated Eastern Office . ree Se 
ee under same name. Grand Central Terminal + NEW YORK CITY 465 Stuart Bldg., TTLE, WASE. 
1eW Fort Worth—Durab!] Mop Corporati J Earl 
, abie Sop 0 oration; J. ar 


Fisher interested 
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and Air Deiead ENGELMANN SPRUCE 


WwW d t ional i ks i 
Sapehnnun Speen Baden Une asd Waa Pen 
We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 
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Tr y ~ & Dun for 
Maisel= Hardwood 
Lumber 
Cee i, 6CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guees at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


S11 Locust St. 220Se.State St. 537 Mer. Exch. Bidg, 
St. Louis, Me. Chicago, San Francisco, Cal. 


- —/ 































Loose Leaf Tally Books 


TALLY SHEETS with 
" #Waterproof Lines 
Samples and Catalog 
on Request 
Tally Cards Rules 
Crayon Gauges 
Rule Cases Hammer Stamps 
Pickaroons Marking Sticks 
Car Movers Leather Aprons 
Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Tuohy Ave. CHICAGO, ILL. 
Car Deor Lumber Rollers Sectional Board Rules 
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YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 








H. Valder, of Ellis & Burnand (Ltd.), Ham- 
ilton, New Zealand, has been appointed gover- 
nor of Rotary for that Dominion. 


C. F. Sullivan, lumber wholesaler of Buffalo, 
N. Y., left for a vacation in Texas and llorida 
and will be gone until next spring. 


J. H. Eddy, manager Kaul Lumber Co., Bir- 
mingham, Ala., has been chosen a director of 
the Birmingham Chamber of Commerce. 


Andrew J. Brady, jr., Buffalo, N. Y., vice 
president of Palburn (Inc.), has been ill at 
his home for several weeks, but is now im- 
proving. 


George S. Hays, of Longview, Wash., mem- 
ber of the executive staff of the Long-Bell 
Lumber Co., has been elected president and a 
director of the Longview Golf & Country Club. 


L. B. Morrison, of the C. D. Johnson Lum- 
ber Co., Portland, Ore., upon his return from 
an extended tour of the country, was quite 
optimistic in regard to business after New Year. 


Recent visitors to lumber offices in Buffalo, 
N. Y., included A. C. Winton, Winton Lum- 
ber Co., Minneapolis, Minn., and George Hol- 
den, McGoldrick Lumber Co., Spokane, Wash. 


C. M. Harmon, manager of the Hyak Lum- 
ber & Mill Work Co. of Olympia, Wash., was 
called to Berkeley, Calif., this month by the 
death of his mother, Mrs. Dana Harmon. Mrs. 
Harmon was a pioneer resident of California. 


Baker Fullerton, vice president Bradley Lum- 
ber Co., Warren, Ark., took a little vacation in 
the rice fields near Stuttgart recently in com- 
pany with two of his customers and L. H. 
Derby, insurance agent, of Warren, bagging 
eighty ducks. 


Claude M. Sears, president of Sears Lumber 
Co., Mobile, Ala., whom an English lumber 
journal refers to as one of the most popular 
visitors from across the Atlantic, has been visit- 
ing old friends in England in company with his 
agents, Flatau, Dick & Co., of London. 


George S. Cohen, recently London sales agent 
for Miller’s Timber Trust Co. (Ltd.), has 
started in business on his own account at 20 
St. Dunstans Hill, Eastcheap, London, E. C., 
England, specializing in American hardwoods. 
In his early thirties, he is a keen equestrian. 


A. W. Green, who has been manager of the 
Alexander Lumber Co.’s yard at Lombard, II1., 
since January, 1926, has been transferred to 
Canton, Ill., as manager of the company’s busi- 
ness there. He has been succeeded at Lombard 
by Roy H. Schultz, who has been serving as 
Mr. Green’s assistant. 


After spending several days in Chicago and 
Detroit, contacting the trade and getting first 
hand information on conditions, present and 
prospective, C. L. Foretich, sales manager, Brad- 
ley Lumber Co. of Arkansas, returned to his 
home in Warren, Ark., in time to participate 
in the usual Christmas festivities. 


The Swift-Hunter Lumber Co., Atmore, Ala., 
which for some time has favored the teachers 
of Baldwin County by taking their certificates 
of indebtedness at 100 percent when used to 
purchase lumber, is now paying one cent a 
pound above market price for cotton, applied on 
an account or traded for lumber. 


W. J. Ryan, of Tacoma, Wash., engineer on 
the staff of the Weyerhaeuser Timber Co., and 
one of the best known technical men in the 
Puget Sound region, has just been elected 
president of the Tacoma section of the Ameri- 


can Society of Civil Engineers. He also was 
elected a director of the Tacoma Engineers’ 
Club. 


John L. Beyer, a lumberman of Tonawanda, 
N. Y., and mayor of that city, is now carrying 
on the Schramm-Farrington Lumber Co. busi- 
ness in the Marine Trust Building, Buffalo. 
George L. Schramm, former proprietor, died 
several weeks ago. Mr. Beyer was formerly 
connected with the Enterprise Lumber Co., 
Tonawanda. 


Harris Warnick, president and manager of 
the Puget Sound Manufacturing Co., Tacoma, 
Wash., millwork manufacturer, is a member of 
a committee of prominent Tacoma civic lead- 
ers which is making plans for building a mu- 
nicipal swimming pool. He represents the Ta- 
coma Rotary Club on the committee. 


W. Hudson Bolinger, of the S. H. Bolinger 
Lumber Co., Shreveport, La., has been signally 
honored by the Boy Scouts of America through 
selection as the outstanding Scout official in 
Shreveport, to be awarded the Silver Beaver 
badge, presented to one citizen each year who 
is considered to have done the most signal 
service in the area represented. 


E. B. Culnam, who has been connected with 
the Chas. R. McCormick Lumber Co. for the 
last twenty-one years, for the last six years as 
district sales manager in Los Angeles, Calif. 
has been appointed general manager of Western 
Lumber Co., at San Diego, Calif., where that 
company has a large yard on the harbor, and 
several branch yards throughout the county. 


R. B. Wolf of Longview, Wash., Weyerhaeu- 
ser Timber Co. executive, was called to Phila- 
delphia, Pa., Dec. 6, by the death of his mother, 
Mrs. Theodore Wolf, aged 81. Mr. Wolf was 
in Washington, D. C., on business when he 
learned of his mother’s death. [Ele went to 
Philadelphia for the funeral services and is 
not expected to return to Longview until after 
the first of the year. 


William Donovan, of the Donovan Lumber 
Co., Aberdeen, Wash., was an interesting vis- 
itor in Chicago recently. Accompanied by his 
daughter, Mrs. James J. Sheridan, of Aberdeen, 
he has been visiting another daughter, Mrs. 
John P. McGallaway, of Fond du Lac, Wis., 
and other relatives and friends in Chicago. 
While East on this trip, Mr. Donovan took ad- 
vantage of the opportunity for a short visit to 
Florida. 


Carlhaus Barth, youngest son of F. W. Barth, 
a well known lumberman of Duesseldorf, Ger- 
many, after extended visits in Soviet Russia, the 
3altic countries and Canada, has recently been 
visiting lumber operations in the United States. 
He was in the East and South and is about to 
visit the Pacific Northwest. His object is to 
acquire information that will be valuable in 
bringing about a closer co-operation between 
manufacturers here and distributors in Ger- 
many. 


William G. McHugh, secretary Morrison- 
Merrill & Co., the well known lumber firm oi 
Salt Lake City, Utah, was elected a member of 
the board of directors of the Utah Building & 
Construction Congress at its second annual 
meeting held recently at the Salt Lake Cham- 
ber of Commerce. Every branch of the build- 
ing supply industry of any importance is rep- 
resented on the directorate of the organization, 
and Mr. McHugh will represent lumber and 
mill products. 


A. J. Elias, of Buffalo, N. Y., for many years 
president of the lumber firm of G. Elias & 
Bro., has presented to the Buffalo Public Li- 
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brary copies of the Congressional\Record ex- 
tending over a period of fifty years, from 1833 
to 1884; also copies of the Buffalo city direc- 
tory for each year from 1872 to 1912, and many 
other books, the total numbering 1,350. Many 
volumes pertaining to the lumber industry are 
included. The gift is one of the largest re- 
ceived by the library in several years, and is a 
valuable addition. 


Oscar A. Spear, president and general man- 
ager of the Smoot Lumber Co., of Provo, 
Utah, and a former president of the Western 
Retail Lumbermen’s Association, was last week 
elected a member of the Provo City School 
3oard in a great contest which broke all pre- 
vious local records for interest in a school elec- 
tion. Mr. Spear obtained more than half of 
the total votes cast, and 32 more than obtained 
by the three other candidates combined. Mr. 
Spear began his career as a teacher in Indiana, 
later -serving as an assistant county superin- 
tendent of schools. He has been in the lumber 
business in Utah for many years now, and is 
active in State lumber association circles. 





Line-yard Company Moves Offices 


General offices of Carey, Lombard, Young & 
Co. (Inc.) which for the last 40 years have 
heen maintained in Chicago, have been moved 
to Oklahoma City, Okla., and are located at 
19 Northwest Sixteenth Street in that city. 

The firm operates 32 yards in Oklahoma, 
Kansas and Texas. Removal of headquarters 
to Oklahoma City puts the company officials in 
the center of their territory, according to E. A. 
Foster, vice president, who is in charge as gen- 
eral manager. 

Carey, Lombard, Young & Co. (Inc.) was 
established 81 years ago., The fourteen Texas 
yards are operated under ‘the firm name of the 
William P. Carey Co. 

Within the next few weeks, C. D. Carey, 
president of the firm, will move from Chicago 
to Oklahoma City to assume his duties in the 
new office. 





Stochhubders Elect Officers 


St. Paut, Minn., Dec. 19.—At the annual 
meeting of the stockholders of the Weyerhaeu- 
ser Sales Co., held in Spokane, Wash., the night 
of Dec. 14, the following officers were elected: 

President, I. K. Weyerhaeuser, St. Paul; 
vice president, H. H. Irvine, St. Paul: secre- 
tary, G. F. Jewett, Coeur d’Alene, Idaho; 
treasurer, J. P. Weyerhaeuser, Lewiston, Idaho; 
general manager, I. N. Tate, St. Paul. 





Change in Fires Name 


I‘ffective Jan. 1, 1933, the firm name of B. M. 
Gibbs & Bro., at Princeton, IIl., will be changed 
to the E. C. Gibbs Lumber Co., with head- 
quarters in the First State Bank Building, at 
Princeton. Under the new name, the organi- 
zation will continue to conduct a strictly com- 
mission lumber business, with the same high 
class mill connections it has had during the 
last twenty-five years. The Gibbs organization 
is well and favorably known to dealers and 
large wood-using industries over a wide terri- 
tory, as well as to many manufacturers with 
whom it has had business relations. 





Flooring Situation Brighter Here 


C. B. Cunningham, of the Cunningham Lum- 
ber Co., Chicago, expected to leave Dec. 23 
for McMinnville, Tenn., to spend the Christ- 
mas holidays with his parents, Mr. and Mrs. 

M. Cunningham. While in Tennessee he 
will visit a number of his company’s flooring 
plant connections, to check up on stock and 
production conditions and probably place some 
orders recently booked. Mr. Cunningham, 
who has been a pioneer in developing and pro- 
ducing hardwood flooring blocks for mastic ap- 
plication, reports that inquiries on this type of 
products have increased quite sharply, and that 
orders pending for over a year have been 
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closed recently. Most of his business in strip 
flooring is coming from the Atlantic and Pacific 
coasts, he said. 


He Came Back with the Meat 


The many friends in the lumber trade of N. 
H. (Hawk) Huey, of Phoenix Ariz., will be 
interested to know that, as the result of his 
annual hunt, the family larder has been stocked 
with an ample supply of jerked venison and 
wild turkey. For fear that his prowess as a 
provider might be doubted, Hawk sends along 
a picture taken on the Blue River in Arizona 
this fall, of wild turkey hanging on a line of 
jerked venison, on which he inscribes: “Hawk 
brings in the Thanksgiving dinner.” This pre- 
Thanksgiving wild game hunt is an annual 
event, and Mr. Huey’s friends in the North 
and East rather envy his having opportunity 
for such fine hunting in the salubrious Arizona 
climate. 





Forms New Insulation Company 


A new building insulation board will be of- 
fered the building industry early next spring 
by the C. E. Stedman Co., headed by C. E. 
Stedman, who for seven years was vice presi- 
dent in charge of distribution for the Celotex 
Co. While complete details have not been an- 
nounced, Mr. Stedman advises that his com- 
pany will manufacture and distribute an effi- 
cient, all-wood-fiber insulation board, that will 
have several exclusive and outstanding physical 
characteristics. He said: 

The C. E. Stedman 
Co. has acquired the 
most uptodate facili- 
ties in the United 
States for the produc- 
tion of fiber insulating 
board. It plans to 
manufacture and dis- 
tribute a produet 





Cc. E. STEDMAN. 
Chicago; 
Heads New Insulation 
Concern 





backed by a_ policy 
that is in step with 
present-day conditions. 
The company is ade- 
quately financed, and 
has strong financial 
connections. No costly 
effort will be made to 
dominate the = field. Our entire policy is 
based on a determination to build business 
and profits upon a solid foundation, both for 
the company and for its dealer organization. 

Mr. Stedman announced that he will begin 
forming a distribution organization Jan. 1, and 
that it will be composed of men well known 
for their activity in the building field. “I be- 
lieve we will build up a dealer organization sec- 
ond to none in the quality of lumber merchants 
included in it,” he said. 

The introduction of a new building insulation 
board by the C. E. Stedman Co. links a new 
product with one of the best known names in 
the insulation field. During the years that Mr. 
Stedman served as vice president of the Celotex 
Co., he acquired the reputation of being the 
most outstanding and aggressive merchandiser 
in the field. Under his sales management, 
Celotex production increased from 105 million 
square feet in 1925, to a peak of 332 million 
square feet in 1929. 

Mr. Stedman has played an active part in 
the lumber industry as a whole. He has beea 
prominent in the affairs of lumber manufac- 
turing and retail lumber associations. He was 
a member of President Hoover's Building Sur- 
vey Conference, and vice chairman of the Na- 
tional Building Industries Bureau. He was 
one of the first advocates of the stimulation of 
home repair and remodeling to’ increase busi- 
ness in the building industry. For many years 
he has been in demand as a speaker at both 
national and regional lumber conventions. 
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A ferry 
Christmas 


A Happy 
Pew Vear 


is our wish to our 
friends of the 
Lumber Industry 


LUMBERMEN’S CREDIT 
ASSOCIATION 


608 So. Dearborn St., Chicago 
99 Wall St., New York City 




















SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; d 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 
SENT POST- 
PAID FoR 9O Cents 


S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 


- 
Dependable Wire Rope 


The one red-strand in Hercules 

Wire Rope is our guarantee that AN 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 


Francisco 
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LUMBER MARKET REVIEW 


Southern Pine Industrial Orders Bulk About as Large as 
Retail; Output Reduced by Rains 


Production among larger southern pine mills declined 
to 48 percent of capacity in the two weeks ended Dec. 17, 
and reports indicate that there has been a considerably 
more severe curtailment of small-mill output. Southern 
mills have been crippled by rains and extremely low tem- 
peratures, and many of the smaller plants in the Southeast 
have had to close down completely. Buying, however, has 
been very dull, and bookings have fallen to about 20 per- 
cent below production. Practically all the little retail busi- 
ness now being placed calls for shipment after inventory. 
and the Southwest yards are buying better than those of 
the middle West. Some markets report that railroads are 
showing more interest in purchasing for new year needs, 
but others find them little interested. While total indus- 
trial business is light, some producers say industrial sales 
are about as large as retail. Prices had been easing off 
and most of the recent advance has been lost, but appear 
now to be fairly well stabilized, no further declines of con- 
sequence having been reported in the last two weeks. 

Arkansas soft pine production has been brought almost 
to a standstill by a severe storm accompanied by extreme 
cold. Railroads have been asking quick shipment on their 
wants, and retailers are inquiring for 1933 stocks. The 
price trend is generally downward but is mixed, some 
scarce items having shown advances. 


Western Pine Mill Stocks Are Low and Being Further 
Depleted, But Prices Are Soft 


Business in western pines is quite slow, bookings of 
identical Inland Empire and California mills for the two 
weeks ended Dec. 17 having been about 40 percent less 
than in.the corresponding period last year. The mills, how- 
ever, have reason to expect a betterment in the market, for 
they are in much stronger statistical position, stocks of 
identicak'mills Dec. 10 having been about 30 percent lower 
than on the corresponding date last year. Production in 
the two weeks ended Dec. 17 was down to 11 percent of 
capacity, compared with 15 percent the preceding fortnight, 
and bookings exceeded the actual cut by around 25 percent, 
so that mill stocks are being further depleted. Prices of 
sugar pine shop are reported to have been adjusted down- 
ward in the Atlantic coast market, and prices as a whole 
are a bit soft, but a stiffening is expected soon after New 
Year as vards begin buying. 

West Coast Waterborne Trade Has Improved; Bookings 
Continue 25 Percent Above Output 

West Coast production in the two weeks ended Dec. 17 
had declined to 17 percent of capacity, compared with 19% 
percent the preceding period, partly because of a very cold 
spell, and snows in some districts. There was also a drop 
in new business, but it was as much in excess of the cut 
as in the preceding period—about 26 percent. Bookings 
have been running well ahead of shipments, especially in 
the foreign and domestic waterborne trade. 

Rail trade is generally slow, for retailers are taking only 
badly mixed cars for quick shipment, but there is no indi- 
cation of real buying interest among them. The railroads, 
however, are putting out some rather large schedules for 
figures, there are some other industrial inquiries, and the 
Federal Government is making some direct purchases, 
while some bills are being figured for public construction. 

For intercoastal shipments the mills are reported to be 
asking and getting 50 cents advance. The break in inter- 


coastal rates may account for the better mill price, for 
cargoes have been moving at $8.50, compared with the 
Conference rate of $10.56, and as low as $8 is mentioned. 
Buying by eastern yards is largely confined to small lots 
for sorting up stocks. Southern California trade is re- 
ported dull, but the northern part of the State is purchas- 
ing more, with mill quotations for this trade lower. 

Offshore trade has been more active. Nearly all the 
British Empire business is going to Canada, which in No- 
vember did almost as much export trade as Washington 
and much more than Oregon. Japan has been taking more 
squares, at an advance of 50 cents, with trans-Pacific rates 
higher because the grain movement has temporarily ab- 
sorbed available tonnage. Freights to the Continent of 
Europe are stiffer, and inquiry has improved. Argentina 
is buying clears. 
Hardwood Producers Believe That Because of Low Stocks 

Firmer Prices May Be Expected 

The hardwood market is pretty quiet, with foreign busi- 
ness relatively much better than domestic. Producers are 
not pushing their stocks on the market, for they expect 
price advances. Curtailment in all producing regions dur- 
ing the last year has brought mill stocks to a low point, 
and very little lumber will be cut over the year-end, though 
some northern plants are operating a little to provide em- 
ployment, or on special orders. In the domestic market, 
the furniture plants are the best buyers, but their takings 
are hand to mouth, while automobile factories so far have 
been on short schedules. There has been a fair demand 
from flooring factories, considering the season, but mill- 
work plants and retail yards are out of the market. Some 
promising inquiries from brewing interests, for stave and 
box stock, are reported, and they are buying some hard- 
woods for repairs. American hardwoods are meeting 
strong competition in European markets, but substitutes 
can not be found for some of them, and trade in these is 
encouraged by low ocean rates. Scarcity of dry stocks in 
the South, and the threat of bad weather, are enabling 
producers to take a firmer stand. 


Rains Further Curtail Eastern Shortleaf Output 


Demand for eastern shortleaf has been slow. Production, 
in the southern part of the region has been heavily cur- 
tailed by rains, which have made it practically impossible 
for the air-drying mills to ship. The reduction in their 
offerings is creating expectation of higher prices, and pro- 
ducers are far from eager to load up with orders for future 
shipment, at present levels. Demand from the box fac- 
tories has been dull, but some low grade items have been 
moving to other users in fair volume. Retailers are taking 
little shed stock or higher grades, but have low stocks, and 
there is every indication that they will be in the market 
for New Year needs shortly after inventorying. 


Northern Pine and Hemlock Dull; Mill Stocks Lower 


Northern pine mills remain closed down, but identical 
plants reported that their sales in the two weeks ended 


Dec. 10 made 68 percent of those for the corresponding 


period last year, while shipments were 138 percent of last 
year’s. Stocks are so badly broken that Lakes States buy- 
ers find it difficult to get quick shipment of mixed lots. In 
the Niagara area, business remains very slow, practically 
no lumber coming in from Canada. 

Northern hemlock production has been about equal to 
new business, for, according to recent reports, mill stocks 
have been much reduced. Not much buying can he ex- 
pected until early in 1933. 


Statistics, Pages 44-45—Market Reports, Pages 40-42, 46—Prices Pages 51-52 
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least and west side mills have reported the following average f.o. b. mill sales prices on southern pine to the Southern Pine Lumber 
Exchange, New Orleans, La., for sales made in the period Dec. 12-15, but, where prices for this period were not available, prices for the 
month to date have been inserted and distinguished by asterisk: 
West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side 
5 Flooring, Standard Partition, Standard Rough Finish, 10-20’ No. 2 Shiplap and No. 1 Shortleaf No. 1 Longleaf 
; Lengths bes Lengths B&better Boards, Std. Lgth. Dimension _ Dimension 
x3” rift— 4 x4" — Inch thick— —_ 2x4” | 2x4” y 
. edie lB&better..*20.14 19.38] 4”. _, | Shortleat— oso 11.93(12, & 14’-. 13.71 14.00]12 & 14’.. 15.41 14.28 
Shortleaf. ot 88 ....|Drop Siding, Standard| 6” 17.001;x10" |°)) 11.82 11.04 BO aswevnie 14.06 15.00}10" ......-. 17.00 *16.67 
Longleaf. 32.53 ene Lengths, 1x6” 8” 18.00 L ongleaf— 2x6” 2x6” 
C No. 1— N 7 10” 25.00 oor ecaeelis & 14... 1952 11.9622. & 14’... 2660. 23.00 
No. ae No. 11 12” . = rrr 13.25 *14.75 16’ 11.19 *11.75 |16’ *150¢ 13.00 
- Shortleaf.. 27.50 ..../B&better.. 16.62 15.54/27 . "1, rer ..., se Wo AS 75 settee 5.00 18. 
1x3” flat a Bicexs 16.81 16.50|5&6/4 2x8” 2x8 
; grain— tah weiienien thick— ___| Car Siding, Lining [12 & 14’.. 12.54 12.25|12 & 14’..*14.00 16.00 
p B&better.. 17.70 20.25 Babetter <7 o4 17.84 4-8” «2... 428-00 27.25 and Roofing et eS 19:06. FER.30 TIO 6 6 nk nas *15.51 16.17 
No. 1.....°15.58 17.89INo. 1..... 16.00 17.08)°@2° °---°98-75 34.20 a ale pel = 2x10” 2x10” 
S Ma. Besse *9.82 12.75 Te 2 ee ek es || ae 15.75 GOO TIO <xiccses *17.00 19.38 
Plaster Lath No. 2 Boards, 1x12 -4" Qf ‘ 9.95 , & - , nee - 
i 1x4” rift— %x11%", 4’ Standard Length ‘xe as tee ole Ee +e sae aala 316.04 15.00 +e EN ‘a 1-68 16.50 
-. 3 7 a XO eee 8. + I sake cere ; >. a. ert 9. 10 
¢ B&better 7 Se. Bere 3.20 1.93|/Shortleaf.. 13.90 12.33]1x6” 18’... 16.00 : 2x12” 
, Shortleaf.. 32.79 *36.00)No. 2..... 150 1.42/Longleaf..*19.10 22.25)No, 1 12 & 14’.. 20.10 *17.00 Ne? ~~ ge 
ss . a ae - a -* mension 
a No. 1 en Surfaced Finish, Casing, Base & Jamb 1x6' : , pene a «csekese 20.07 17.00 2x4” 
Shor tleaf 0 29.40 e° 3&1 10-20 10-20’ 12&14 ° 19.00 16.00 9 & | 4° 13 00 * 13 10 
4” s&better 26” o & 14'.. 1s. *13 
1x4” flat Any B&better, a mee 18.43 18.25 ate Shortleaf peace 13.50 14.33 
‘S Bébetter.. 18.06 17.42) 4, corer 18.00 19.00|1X8" ..... *24.88 22.47 , agrees ennai 2x6” 
ees ee fee Oj... 2. See SRO eee vs vess See gg 12 & 14’.. 12.72 10.95|12,& 14’.. 12.48 11.88 
os Romavs ‘ DE ” 919°r 9 ¥ > gp Ae + , ® B¢ vax 
No. 2..... 11.22 11.67],9 21.75 20.00| No. 1 Fencing and omg ” APT 12.84 11.33 rah teeeees 12.88 11.75 
otteeee 7.0 26. B 3 .ongleaf— ” 2x8” 
\- Ceiling, Standard |i2” ...... 41.50 38.00 aera ha = St. 16:. om alee 11.75 
Lengths 5&6/4" thick— a 16.3 17.50 2-10 &und. 16.81 14.12 16’ & Paw aoe o4- 16’ vie ‘4 a0 14.65 
e a — a ne 17.20 18.15)8x10- P wi kmewwre 9.92 9.92 FP ReR ROD . adie 
Babette ster. 18.50 15.26le cho? C’oemee oe ee lixs” 16-71 17.00|. 10x10” .*18,71 *18.72] 2x8” 2x10” 
. 3¢ . od 9.001, &10 ooo - §45.58 8.75 . nail gull : = 8x12 19 > y= 2 & r * 75 
tC a ole. #1650119" #6020 47,75 | 1X10 18.00 23.29/8x12- 9 noid, @ 14’.. 10.50 10.59)32,& 1%... 02. Coeis 
f +4" Pl cass woe (09 11%19" .... 28.78 32.22) 12x12” .°28.71 28.50/16" ....... 11.68 10,38]16 .---..-- *14.50 *15.00 
t B&better.. 16.03 16.88|Inch thick— No. 2 Fencing, Stand- Shortleaf— | ote” +4 - 12 14’ *15.13 
’ No. B..c:> 1650 14.567 © «.ecs5 | re ard Lengths 8x8”&und. 14.68 12.86/12 & 14’.. 10.72 ....]50,° ae seo 5.13 
h No. 1 Ship! , 16" ......%20.25 19.25 3x10- Peres 13.69 *11.00| 18’ ------- rove @LT.88 
plap, 10-20° | x (oo sig7s 2. taxa” ..... 11.08 11.00]° 10x10” .*16.82 14.30] 2x12” Casing & Base 10-20’ 
l- ae. wees 16.22 *15.72]10” : .. 17.75 *24.50|1x6” & 5x12- 12 & 14’ 12.44 *11.0( 3 
1x10” : J _ 20.00 12” 2° 00 | Cc M 11 9° 11 = "42x12" 99 Oo: 17 Qs 16° s . * ac _ pees B&better, . a 
t. eees o . oo OO came o Mhe cee <0 of eoxle » what ) (.89 , «ees ewe 13.99 10.75 |1x4&6” ..*26.30 20.64 
"e RED CEDAR SHINGLES ARKANSAS SOFT PINE NORTH CAROLINA PINE 
(d Seattle, Wash., Dec 7 ‘ i ‘oll i i 
Sez : sh., * 17.—Following are av- Following are average sales prices, these Follo 
|- erage prices, direct to the trade, on carload f. o. b. mill figures being based on shortleaf folk pr ee eat ae the | ll a Sinees 
; or part carload lots, f. o. b. mill, all prices weights, obtained by Arkansas soft pine te 17, inclusive, as reported 7a the North 
> being based on four bundles to the square: mills during the week ended Dec. 17: ‘arolina Pine Association: ; , 
1 New grades, per square, _ rh: 
Washington, Oregon and onaenes 1x3” 1x4” Rouse ° 
O~ Royals, 24" — British Columbia Edge egrain 3&better . $35.00 $33.00 7... 4 . ss er ox » . 2 - 
te i ee oe . $29.40 $2.90 Flat grain—RB&better 20.00 19.00 NY etter .... - $26.85 >OX No. 1..... $13.75 
‘ NO, 2... 1.90 2.00 ip Ne eye es .. 16.50 16.00 NO. Do ws e eee 19.65 BOE NG, B00 10.70 
= MB isccvevvsennese .25 1.50 Be oD saa wai sad Keema naad 12.50 13.00 nat No. 1 No. 2 
. > 8”, 5/2u%4,"— - & tte No. ) ) 
Is i “re = » 5S 4 oan 16 Partition and Siding SS eee "$25.20 : vite a 
nl No. 2 .. 1.40 1.55 soston partition, B&better, 1x4”...... $19.00 Ix 5 ' .. 25.10 ctl ve nent 
No. 3 . ; 85 1.30 Drop siding, B&better, 1x6”"........ oo 19.30 = 6" Pree $20.50 $15.60 $11.95 
1g 4 ix 7° » 7 07.25 
: EKurekas— x -_ ze » 24.n0 oees , ee 
wo . sais 7" se _ Finish and Moldings - ' 1x 8” ek te 96.55 21.00 16.30 12.00 
= . se Finish, B&better, 1x5410”.............- $31.50 LS, MET 29.45 23.50 16.70 13.50 
— Finish, B&better, 5/4x5&10”........... 44.00 gallate pee par 40.20 39 40 1.00 14.25 
NO. 1 .....ceeeeeeeee 1.50 1.85 Case and base, 1x5&8"........0..0.00. 34.00 Bios Bhhetter.< 7 , == 
No. 2 ....... ee 1.10 1.40 Discount on moldings, 158” and under.. 66% 5/4” : $927 - 10" 249 40 
1, No. 3 tae ; 90 1.15 | 1%” and over  %: G hy S $27.00 5/4x12” ....... $42.40 
4 é OF sc oP bee ee HO HH OED DE KOO SS 26" 5/4x10” ....... 38.50 ES | aah eR eras 30.75 
iT- Boards and Shiplap Bark Strips— 
: Boards and shiplap, No. 1, 1x8”........$15.00 B&better 4” & 1 — 96 
yk Lu r! 4 - 3&better 1/4” .$18,00 OG 2 ane #6 — 9.25 
Boards, No. 2, 1x12”, 10, 18&20’......... 16.00 - 
oir WESTERN RED CEDAR Shiptap. No. FZ, TES". oscssesisss amie erolay Sa Dressed: 2%” 3" & 
. Flooring— Tide Tider 
o- Seattle, Wash. Dee. 17.—Prices for red | . atervaeomnaes saad B&better ii” ..... sans Sanso 
ire cedar siding in mixed cars, new bundling, 8 No. 1, 2x oa = ane +4 ceeeees . Shee No. 1 common }3”.......... 20.60 "20.50 
to 18 foot, f. o. b. mill, are: oe 2. oe ee ees "* 39'00 No. 2 common {i”.......... 14.50 15.50 
_ Beveled Siding, %-inch No. 2, 2x 4”, 14- and 16’..... 11.59 | B&better bark strip partition.......... $19.60 
en “an up outs"... 13 CO Bess v0 ; 16.00 30x bark strips dressed..........cseos 11.50 
; Clear A B No. 2 
ng ee Chava eemena $19.00 $17.00 $14.00 Lath Roofers: dressed 
5 DEN vctedcraaneve 23.00 19.00 Se © WD, BB Pics svcccwtnencyens .»-$2.75 | se ge 816.40 
3 - > j= eeeeeeeeeeece -* . > ne eee . 
1 BOR sin pesawareta 23.00 20.00 16.00 eer ee ee Binge a Teac 2 "16.80 
-et Clear Bungalow Siding CRI nk ven eee nae wie (2s ee 
% inch % inch I te ee a te eal eh al ae rer: . 19.80 
Aa. eu eeceaael ssz0o “sze00 | | WESTERN SITKA SPRUCE 
|, tt one, HET 44.00 37.00 
eee ere 56.00 cinee [Special telegram to American LumBenMan) 
: Finish, B&l Portland, Ore., Dec. 20.—The following are 
cal a, eee om oe prices for mixed carlots prevailing today: WEST COAST LOGS 
led Te EE I $4200 Finish— Factory a {Special telegram to AMERICAN LumBERMAN] 
ng = séhié Spee oe ere aero er ery 9 +4 wee $39.00 > he ee vis. - Portland, Ore., Dee. 20.—Log market quo- 
2 ” 10)” 9 D/S cocevccece : ° 
ast noeptenmcnme memes =. haem igniousaimme PS OE agen 
BE scickcosnesaee 105.00 | Bevel siding— 8/4 were eeeee 22.00 Fir, yellow: Ungraded, $10@18. 
1y- ; mt . ze a . ee . arg sane ” - phase a ap Fir, red: Ungraded, $8@9; small, $6. 
eiling or Flooring BIE nweeeke ‘ i ere 28. 
In InSAO” ........ ace EEO PRS NC oS $ 30.00 4x6”, Flat gr. 16.00 Lath .......... |) a a ee - 
lly 6x6", Vert.er. 20.00 Green box....$10@12 Red Cedar: Depending on quality, $9@11. 
a Discount on Moldings ies Spruce: No. 1, $17; No. 2, $12; No. 3, $8. 
Made fom ie i MO ion paca eee 64% eee 
to Ree ee ROO, + sao nag aeons 54% Seattle, Dec. 17.—Average prices of logs: 
ditional discount for 1 : @ 
cks more to car..... — “oF 5% MAPLE FLOORING Fir: No. 1, $14.00@16, No. 2, $10.00@12; 
S CG jj. j MOTO CO GRP. cccccccccccscesases a No. 3, $7@8. 
ex- Clear Lattice 5/16” 4 to 16’ Michigan and Wisconsin flooring mills Ced - Shingle logs $9@10; lumber logs 
100 lin. ft, | quote as follows on northern hard maple | ,,,°0@"? Shingle logs se@th; summers’ 
ON oie ai cede unico eie pu ume ae ee $0.25 | flooring, f. 0. b. cars — Mich., basis: a 
i <coe cos ha uulaneeeneueue cataanee 33 rst Second Third Hemlock: Nos. 2 and 3, $7.50@8. 
PT aes! cate nierar's wine's Wishes @ oO .36 SE” setoveavenpect $48.00 $35.00 $23.00 Spruce: No. 1, $16; No, 2, $12; No. 3, $8. 





WESTERN PINES 


Dec. 21.—Following f. o. b. 
actual sales were reported to 
Pine Association by members 
during the period Dec. 13-19, inclusive. 
Averages include both direct and wholesale 
sales, and are based on specified items only. 
Quotations follow: 
Ponderosa Pine 


Portland Ore., 
mill prices on 
the Western 


5/4x8” 6/4x8” 
SeLect, S2 or 4S— 1x8” & wadr. & war. 
( Select RL $29.68 
I) Select RL 22.47 ans 
Suop, S2S— No. 1 No. 2 
ae - ne $21.34 $16.00 
OT) : 22.08 16.79 
Commons, S2 or 4S— No. 2 No. 3 
1x8” RL . $14.76 $ 9.89 
cee” Bend «s ae 20.93 ees 
ee eS et rrr v.14 
Idaho White Pine saesexs” 
SELECT, S2 or 4S— 1x8” & wdr. 
C Select RL a , $37.61 
D Select RL. : re co Bae i 
Commons, S82 or 4S— No.1 No. 2 No. 3 
th i x $23.75 $11.85 
1x12” RL. aad -- 59.50 33.33 16.44 
ee OM deeds eee we we $9.00 
Sugar Fine 
1x8” 5/4x8” 6/4x8” 
SELEcT, S2 or 4S— & wdr. & wdr. & war. 
(* Select RL $66.75 eeee . 
I) Select RI 45.93 $42.62 $35.75 
SHop S2S— Jee. 1 No. 2 No. 3 
»/4., - 32.40 $26.50 
4 te 24.25 
S/4., $1.11 28.47 
Larch—Douglas Fir 
No, 1 Dimension, 2x6&8", 16’. $9.50 





DOUGLAS FIR 


[Special telegram to American LumBpgruan) 
Portland, Ore., Dec. 20.—F. 0. b. mill prices 


on actual sales of fir, Dec. 15, 16 and 17, direct 
only, straight and mixed cars, reported by 
West Coast mills to the Davis Statistical 


Bureau, were as follows: 


Vertical Grain Flooring 


B&B&btr c D 
ix4” . $22.50 $19.25 eae 
B&btr c D 
1x3 $21.50 
5/4x4” . 26.25 
Flat Grain i 
1x4 , 14.00 11.25 
1x6” . 17.00 14.25 
Mixed Grain vhennetee 
1x4” ‘ $0.50 
Celling 
ax4 13.75 9.75 
me” 15.50 12.50 
Drop Siding, 1x6” 
106 : cae Bae 14.50 11.75 
117 21.50 14,00 
Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x13” 
B&better 26.75 28.75 41.75 
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Gun poande and Shiplap T bl d Li ° ° 
xen ease Ixio™ 1x12" | rouble and Litigation 
See eee $0.75 $112 25 Pi. 75 5.2 
No. 2 . 7.00 7.00 8.00 The Fairfield Lumber Co. yard at Birming- 
No. 3 4.50 4.50 1.50 ham, Ala., has been closed by the creditors’ 
Dimension committee. Definite agreement by all in- 
No. 1. 2” thick— | terested parties to permit the liquidation of 
12’ 14’ 16’ 18’ 20’ 22&24’ its affairs is sought. In the meantime, suits 
re $10.75 $10.00 $11.50 $12.50 $12.50 .... | have been filed. 
sexes 10.00 10.75 11.00 11.50 11.25 $13.50 _, 2 
ee 9.75 10. 00 11.25 12.00 12.00 13.00 | The Federal court at Louisville, Ky., has 
ee 11.50 11.25 11.75 12.75 11.75 13.50 | refused the receiver for Kentucky Wagon 
eee 11.75 11.50 12.25 13.00 12.75 13.50 | Manufacturing Co., Louisville, its petition to 
2x4”, &’, $11.00; 10’, $11.00; 2x6”, 10’, $10.50 | dispose of company property, it being held 
Random— 2x4” 2x6” 2x3” 2x10” 2x12” | that there would be no advantage in trying 
No. ? $7.25 $6.75 $6.00 $8.75 $7.00 | to sell it with the real estate market as it 
Oe 3.75 6.00 i's | Present, ee 
No. 1 Common ——— &/or ‘Surfaced Timbers An involunary petition in bankruptey has 
$x to 4x12" to 20'.... $11. | been filed against the Marine Lumber Co.— 
5x5 to 12x12” to 40’........-.. 10:00 Abraham and Joseph Mason—of Buffalo, 
Fir Lath | , and one against the Jerseyfield Lumber 
eee, es ee ES Shan oa a > cue Solder wee oe $2.50 | Co. of Salamanca, N. Y¥ 
R. S. DAVIS, 68, died at his home in Kansas those who competed with him. Early in Janu- 
City, Mo., Dec. 21, after an illness of three ary, 1932, he announced his retirement, having 
weeks with pneumonia. Mr. Davis was a di- sold the Corwin Lumber Co. to the Central 
rector and traffic manager of the Long-Bell City Lumber Co., of Jackson, which operates 
Lumber Co., and an officer in all railroads in it as a branch. As a compliment to him, his 
which that company is interested. He was fellow dealers, members of the State retail 
distinctly a railroad man. He began as a association and other friends in the trade 
messenger in a general freight office, and tendered him a complimentary dinner, and 
worked up through various positions until presented him with a handsome gift as a 
he became recognized as one of the outstand- token of their esteem. 
ing traffic men of the country. He became —_—___——_ 
traffic manager for the Long-Bell company RICHARD STEPHEN WHITE, 76, died sud- 
in 19038 Mr. Davis had a wide acquaintance denly at Lawrence Hospital, a lage | . 
among ‘lumbermen and railroad men and was Dec, 10. He was born in New York City and 
esteemed for his fine character. He is sur- graduated from City College. He went to 
vived by two daughters, Mrs. S. P. Thomson Quebec to engage in the lumber business with 
and Miss Julia Davis, both of Kansas City, an uncle. In 1878 he returned to New York 
a son, Robert S. Davis, jr., of New York City, State to become a partner in the Orr-Fowler 
two grandsons, Sanford and Robert Davis Lumber Co., which has office in the Chrysler 
Thomson, and two sisters, Misses Alice and Building and plant in Brooklyn, of which he 
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spirit of co-operation as expressed in his sup- 
port of associational efforts, and for the pleas- 


ant contacts he 


lumber 


trade—those 


made 


with members 
who sold to hi 


of the 
m, and 


has been president since 1906. He was presi- 
dent of the Eastern States Lumbermen’s As- 
sociation, headed the New York Lumber Trade 
Association for four terms, represented the 
industry of his section in the United States 


Chamber of Commerce, and was a trustee of 
the Greenpoint Savings Bank. His wife died 
in 1918. He is survived by three daughters 


Frances A. White 
had recently made 


sister, Mrs. 
whom he 


and a son, and a 
of Yonkers, with 
his home. 


T. ALFRED WILSON, 50, head of the Wil- 
son Lumber Co., Concord, Mass., died Dee. 17 
at his home of a cerebral hemorrhage. His 
retail yard in Concord was originally the coal 
vard of Hudson & Smith, by whom it was sold 
in 1865 to James B. Wood, who added lumber. 
A daughter of Mr. Wood ‘became the wife of 


the late H. W. Blanchard, of Blanchard Ium- 
ber Co. Mr. Wood died in 1908, and a few 
vears later the lumber and coal yard was 
taken over by Mr. Wilson, who was a native 
of Nova Scotia. Before moving to Concord he 
had been connected with the Puritan Trust 
Co., of Boston. He was a director of the Con- 





SALES 


PRICES OF SOUTHERN HARDWOODS 


Following were average sales prices received for sou 
4/4 5/4 6/4 
Rep GumM— 
Qtd. FAS 67.75 SR ree eee 
No. 1&sel. 32.00@ 34.50 38.50 19.50@ 41.75 
Pin. FAS see oveseeds Seas w ewe ws 
No. 1&sel. 33.25@ 41.50 7.00 
No. 2 ae 00 er 
Sap GumM— 
Qtd. FAS 36.75@ 39.50 39.50 
No. 1&sel. 29.00 32.25 28.75 
Pin. FAS 31.00@ 38.00 31.254 ree 
No. 1&sel, 27.75 26.00 26.50@ 27.50 
No. 2 cy. Sa dn | te weeewe 24.50 
SG cael Be | o° of ‘giwiiSiekamitets areata 
BLacK GuM— 
Qtd. FAS 56.00@ 349.00 16.00 
en ee 6) eee eed -Sekeaeed 
TUPELO— , 
Pin. No. 2. 20.50 21.50 91.50 
Rep Oak— 
Qtd. No. 1 
& sel. . ; 56.50 
SOR a ee ee eer ee 
Pin. FAS... 56.00 
No. 1&sel. 43.75@ 48.75 3.50 6.75 
No. 2. 33.75@ 34.00 31.50 
Cir. fe. 
strips 91.25 
WHite Oak— 
a Ss. Se BEEN Lecksaeveaken wresebewce 
es alah” ov mie wee a 
Pin. FAS.. 65.00 re 
No. 1&sel. 45.25@ 45.75 48.50 
No. 2 BOSE BESO .vcccss 
No. 3-A 28.75 


ithern hardwo 
8/4 
9 50@ 42. ; 


ods during the 


MIXED OAK— 
Sd. wormy. 
POPLAR— 
Pin. FAS.. 
Sap & sel. 
No. 1 com. 
No. 2-A.. 


ASH— 


No, 2 

Sorr MaPpLe— 

No. 1 & sel. 
WHND 


Sorr ELtmM— 
FAS 
No. 1 & 
No. Ea 
No. 3... 


WILLOw— 
No. 1 & sel. 

PECAN— 
No. 2 

HACK BERRY 


No. 2 


.00@ 
.15@ 
.25@ 


week ended Dee. 


4/4 


13, Chicago hasis: 


5/4 6/4 8/4 
ae a é#&£&8 §=§ (qi #fkxnitncdetes ware wewas 
54.50 62.00@ 66.50 64.50 69.50 
60.75 ee eee me ar eter 50.00 
7 ai. eae 35.00 

(ast Rekeeksa unwed 27.00 

ere. Tee a eee ee es es 35.00 

a 2  “<mauigiea@tlacecak  “Geueadaele 

rr 6 —C—~—*—~=«C—C eR Sep “Lp 
ae 2 8 4 -=«-ts set’ eed ule eaee mee 
5 a: Ser rrr ee 41.75@ 51.00 

Same 32.75 See eT eer y 

ee ee ee Cobar eeae ae nuwene 
a Se occ cc nam waned ee 
ee SE GE kocavzvcowes ems tcmewe 

«+ Se 
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cord Co-operative Bank, and a member of 
Boston Bank Officers’ Association, Concord 
Rotary Club, Lodge of Elks, Men’s Club, Board 
of Trade, and various Masonic bodies. He 
married Miss Bessie Hunt, in Concord, nine- 
teen years ago, and she survives, with a 
daughter, Miss Priscilla H. Wilson. 








DAVID OSCAR McFARLAND, who for- 
merly lived in Mansfield, Ohio, while cover- 
ing the State for Sowers & Leach Lumber 
Co., of Columbus, and who later represented 
Richey-Halstead & Quick, of Cincinnati, of 
whose New York office he had charge for a 
number of years, died at his home at Eagle 
Lake, Fla., on Dec. 11, of self-inflicted gun- 
shot wounds. His health had failed him ten 
years ago and he sold his business interests 
and retired to Florida, to engage in the poul- 
try business, at which he was quite success- 
ful, but it is believed that ill health caused 
him to take his life. While on the road, he 
was for twenty-three years a member of the 
Union Association of Sash & Door Salesmen 
and kept in close touch with its work. 


FRED W. ROBLIN, 50, of Portland, Ore., 
one of the best known and most popular 
lumbermen of the Pacific Northwest, met a 
tragic death there Dec. 19 by accidentally 
falling out of the window of his office in the 
Yeon Building there, He was manager of 
the pine department of the Morrill & Stur- 
geon Lumber Co. Mr. Roblin was born in 
Massachusetts. He moved to Portland about 
twenty-five years ago, and _ shortly after 
opened a wholesale lumber office, first asso- 
ciated with A. P. Tully, and later with John 
Saari. After that he was in business for 
himself until he became associated with Mor- 
rill & Sturgeon as head of the pine depart- 
ment six and a half years ago. He was 
active in association work, and was presi- 
dent of the old Portland Lumbermen’s Club 
for a number of terms. He made his home 
at Oak Grove, a few miles south of Portland, 
and was active in politics ir Clackamas 
County. He was a Mason. He is survived 
by his widow and a son, now in Honolulu. 


G. B. WATERMAN, 57, treasurer of the 
Union Lumber Co., of San Francisco, Calif., 
died Dec. 12 at the Ross General Hospital 
in that city. He was born in San Francisco 
and received his education in its schools. His 
first job was an errand boy for Shreve & Co.; 
later he was identified with construction of 
the Fairmont Hotel; became auditor of the 
Spreckles Securities Co. and in its interests 
he toured Siberia during the World War. He 
was a director of the Coast National Bank. 
In his younger days he was active in swim- 
ming and boxing circles. He is survived by 
his widow and two daughters. 





ADOLPH BRAUN, one of the oldest lum- 
bermen in the Cleveland (Ohio) district, died 
Dec. 10 at the home of his daughter, Mrs. 
R. F. Dorman, RR 2, Geneva, Ohio. He had 
been retired for the last three or four years. 
He had formerly traveled for several Cleve- 
land firms, and was a charter member of the 
Union Association of Lumber & Sash & Door 
Salesmen. He was a loyal and interested 
member of this salesmen’s organization, and 
Was a man of splendid character, highly 
esteemed by all who knew him. 


HERBERT L. SULLIVAN, 44, vice president 
and manager of the Western Lumber Co., 
San Diego, Calif., died Dec. 9 at his home in 
that city. He was a resident of San Diego 
for more than twenty-one years, and for 
many years was identified with industrial 
projects that were fostered by local business 
men and the chamber of commerce. He is 
survived by his parents, Mr. and Mrs. Jerry 
Sullivan, his widow, two sons and a daughter, 
two brothers and two sisters. 

SEARCY BAKER, SR., 71, died Nov. 22 at 
his home in Houston, Tex. He was an official 
of the South Texas Lumber Co. until a few 
years ago. He was a member of a pioneer 
Texas family, served as superintendent of the 
State prison from 1903 to 1907, and as chief 
of police at Houston for several years follow- 
ing 1917, later re-entering the lumber trade. 
He is survived by his widow, two sons and 
two daughters, four grandchildren and three 


Sisters, 


REUBEN ©. MERRYMAN, 68, former Mar- 
inette (CWis.) lumberman, who had _ helped 
organize the R. W. Merryman Lumber Co. at 
that point, which company operated a saw- 
mill and lumber yard, died Dee. 12 at his 
home in Pasadena, Calif. He had moved to 
the West Coast some years ago, and was con- 
nected with lumber concerns in Oregon and 
California. Hie was born in Fond du Lac, 


iS. 


WILL S. SMITH, 73, who had been owner 
of the Smith Bros. Lumber Co. and head of 
the Smith Hardware Co., at East Liverpool, 
Ohio, but retired about fifteen years ago, died 
Dec. 2 at his winter home at Mt. Dora, Fla. 
His widow, who had accompanied him to 
Florida, six sons and three daughters, two 
Sisters and a brother survive him. 
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M. R. BAKER, 55, of Little Rock, Ark., died 
Dec. 7 of injuries received when a truck he 
Was driving overturned and pinned him under- 
neath. His son, Mack Robert, was killed in 
a similar manner four years before. He is 
survived by his widow, two daughters and two 


Sons. 


ALBERT CHARLES HOREL, 56, of Rice 
Lake, Wis., died Nov. 26. He was born at 
Lincoln, Eau Claire County; moved to Rice 
Lake in 1912; lived at Thief River Falls from 
1913 to 1924; engaged in the lumber business 
at Chetek in 1924: and moved back to Rice 
Lake in 1929. His widow, a sister and a 
brother survive. 


KD KOENIG, 57, who had operated a lum- 
ber yvard at Janousek, S. D. (between Utica 
and Yankton), which was completely destroyed 
by fire Dec. 4, was found Dec. 5 dead in his 
home at Utica of shotgun wounds. He had 
formerly operated, for twenty-five years, a 
grain elevator and lumber yard at Utica. He 
was a bachelor. 

LEWIS D. PETRIE, 60, of Chicago, vice 
president of the American Seating Co., now 
headquartered at Grand Rapids, Mich., was 
fatally injured Dec. 13 when he was struck 
by an automobile as he crossed a boulevard. 
The driver of the car immediately took him 
to a hospital, but he was dead on arrival. 


JAMES F. GERRITY, retired Maine lum- 
berman and father of Joseph W. Gerrity, lum- 
ber distributor with offices at 161 Devonshire 
Street, Boston, Mass., died Dec. 18 at the 
home of the latter in Newton, following a 
brief illness from pneumonia. 





ALFRED B. COLE, 78, who had recently 
been in the lumber business on a small scale 
at Bloomsburg, Pa., and had formerly con- 
ducted a larger business at Jamison City, 
died Nov. 26. He is survived by four sons, 
seven grandchildren and three sisters. 


DAVID CROCKETT, 51, president of the 
Crockett Lumber Co., Atlanta, Ga., and a 
direct descendant of the noted Davy Crockett, 
of Alame fame, died at his residence on Dec. 
5 after a week’s illness. 


JACOB GUTENSORN, 84, of Gnadenhutten, 
Ohio, died Dec. 12. He had been engaged in 
the lumber business there for many years. 
He is survived by eight daughters, two sons 
and two brothers. 


MRS. E. J. STEARNS, 74, pioneer Hutchin- 
son (Minn.) resident, and wife of the head of 
a chain of lumber yards throughout Minne- 
sota, died at her home Dec. 18. 








. . 

National to Reorganize Its 

. e,e 
Activities 
(Continued from Page 31) 
sales tax, were discussed, and provisions were 
made for handling these matters. 

Future National Association efforts to secure 
an equitable general reduction of freight rates, 
giving due consideration to varying regional 
conditions, were discussed but no action was 
taken, pending decision of existing applications 
before the carriers in the respective regions, 

By unanimously adopted resolution the di- 
rectors called for appointment of a representa- 
tive sub-committee to study all phases of the 
tariff question, discuss it with the regional asso- 
ciations, and, at the 1933 annual meeting or 
sooner if the situation in Congress requires, 
report to the directors what type of tariff the 
united lumber industry should seek. 

The four vacancies on the board of directors 
were filled by the unanimous election of Carl 
L. Hamilton, General Timber Service (Inc.), 
St. Paul, Minn.; Ernest L. Kurth, Angelina 
County Lumber Co., Keltys, Tex.; Paul V. 
Eames, Shevlin, Carpenter & Clarke Co., 
Minneapolis, Minn.; and Robert Hixon, Chi- 
cago. 

Plans in connection with the present wording 
of the law with respect to the Reconstruction 
linance Corporation and how those provisions 
may be applied to the benefit of the lumber in- 
dustry were stated to the directors. Secretary- 
manager Wilson Compton also reported on the 
present status of the co-operation of the natural 
resource industries in seeking suitable modifica- 
tion of the anti-trust law along the lines of 
present laws respecting agriculture. 

George W. Dulany, jr., of Chicago, re- 
ported on the favorable condition of the 
Lumbermen’s Blue Book and the need for con- 
tinuance of credit rating service by and for 
the lumber industry. 














| How to Figure Costs for Advertising 
; In Classified Department 





Thirteen consecutive issues.......... $2.70 a line 


Twenty-six consecutive issues....... $5.40 a line 

Seven words of ordinary length make 
one line. 

Count in the _ signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN, 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, III. 


Too Late To Classify 
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WANTED 
All kinds of fuel wood. Frank Miller & Sons, 2246 
W. 58th Street, Chicago, Il. 


WANTED 


Salesmen 


80 YEAR OLD RETAIL YARD 
Middle western city of 100,000 wants salesman who 
ean ereate business for countless items a lumber 
vard sells. Direct contact work. Imagination, ag- 
gressiveness, personality required. A chance to 
become permanent part in our organization 
Nominal salary to start—plus commission, Sell us 
your qualifications by letter 
Address “S. 56," care American Lumberman 




















EXPERIENCED WHOLESALE SASH, DOOR AND 
Millwork Salesman having previous contact with 
retail lumber dealers in Illinois west of Chicago 
state qualification and experience. 

Address “S. 59,"" care American Lumberman. 





Employment 


eee PLL 





SALES MANAGER 


Fifteen years’ sales experience Southern Yellow 
Pine Ponderosa and Sugar Pine. Available imme- 
diately; A-1 references. 

Address “R. 81," care American Lumberman. 
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WANTED 








WANTED 











FOR SALE 








Employment 


EXECUTIVE—OPERATOR—SALES SUPERVISOR 
Twenty experience as 
ator hardwood and southern pine. Extensive ac- 
quaintance with industrial and retail markets 
Now engaged but open for proposition early next 





years executive and oper- 


veal with only substantial organization where 
merit and experience is required 
Address “S. 55,"" care American Lumberman. 





WANTED MANAGEMENT OF LUMBER AND 
building material yard. Have had 13 
with same firn Very best ref. 

Address “S. 52,'" care of Am 


years’ exp 
furnished 
Lumberman 





HARDWOOD INSPECTOR—25 YRS. EXP. 


North or South, wants position. Exp. buyer, sales- 
man, dry kiln yard foreman. A-1 ref. Nat’l ex- 
perience 

Address “S. 50," care American Lumberman. 





PLANING MILL FOREMAN TO OPERATE 
Planing mill. Contract, 
or part each. Gilt edge 
Clanton, Ala 


percentage or salary basis 
reference. J. R. HOLLEY, 





WANTED YARD MANAGEMENT 
Thoroughly experienced and capable of 
ill details Highest references Age 

Address “‘S 57,’ care 


handling 
32, married 
American Lumberman. 





WANTED—POSITION AS RETAIL YARD 
Manager, 40 vears of age, 
anagement and all the details pertaining to this 
position, Middle Western States preferred 

Address “‘S. 58 care American Lumbe 


YARD MANAGER 

Seventeen years’ 
county seat point, 
Address "R 


Experienced in yard 


rman 





experience, now 
desires change. 
83,’’ care 


employed at 
Record clean. 
American Lumberman. 





BAND SAW FILER 
experience Will go anywhere. 
B. F. WHITE, Leetsdale, Pa. 


Retail Lumber Yards 


WANTED TO BUY LUMBER YARD 


25 years’ 








In One yard town—lIllinois, Indiana, Michigan or 
Wisconsin, Please give particulars. 
Address “R. 87,’’ care American Lumberman 





WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago. 





Timber and Timber Lands 


—— 








WANTED—TO PURCHASE 


From 25,000,000 to 100,000,000 Feet of Timber. Give 

full particulars. 

SOUTHERN ALAB AMA LUMBER COMPANY 
Mobile, Ala. 





Second Hand Machinery 


PAP AAI OOeeeaereeeeene eee 


WANTED—1 CORLISS STEAM GENERATOR _ 





225 KW or larger complete with two boilers and 
icecessories 
Address “R. 75," care American Lumberman 





AT RIGHT PRICE WILL BUY FOR CASH 
‘one used late model 8S. A. Woods Hardwood Floor- 
ing Matcher also extra equipment 

Address “‘S. 54," care American Lum erman 








Steel Rails 


30 OR 25 LB. RAILS—2 CARLOADS 

State conditior and west 
point 

Address Ss 1,’ care American Lun 





price fob hipping 


berman 


Miscellaneous 


eee ee eh 


WANTED—MIMEOGRAPHS, MULTIGRAPHS, 
Typewriters, Adding Machines, Calculators, and 
other Office Devices. OFFICE MACHINE EX- 
CHANGE, 1426 Olive, St. Louis, Mo. 





WANTED—OUTPUT OF MILLS ON BALED 
Shavings any kind of Soft Wood or 
cept Oak or Chestnut. 

Write DERR-GIBBONS 
059 W. Glenwood Avenue, 


Hardwood ex- 


SUPPLY COMPANY, 
Philadelphia, Pa 


FOR SALE 
Retail Lumber Yards 


FOR IMMEDIATE SALE—RETAIL LUMBER 

















Yard on the most busy highway entering Kansas 
Cit’. More farmers, merchandise and stock trucks 
from many highways, converge and enter this 


main route past yard to both Kansas Cities. At 
the city gate, yard one block outside city limits, 
direct drive into the wholesale, industrial and 
livestock market. On account of other interests 
I wish to retire from active service 

R. M. BRUCE LUMBER Co. 
Box 31, Rosedale Station, Kansas City, Kansas 





MODERN YARD 10 MILES FROM LOS ANGELES 
Town eight thousand. Total investment twenty- 
five thousand, mortgage five, will discount balance 
fifty percent 

Cc. C. FRYE 


237 East Anaheim, Long Beach, Cal. 





FOR SALE—RETAIL LUMBER YARD 


In good town near Denver, Colo 
Profits 10 years satisfactory Small 
amount of money will handle all or an interest if 
taken soon 
Write Box 19 


County Seat 
consecutive 


32, Denver, Colo 





44 INTEREST IN A GOOD LUMBER, COAL 
And supply yard. Sales now $100,000. 
Michigan. Cash only. 

Address “‘R. 79,” care 


S. Eastern 


American Lumberman. 





YARD ON COURT HOUSE SQUARE 
In County Seat town located in Northwest Central 
Indiana Two yard town, good farm trade. Won- 
derful buy. 


Address “‘R. 69,"" care American Lumberman 





Business Opportunities 


rrr eer 


ARE YOU INTERESTED IN 


A 70,000 capacity Eastern Oregon Pine Mill and 
Logging Railroad, fully equipped, bargain, located 
on common carrier R. R. and state highway in 
choice forest unit timber, perpetual yield, plenty 
private timber available at 50 cents per M. Cheap 
logging on pay as cut basis with short truck haul 
to new U. S. Vale-Owyhee Dam $18,000,000 project 
adjoining Snake River? If you have means to 
handle, an investigation is invited. 
Address “‘R. 80,” care American Lumberman. 





MILLWORK MANUFACTURER 


A modern mill, fully equipped for manufacturing 
high grade material; full electric motor equipment; 
sprinkled risk; in large city; can be acquired with 
modest investment and lease; eliminating all ma- 
terial both raw and finished 

Address “R. 73,”" care American Lumberman. 





BUSINESS OPPORTUNITY 
A well established Chicago wholesale lumber com- 
pany has an opening for a partner with lumber 
experience—sales exp. preferred. A safe invest- 


ment of $2,000 to $5,000 Will insure good salary 
and liberal share of profits State age, lumber 
experience and references which will be held = in 


confidence, 


Address “S. 66.° cure American Lumberman 





WANTED TO BORROW $15,000 


On a good business proposition; worth investigat- 


A ddres Ss 3." eare American Lumberman., 








Timber and Timber Lands 


er re eee ee YY YY Yee 


TIMBER LANDS 


40,000 acres of fine quality timber land. About 
20% sugar pine, 35% white pine, 40% fir. 5% in- 
ecense cedar. 125 miles, air line to San Francisco, 
32 miles to Corning. Address MRS. W. PARK, 
Agent, 306 Avondale Road, 


Brentwood Heights, 
Los Angeles, Cal. 





BEST OAK & MISC. HARDWOODS 
Very reasonable for immediate sale, near St. Louis, 
Mo. 1,250,000 ft. or more of timber. County paved 
road all through the property to the railroad and 
near rivers. Splendid logging conditions. 
Address “R. 76,’ care American Lumberman. 





WE HAVE 5000 ACRES OF PINE 
In Adams County, Idaho. Will sell on easy terms 
MUELLER LUMBER COMPANY 
Davenport, Iowa 





Lumber and Dimension 


8/4 HARD MAPLE 98” AV. WIDTHS 


35% 14 & 16° 80° IC&B ree 
Checks. 





from streaks and 


RALPH W. VAN SICKEL 
Confluence, Pa. 


Second Hand Machinery 


LUMBER AND PLANING MILL MACHINERY 


Heavy duty carriage; steam feed: steam kicker 








Steam nigger; Yates American horizontal band 
resaw 
Four saw edger; two saw trimmer; live rolls 


Complete band and rotary filing equipment 

Whitney two spindle motor driven shaper and 
frequency changer 

Yates American G-77 rip saw 

Yates American 30” single planet 

Log derrick with 60 ft. boom 

Coe veneer lathe 66” 

Log cut off machine with 64” saw 

24”x36” Corliss engine: Hope vacuum dry kiln 

Two 18 ft.x72 in. horizontal steam boilers 


Shavings exhaust system, cyclone and 50” fan 
Shafting, hangers, pulleys, saws, etc. 


One 50’x94’ Truscon Steel 
PHOENIX PRODUCTS 
Prairie du Chien, Wis 


suilding 
COMPANY Box 486 





3 SINGLE CIRCULAR AMERICAN RIPSAWS 
> American No. 229 
matchers complete 
} Swing saws (All of the above 
motors directly attached). 


flooring matchers with end 


have 440 volt A.C 


7 B. F. Sturtevant kiln units. 

1 Allis-Chalmers 500 K. W. steam turbine and 
switchboards complete. 

1 Plymouth Double-chain drive 7 Ton Gasoline 


Locomotive 
{ Wickes Vertical 300 H.P 
1 714 Ton Cletrac tractor 
For particulars write KNEELAND-BIGELOW 
COMPANY, Bay City, Mich 


boilers 





FOR SALE AT SHREVEPORT, LA. 
NEW AT USED MACHINERY PRICES 





1-—5” Lightning Shot Gun Feed (regular 
IN) IE A abel ah'g oe 44 wh chs ac bakes lace Wate $150.00 
1—42” Dixie }-saw Edger complete (regular 
price $375. , SPR eee rrr eer ee 140.00 
1—4% & 6” x 4’ Hill Oscillating Nigger 
(regular i CS grt ci wee 5 ac aetna eee 295.00 
1i—6” & 8” x 4%’ Hill Oscillating Nigger 
(regular price $650.00) .....cccccccscsccces 375.09 


Closing out Shreveport stock Prices” below cost 
Our Loss, Your Gain 
WE WILL TAKE PAYMENT IN 
LUMBER 
HAMMOND MACHINERY BUILDERS, 
Formerly Hill-Curtis Co., Kalamazoo, Mich. 


SHIPPING 





COMPLETE FRAMING PLANT AT BARGAIN 
Sizer, Resaw, Gainer, Borer, Cut-off Saws, et« 
Address “R, 72,"" care American Lumberman 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 
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FOR SALE 














Second Hand Machinery 


FOR SALE 


1—20x36 Right Hand Corliss Engine. 

1—22x30 Houston, Stanwood & Gamble Engine 
1—No. 3 Left Hand Wickes Gang Saw. 

1—No. 65 Covel Gang Saw Grinder. 

1—42 Ton Shay Locomotive. 

2—70 Ton Shay Locomotives. 

800 Ton good 60-lb. relaying rails with angle bars. 
FORT SMITH LUMBER CoO., Plainview, Arkansas 








TRADE YOUR LUMBER 


For our woodworking machinery. Write for de- 
scriptive list. 
[The Prasse Lumber Co., 


1150 Linda St., Rocky River, Ohio. 





Electric Machinery 


a a ee 


240 VOLT—3 BEARING BELTED GENERATOR 


eens yee 


Allis Chalmers serial 102302, type AH 300 KVA, 
600 Rpm., 723 amp., 3 phase, 60 cycle, 12 pole 
together with an Allis Chalmers 15 KW, 120 volt, 
1100 Rpm. belted exciter, serial No, 82846. 


Address ‘'R, 89,"" care American Lumberman 


AMERICAN LUMBERMAN 














FOR SALE 


Miscellaneous 


STRAIGHT LUMBER ON ANY EDGER FOR $15.00 
rollers that leads 














Two front and two rear spur 


every board straight. My 1932 Edgers are so 
equipped, from $110 up, some clear its cost every 
30 days. 

J. H. MINER, Meridian, Miss, 





LOGS FOR RUSTIC CONSTRUCTION 


See ad on page 56 





INJECTAIRE 


Solves Drying Problem 


in such a way 


that the solution is 
A Source of Profit 


Write for Bulletin 





USED TRIPLE PLY VIM BELT 24” WIDE 
8914’ long. In first class condition. 
Address “R. 90," care American Lumberman. 


The National Dry Kiln Co. 





FOR SALE—WOOD AND WIRE FENCING 


Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 
STANDARD FENCE CoO., Lufkin, Texas. 


437 West Georgia Street 


Indianapolis Indiana 





HAVE YOU A TRUCK YOU WOULD LIKE TO 


TRADE? ADVERTISE 


Eastern Representative : 


Cc. A. FIELDS, Eagle Mills, Troy, N. Y. 











Steel Rails 


RELAYING 40 LB. AND 66 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights Swit hes, frogs, second-hand lecsenetives:. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 








A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 


SAWS OF QUALITY 


with a prompt SERVICE. We change Saws 
to take the GENUINE Simonds B or F in- 
serted tooth. This is the tooth that cuts 
hard and frozen timber without heating. In 
Edgers they hold their teeth BETTER, a 
set will last about a month. 

WE ALLOW THE FREIGHT FROM ANY 
POINT on saws that we change to the 
Simonds. 

J.H. MINER SAW MPG. CO., Meridian, Miss. 








TRADE YOUR LUMBER 


for our woodworking machinery. 
WRITE FOR DESCRIPTIVE LIST. 


The Prasse Lumber Co. 
1150 Linda St. Rocky River, Ohio 























ML DOOUTIOANUOUESAUUGAATUEEAAAUONNATOREAOUAANUO ASU 


possible on the large stationary outfit. 


their large mill. 





Ask us about “Quality Lumber At 
without obligation, 
THE ENTERPRISE CO. 
Friend St., COLUMBIANA, OHIO 





AOU LAAAHIU EAA HUSUUUUONASAANUYOURGANAUOOUUGENAUOUOURGNONAOT UU NAOAAUHAT Will 


WUNLOGNOAUDUAA UAT ANTES 


Costs Must Come Down 
Before Profits Can Go Up — 


We have demonstrated many times that the portable mill 
can manufacture lumber at less cost per thousand than is 
We have on several 
occasions supplied our portable equipment to firms owning 
large band mill outfits and reduced the cost of operation 
to such an extent that they were justified in closing down 
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Low Cost” 






















Price Saves Time 
Reduced and Labor— 
50% Prevents Errors 


fractional sizes of lumber, 


and is bound in cloth. 


American Lumberman, 





CHAPIN’S LUMBER RECKONER 









The tables reduce to board measure all 
advancing by 
quarter-inches from 1x1 to 15x15 inches square 
and 20 feet long, also scantlings and square timbers, 
advancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board measure. 
The book contains 171 pages of strong white paper, is 4x7 inches 


431 South Dearborn Street 
CHICAGO, ILL. 


Haul 


Baldwin 


By N. CHAPIN 
the lowest 


Postpaid 


$2.00 


have been 
dependabil 


Do any 








tioning? 





Put a Baldwin on That 


from Camp to Mill 


locomotives will do your hauling at 
For many years they 
making records for efficiency and 
ity in all kinds of logging service, 


possible cost. 


and in all sections of the country. 


of your locomotives need recondi- 
Ask about our “quick parts” service. 


The Baldwin Locomotive Works 


Philadelphia, Pa. 
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“ALL THE BOYS 


9? 


are well pleased with it 
.. . atypical opinion of the | 


PACIFIC COAST TYPE SHAY 


A large British Columbia logging company made 
this comment about their Pacific Coast Type Shay. 
It’s interesting, because it expresses the high re- 
gard which all logging companies have for their 
Pacific Coast Type Shays. 


Improved design . . . ruggedness of construc- 
tion . . . increased hauling power, and other 
features that bring more economy to logging opera- 
tions are the reasons behind the universal satisfac- 
tion with the Pacific Coast Type Shay. 


Ask us to explain in detail how the 
Pacific Coast Type Shay can be used to 
advantage in your logging operations. 










=LtiMA = 
= SHAY GEARED - 


LOCOMOTIVES = 
LIMA LOCOMOTIVE WORKS 


Incorporated 
Lima, Ohio 60 East 42nd St., New York, N. Y. 


Southern Representative: West Coast Representative: 
Woodward Wight & Co., Ltd., Hofius Steel & Equipment Co., 
Howard Ave. at Constance St., First Avenue South at Hudson 

New Orleans, Louisiana Seattle, Washington 




















Are Made Is Tested, Inspected and Analyzed Frequently. 
That is why you are assured of a grade that never varies. 
[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 








December 24, 1932 








SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It’s worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 





















Wagons ru agnne. if 
continue to do = 42245" 
the job cheaper 
and better for 
the practical log- 


ger. 





For snaking and 

bunching use 

our Self-Loading 
Skidders. 





LINDSEY WAGON co. 


Sole Manufacturer LAUREL, MISS. 
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Lumbermen’s Blue Book, Inc.. 47 
Lumbermen’s Credit Association 49 


Lumberman’s Drafting & List- 
Bees cs canis ats 37 


Lumbermen’s Mutual Casualty 


McGoldrick Lumber Company 


Madera Sugar Pine Co......... 
Maisey & Dion.............. 48 
Mathieu, Limited, J. A....... 36 


Menominee Indian Mills, The. 10 


Metropolitan Building Com- 
I tialcica wera 4 a Wraiece Snare 10 
Michigan-California Lumber Co. 
Micklin Mfg. Co............. 
Ee tcccncwsandiuns 48 
Miner Saw Mfg. Co. J.H..... 55 
Moore Dry Kiln Company.... . 
Moore-Keppel & Co.......... 44 


8) eee 
Mumby Lumber & Shingle Co. 


National Dry Kiln Co......... 55 
National Lumber & Creosoting 


Neils Lumber Co., J.......... 
Nelson & Co., Gilbert......... 48 
Newman Lumber Co., J. J..... 43 
Northwestern Cooperage & 
ee 46 
Northwest Spruce Co......... 


Oak Flooring Manufacturers 
Association of the U.S...... 


Ostrander Railway & Timber 


GG eh itcwneticunpeninds 38 
Pacific Mutual Door Co....... 7 
Peavy-Wilson Lumber Co... .. . 
Pettibone Lumber Co.,F.W.. 40 
Pioneer Lumber Company.... . 10 
Pittsburgh Steel Co.......... 
Polleys Lumber Co., The...... 38 
Prasse Lumber Co., The...... 55 


(See following two pages for Directory of Products) 


57 


Radisson Hotel............... 
Rankin-Benedict Underwriting 

CASH Asenukeceedenanaes 12 
Red River Lumber Company, 

, SR rere rene 9 
Rice & Lockwood Lumber Co.. 
Richard Shipping Corp........ 42 
Rocky Mountain Log Co..... 36 


Ruggles Lumber Co., Carlos. . 


Samson Cordage Works....... 12 
Schuette Co., Wm............ 41 
Segelke & Kohlhaus Co...... 2 
Sewall, James W.............. 
Silver Lake Company........ 
Sinclair Refining Co.......... 
Sisalkraft Company, The...... 
Solvay Sales Corporation..... 
Soule Steam Feed Works...... 56 


Southern Lumber & Supply 
i vbvccesnncvssveones 


Southern Qak Flooring Indus- 
Pekshavechasasusedeness 


Spain & Co., H. M............ 12 
Spokane Pine Products Co... 
Starks Stained Shingle Co..... 37 


Stewart Inso Board Corpora- 


Sullivan Lumber Co.......... 40 
Sumter Lumber Company, Inc. 10 


Taylor, Stiles & Company..... 56 
Tremont Lumber Company .. 45 
Twin City Lumber & Shingle 


Von Platen-Fox Company..... 46 


Washington Manufacturing Co 8 
Webster Lumber Co., H. E.... 42 
Wells Lumber Co., J. W...... 
White River Lumber Company 
Wier Long Leaf Lumber Co.... 41 


Willamette-Ersted Company. . 
Willson Brothers Lumber Co... 41 
Winton Lumber Sales Co...... 4 
Wisconsin Land & Lumber Co. 12 
Wood Conversion Company. . . 


Wood Preserving Corp., The. . 
Wooster Brush Co., The. .... 
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SOFTWOOD LUMBER 


A—Northern Pine 
B—Northern Spruce 
Bil—West Virginia Spruce 
©—-Northern Hemlock 
C1—West Virginia Hemlock 
UD—Northern Cedar 


Blanchard Lumber Co. .bjklm 


Cherry River Boom & 
Lumber Co. 


Emporium Forestry Co...abc 
Hines Hardwood & Hem- 


lock Co., Edward........ ac 
Hines Lbr. Co., Edw., and 

Affiliated Interests ....acej 
Mathieu, Ltd., J. A......abk 
Menominee Indian Mills, 

, | APR Rae rerRe acd 
Northwestern Cooperage & 

i ere abcde 
Rice & Lockwood Lumber 

Ge  senkennceceadx cane 
Von-Platen-Fox Co. ....... ac 
Wisconsin Land & Lbr. Co. 

Cudia Laskuvekene vedas 

E—Southern Yellow Pine 
F—Cypress 
Alger-Sullivan Lbr. Co. ....e 
Ayer & Lord Tie Co....... ej 


Burton-Swartz Cypress Co...f 


Cs Ge Kacddoxnsdews fi 


Dibert, Stark & Brown Cy- 
press Co., d. 


Frost Lbr. Industries, 
Ferguson Lumber Co., 
| ae 


Inc..e 


Florida Louisiana Red Cy- 
9 aS rere 
Hines Lbr. Co., Eward 
and Affiliated Interests...e 


Homochitto Lbr. Co. ....... e 
Long Bell Lbr. Sales Cor- 
poration ceecceveeess@jmt 
Newman Lbr. Co., J. J..... e 
Peavy-Wilson Lbr. Co...... e 
Pioneer Lumber Co......... e 
Rice & Lockwood Lumber 
Dh nigucecediaveseaes aejkn 


Ruggles Lbr. Co., Carlos.efj 
Sumter Lumber Co., Inc....e 
Tremont Lumber Co. ...... ef 
Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 
Bradley Lbr. Co. of Ark...gh 
Southern Lbr. & Supply Co.g 


H—Aromatie Red Cedar 


Bradley Lbr. Co. of Ark..gh 


Brown & Co., Geo. C....... h 


I—North Carolina Pine 


CS ee TA. Wedieknnxene fl 
Johnson & Wimsatt......... i 
Schuette Co., Wm. ......- ais 


Willson Bros. Lumber Co..ai 


J—Fir 

K—Spruce (Western) 

L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Anaconda Copper Mining | 


HARDWOOD LUMBER 








DN dnc chibebasi mee eewewas a 0, k 
rT Tee b DS od ais cide a ak hee 1 
Pn sctevindane hes eednews c Maple (Hard and Soft)....m 
Pe rae ween en d SE évsssenrtavevabesweened n 
Cherry .... avaeeen eeu RE wiceresounuseenenees o 
a el argien borin atin d f Dy - <p nunee dame me p 
Cottonwood - aoa DD -engucesenesneneeuen q 
Se .wcces eer, a h a Rete eee r 
i wpeghe bed mene ten pWamds i Foreign Woods ........... 8 
EE avcesevescteresbues j RD osc achand'ou naw edeued t 
Alger-Sullivan Lumber Co.ino Cisar Brothers ...... adhimnq 
Bradley Lbr. Co. of Ark..cin Dibert, Stark & Brown 
Brown & Co., Geo. C...ahjin Cypress Co., Ltd. ........ q 
Camp Mfg. Co........... aing Ferguson Lumber Co., W. T. 
Cherry River Boom & Lbr. Frost Lumber Industries. 

a seae . abedefmno MR” Ger whhawehe ts -achijing 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
MILLWORK 


Curtis Companies Service Bu- 
reau 

Hammond Lumber Co., Inc. 

Long-Bell Lbr. Sales Corp. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Sullivan Lbr. Co. 


Washington Manufacturing 
Company 


WINDOW AND 
DOOR FRAMES 


Biles Coleman Lbr. Co., Inc. 


Curtis Companies Service Bu- 
reau 


Hammond Lumber Co, Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Segelke & Kohlhaus Co. 
Spokane Pine Products Co. 


Washington Manufacturing 
Company 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Frost Lumber Industries, Inc. 
Long-Bell Lbr. Sales Corp. 


Da wubskeeeeacdecase use jtu 
Ayer & Lord Tie Co....... ej 
B C Spruce Mills, Ltd...... k 
Blanchard Lumber Co. .bjklm 
Booth-Kelly Lbr. Co. ....... j 
Ferguson Lumber Co., W. 

We waiinsiieneweweousued efjlm 
Hammond Cedar Co........ l 
Hammond Lumber Co., Inc. 

padiaewsxnniabada wee jmopq 
Hines Lbr. Co., Edw., and 

Affiliated Interests ....acej 
Long-Bell Lbr. Sales Cor- 

EY eae 6 wate arereee ejmt 
Hines Hardwood & Hem- 

lock Co., Edward....abdhm 
Hines Lbr. Co., Edw., and 

Affiliated Interests ..abdhm 
Holt Lumber Co. ...... bdhm 
Homochitto Lbr. Co. ..... 

Jiveraaneawacuad acijmnopq 


Indiana Quartered Oak Co.kst 
Long-Bell Lumber Sales 


Corporation .......... ilnoq 
Maisey & Dion ..... adhimnq 
Menominee Indian Mills, 

Wh aa5c0senenecauee abdhmn 


Moore-Keppel & Co..bcdefmno 
Newman Lumber Co., J. J. 
ei analaeta tac aaes ~~ 
Peavy Wilson Lumber Co.. 
Tremont Lumber Co... proces 
Von-Platen-Fox Co. ...abhim 
Willson Bros. Lbr Co..... mn 
Wisconsin Land & Lbr. Co. 


SHINGLES, 


SHINGLES 
Northern Cedar ........... a 
Western Red Cedar........ b 
errr re e 
Blanchard Lumber Co....... b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc..... c 
Hines Lbr. Co., Edw., and 
Affiliated Interests ...... ab 
Ge 8 eee a 


Mumby Lbr. & Shingle Co. .b 
Northwestern Cooperage & 


Lumber Co., The ........ a 
Rice & Lockwood Lumber 
RR Re Sa ge area ai b 


Mathieu, Ltd., J. A....... abk 
McCormick Lumber Co., C. 

SR Aare era jlmo 
Miller Co., Paul 
Mumby Lbr. & Shingle ~. 

ane ate Ralaaakhw air aaaen adie jlm 
Neils Lumber Co., J....jrstu 
Northwest Spruce Co....... . 
Ostrander Railway & Tim- 

ber Co. 


Pacific Mutual Door Co..... j 
renee Lumber Co., 


Rice & Lockwod Lumber 
SM keesabengsscevueasl aejkn 
Ruggles Lbr. Co., Carlos.efj 
Sullivan Lumber Co....jklmr 
Twin City Lumber & Shin- 
ee we. wobceateaescced jkin 
Washington Manufacturing 
__ SES eer j 
White River Lumber Co.jklm 


Winton Lumber Sales Co. .ks 


O—California Pine 
P—California Sugar Pine 
Q—Redwood 


Feather River Lumber Co..o 
Hammond Lbr. Co., Ine... 


Madera Sugar Pine Co..... pt 

Michigan-California Lum- 
De GG. stacecsaneideenns pt 

Red River Lumber Co..... op 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
ME aisthdiucdieu ewe vudeais jtu 

Biles-Coleman Lbr. Co., Inc..t 

Hines Western Pine Com- 


pany, Edward ........... t 
Long-Bell Lbr. Sales Cor 

I hc. si uaa maineoee ejmt 
Long Lake Lumber Co. -st 
Madera Sugar Pine Co.. “ a 
McGoldrick Lbr. Co........st 
MichiganCalifornia Lum- 

| 9. Sr pt 
Neils Lumber Co., J ..jrstu 


Polleys Lumber Co......... tu 
Schuette Co., Wm. ........ ais 
Spokane Pine Products Co..t 
Sullivan Lumber Co....jklmr 


Twin City Lumber & Shin- 
> AE ME st 


Winton Lumber Sales Co..ks 


HARDWOOD 
FLOORING 





Ee ee ee ee a 
SE © 2s wu nan aa ewe b 
ER ivan ae waren hed ta eae we c 
DD ikdsrvaresernawenn ee d 
ME. -tveesaavbnankeuneanaaa e 





Bradley Lumber Co. of Ark.e 
Chessy, River Boom & Lum- 


rumen Gaceaad eas de 
Frost Lumber Industries...e 
Holt Hardwood Co....... bde 


Long-Bell Lumber Sales 
Corporation 


Sullivan Lumber Co........ b 
Starks Stained Shingle Co. .b 
Twin City Lumber & Shin- 


NY MG italia deaths ind iden ewe b 
White River Lbr. Co........ b 
Willson Bros. Lbr. Co......a 


Wisconsin Land & Lbr. Co.a 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Bradley Lumber Co. of Ark. 
Wisconsin Land & Lbr. Co. 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Curtis Companies Service Bu 
reau 


eee, Te Gis reccevssees e 
Northwestern Cooperage & 
Lumber Co., The....... abd 


Oak Flooring Manufactur- 
ers Association of the U. 
8. sine waeinedaucenleaaa ed e 


eee eee eee eee eee eee 


Southern Oak Flooring In- 


GN. vecostuccaceccaud 
Tremont Lumber Co........ e 
.,.. SS Serer d 


Webster Lumber Co., H. E..e 
Wells Lumber Co., J. W..bd 


Wisconsin Land & Lbr. Co. 
venesaaecenene : . abd 


PACKAGE TRIM, ETC. 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 


CEDAR POSTS AND POLES 


Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. R. 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
Century Wood Pres. Co. 
Natl. Lbr. & Creos.. Co. 
Wood Pres. Corp. 








Decem'l 


D 


BRUSH 
W ooste! 
BUILD 
Sisalkra 
CEDAR 
Bradley 
Brown 

CEME) 
Indiana 
Pittsbu! 
DISAP! 
Frazier 
FENCE 
Americ: 
Contine 


Indiana 
Pittsbu: 


FINISI 
Moratz, 
GATES 
Americ 
Contine 


GLASS 
Libby-C 


AXES 
TOOLS 
Americ 


BELTS 
Flexibl 
Goody 
The 
BELT 
Flexibl 
CONV! 
Allis-C 
DRY 1 
ACCES 
Moore 
Nation 
DRY | 
INSTR 
Moore 
Nation 
ELEC’ 
GENE 
Allis-C 


ACCO 
Nelsor 


APPR 
ESTID 


Sewal! 
Spain 


ASSO! 


Arkan 
Dougl. 
Oak | 

Assi 


CREO 
CREO 
PRES 
LUMI 


Aver 
Curtir 
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BUILDERS’ SPECIALTIES, ETC. 


BRUSHES—Paint, Varnish 
Wooster Brush Co. 
BUILDING PAPER 
Sisalkraft Co., The 

CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. C. 
CEMENT REINFORCING 
Indiana Steel & Wire Co. 
Pittsburgh Steel Co. 
DISAPPEARING STAIRS 
Frazier Stair Co. 

FENCE AND FENCE POSTS 
American Steel & Wire Co. 
Continental Steel Corporation 


Indiana Steel & Wire Co. 
Pittsburgh Steel Co. 


FINISHED FLOORING 
Moratz, Paul O. 


GATES—Steel 
American Steel & Wire Co. 
Continental Steel Corporation 


GLASS 
Libby-Owens-Ford Glass Co. 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 

BELTS AND ACCESSORIES 

Flexible Steel Lacing Co. 

Goodyear Tire & Rubber Co., 
The 

BELT LACINGS 

Flexible Steel Lacing Co. 

CONVEYING MACHINERY 

Allis-Chalmers Mfg. Co. 


DRY KILNS AND 
ACCESSORIES 

Moore Dry Kiln Co. 
National Dry Kiln Co. 
DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 
National Dry Kiln Co. 
ELECTRIC MOTORS AND 
GENERATORS 
Allis-Chalmers Mfg. Co. 


MISCELLANEOUS SUPPLIES 


ACCOUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 
ESTIMATORS 


Sewall, James W. 
Spain & Co., H. M. 


ASSOCIATIONS 


Arkansas Soft Pine Bureau 

Douglas Fir Plywood Mfrs. 

Oak Flooring Manufacturers’ 
Association of the U. S. 


CREOSOTE OILS, 
CREOSOTING, WOOD 
PRESERVATIVES, 
LUMBER PRESERVATIVES 


Ayer & Lord Tie Co. 
Curtin-Howe Corporation 


GLU E—Waterproof 

Casein Mfg. Co. of America, 
Inc., The 

HARDWARE—Builders’ 

Frantz Mfg. Co. 

INSULATING BOARD 

Certain-teed Products Corp. 

Johns-Manville 

Stewart Inso Board Corp. 

Wood Conversion Company 

INSULATION LATH 

Certain-teed Products Corp. 

Stewart Inso Board Corp. 

LADDERS 

Babcock Co., W. W. 

LOG CABIN SIDING 

Hammond Lumber Co., Inc. 

Red River Lumber Co. 

LOGsS—Rustie 

Rocky Mountain Log Co. 

METAL CORNERS 

Micklin Mfg Co. 

METAL LATH 


Continental Steel Corporation 
Pittsburgh Steel Co. 


NAILS 

American Steel & Wire Co. 

Continental Steel Corporation 

Pittsburgh Steel Co. 

OVERHEAD GARAGE 

DOORS 

Frantz Mfg. Co. 

Majestic Company, The 

PAINT—Aluminum 

Aluminum Company of 
America 

PAIN T—Roof 

Black Gold Co. 

Certain-teed Products Corp. 

PAINT AND VARNISH 

BRUSHES 

Wooster Brush Co. 

PLASTER BOARD 

Certain-teed Products Corp. 

PLYWOOD AND VENEERS 

American Plywood Corp. 

Indiana Quartered Oak Co. 


Northwestern Cooperage & 
Lbr. Co., The 


Pacific Mutual Door Co. 
Red River Lbr. Co. 
Sullivan Lumber Co. 
POSTS—Steel 

American Steel & Wire Co. 
Continental Steel Corporation 
Pittsburgh Steel Co. 
POULTRY COOPS 
Indiana Steel & Wire Co. 
ROOF COATING 

Black Gold Co., The 
ROOFING, SHINGLES, 
WAINSCOTING—Asbestos 
Carey Company, The Philip 
Certain-teed Products Corp. 
Johns-Manville 

SASH CORD 

Samson Cordage Works 
Silver Lake Company 
SOUND-DEADENING 
MATERIAL 


General Insulating & Man- 
ufacturing Co. 
Insulite Co., The 


MACHINERY AND EQUIPMENT 


ELECTRICAL WIRE AND 
CABLE 


American Steel & Wire Co. 
ENGINES 

Allis-Chalmers Mfg. Co. 
Electric Wheel Co. 

FIRE EXTINGUISHING 
CHEMICALS 

Solvay Sales Corp. 
INJECTORS, VALVES, 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 
LOAD BINDERS 
American Logging Tool Co. 
LOCOMOTIVES, CARS, 
RAILS, ETC. 

Baldwin Locomotive Wks. 
Lima Loco. Works, Inc. 
LOGGING EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Logging Tool Co 


GASOLINE, GREASES, 
LUBRICATING OILS 


Sinclair Refining Company 


FINANCIAL 


American Credit Indemnity 
Co. of New York 

Builders Commercial Agency 

Lumbermen’s Credit Associa- 
tion 

Lumbermen’s Blue Book, Inc. 


FOREIGN BROKERS 
Richard Shipping Corp. 
HOTELS 

Benson 


Navenport Hotel Co. 
Fort Shelby 


Caterpillar Tractor Co. 
Electric Wheel Co. 
Lindsey Wagon Co. 
LUMBER BUGGIES 
Electric Wheel Co. 
LUMBER CARRIERS 
Willamette-Ersted Co. 


LUMBER LIFTS 
Moore Dry Kiln Co. 
National Dry Kiln Co. 
LUMBER TRUCKS 
Electric Wheel Co. 
LUBRICATING OILS, 
GREASES AND 
GASOLINE 
Sinclair Refining Co. 
MECHANICAL RUBBER 
GOODS, HOSE, PACKING, 
ETC, 
Goodyear Tire & Rubber Co., 
The 


HOUSE PLAN SERVICE 
Drafting and Estimating 


Lumberman’s Drafting & 
Listing Service 


INSURANCE 


Associated Lbr. Mutuals 

Lumbermen’s Mutual Cas- 
ualty Co. 

Rankin-Benedict Underwrit- 
ing Co. 


LICENSE TO BUILD 
LAKE COTTAGES, HOMES, 
SERVICE STATIONS, ETC. 


Bellefontaine Lumber Co., 
The 


MOTOR TRUCKS, 
TRAILERS, TIRES AND 
ACCESSORIES 


Electric Wheel Co. 

Ford Motor Co. 

General Motors Truck Co. 
Goodyear Tire & Rubber Co., 


1e 
International Harvester Co. 


SAWMILL MACHINERY 


Bands, Circulars, Gangs, etc. 
Lath and Shingle Machinery 
Allis-Chalmers Mfg. Co. 
Miner Saw Mfg. Co., J. H. 
SAW MILLS—Portable 
Enterprise Co., The 

SAWS, KNIVES, TOOLS 
Miner Saw Mfg. Co., J. H. 
Taylor, Stiles & Co. 

STEAM FEEDS 


AllisChalmers Mfg. Co. 
Soule Steam Feed Works 


Stewart Inso Board Corp. 

Wood Conversion Company 

STAINED SHINGLES 

Blanchard Lumber Co. 

Starks Stained Shingle Co. 

fwin City Lumber & 
Shingle Co. 

STAIRS—Disappearing 

Frazier Stair Co. 

STEEL SASH, 

COAL CHUTES 

Majestic Company, The 

WALL BOARD 


Blanchard Lumber Co. 
Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Wood Conversion Co. 


WALLSEALER 

Casein Mfg. Co. of America, 
Inc., The 

WINDOW AND DOOR 

SCREENS 

METAL SCREEN-CORNERS 

Micklin Mfg. Co. 


TRACTORS 
Caterpillar Tractor Co. 
VENEER DRYING 
MACHINERY 

Moore Dry Kiln Co. 
WAGONS—Log 
Electric Wheel Co. 
Lindsey Wagon Co. 

W AGONS—Lumber 


Electric Wheel Co. 
Lindsey Wagon Co. 


WELDING WIRE 


American Steel & Wire Co. 
WIRE ROPE—WIRE ROPE 
FITTINGS AND SLINGS 


American Steel & Wire Co. 
Leschen & Sons Rope Co., A. 


AND SERVICES 


OFFICE BUILDINGS 
Metropolitan Building Co. 
OFFICE SUPPLIES 

Buck & Co., Frank R. 
Fisher, S. E. 

SAP STAIN 
PREVENTATIVE 


DuPont de Nemours Co., Inc., 


te 


CREOSOTED PRODUCTS— 
Blocks, Timber, Poles, Cross 
Arms, Ties, Piling, Lumber, 
Ete. 

Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co. 
Century Wood Pres. Co. 


Long-Bell Lumber Sales Corp. 
McCormick Lumber Co., C. R. 


National Lumber & Creosot- 
ing Company. 
Wood Preserving Corp. 


TREATED PRODUCTS— 
Railroad Ties, Poles, Piling, 


Timber Products, Lumber, 
Fence Posts 


Ayer & Lord Tie Co. 

Century Wood Pres. Co. 

Curtin-Howe Corporation 

Long-Bell Lbr. Sales Corp. 

National Lumber & Creosot- 
ing Company 

Wood Preserving Corp. 


WOOD PRESERVATIVES 


Curtin-Howe Corporation 
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Suppose that 


Accumulating Demand 
Were Released Tomorrow! 


The amount of business you do will depend more upon how you go 
after it than upon the order file you had in 1928. 


The fact is that buying preferences are being established right now 
for purchases which will be made with the release of the pent-up de- 
mand which all admit exists—and the surest way for you to make 
certain of getting your full share of this business is to begin estab- 
lishing contacts with buyers and creating a preference for or an 
acceptance of your product. 


Buying preferences aren't made ina day. It takes time. A late 
start is better than no start—but a late start seldom wins the race. 


Be Ready When Demand Is Released 


Start 1933 with a consistent advertising program in the American 
Lumberman to contact leading buyers throughout the industry. 
American Lumberman can help you create that preference or ac- 
ceptance you need with the tremendous buying power in this field. 


+ 
1873 ABC 


CHICAGO 












READ BY THE REAL BUYING POWER IN THE FIELD 











